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NOW YOU CAN BUY 


THE FINISHED PRODUCT 


CONWIRE 


Full Frame eee 


Aluminum Screen 


Either way, you can be sure of the famous, flawless beauty of a Conwire Screen. 
Close quality control from the weaving of Conwire Screen Cloth to the fabrication of 
the heavy gauge aluminum frames insures consistent perfection. The name Conwire 


is your guarantee. 


practical beauty 
for any 


type window 









CONWIRE 


Aluminum 
Sereen Cloth 
Frames and 


Com ponent Parts 


everything 
required to 
produce 
aluminum screens 


The Famous 


BURNS ///£ W/E TENSION SCREENS 


One of the hottest products that ever left a dealer's 




































































shelf. Every Burns Screen is packaged individually 
it's easy to display, easy to install, easy to store, 
and, above all, easy to sell 
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YOU CAN BUILD 
IT YOURSELF 
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| 
Ps ~ YOU CAN BUILD IT 


FINER ..... 


with the =24LTEX 


‘CA ROLINA’ 


VERTICAL GLIDE 
WINDOW 


SUPERIOR ENGINEERING AND DESIGN 
WOVEN PILE WEATHERSEAL 
STOCK SIZE INSULATING PICTURE WINDOWS 
QUICK EASY INSTALLATION 
SELF STORING INSULATING SASH 
INTEGRAL OUTSIDE CASING 
COMPLETE PACKAGED UNIT 


SIMPLIFIED CONSTRUCTION 





EASY CLEANING FROM INSIDE  «+++eeeeeeeeeeees 


The ALTEX Vertical Glide Window has been de 








signed 1eng neered to incorporate all of the 

\ feat re ‘ ed in a modern window The 

1 ALTEX ! Glide Window is harmoniously 

wi ~~ ] bles dead 1 »duce the maximum in utility and 
~ 4 econ sell as a window of smart, clean 

\ and ’ appearance In addition to the 


tages of aluminum construction 





tral color that harmonizes with 

any heme more light for the given 

is well as no shrinking, swell 

vith changes in weatner no 

| rusting iting and no costly upkeep 

\ | 
SU] 

Lay | ALTEX CAROLINA CORPORATION 

} | | SUMMERVILLE, SOUTH CAROLINA 
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No mere campaign promise this: WHEN YOU CALL AOF, 
YOU'LL ALWAYS GET FAST SERVICE IN THE 
FINEST LUMBER YOU CAN BUY! 


Ash Cedar-Aromatic Western Red Cedar 
Hard Maple Limba White Oak Basswood 
Northern Birch Ponderosa Pine Cypress Soft Maple 
Philippine Mahogany — Larch Redwood Southern Birch 
Cherry Magnolia Red Gum Parana Pine 

Poplar Beech Walnut Fir 

Sap Gum Genuine Mahogany Sugar Pine 


va 
now JK disiribution warehouses to serve you 


ATLANTA JACKSONVILLE 
920 Glenwood Avenue, S.E., Di. 1331 3511 Walnut, EL. 6-4834 





CHATTANOOGA TAMPA 
805 Holtzclaw Avenue, 5-3423 2nd Avenue and 14th Street, 4-4139 


CHARLOTTE MIAMI 
2121 Thrift Road, ED. 2-4103 7300 N.E. First Place, PL. 8-6900, 89-7860 


DURHAM, N. C.— East Pettigrew St. at Ellis Road, 2-7991 


ATLANTA OAK FLOORING CO. 


GENERAL OFFICES AND FLANT —~ ATLANTA, GEORGIA 
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Alleyes are on 


where there’s a lifetime 
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Take a look now at Rusco and you'll find a “once 
in-a-lifetime”’ opportunity to get into a business of 
your own with big, proved profit advantages. If you 
get aboard now with Rusco—you’ll be a part of a 
winning team that’s really on the move! Now, for 
the first time, Rusco, the greatest name in window 
and doors, offers you a chance to become a fully 
franchised distributor or dealer in either the highly 
profitable Prime WiINpbow business or the booming 


COMBINATION WINDOW AND Door field. 


NEW low prices —in spite of rising 
costs Rusco reduces prices! 


NEW distribution plan with terri- 
tories re-drawn 


NE W “Series 57” line of stee! prime 
windows at lower prices 


NE Ww “Redi-Fin” line of aluminum 
prime windows, to meet builders’ need 
for standard sizes 


NEW opportunities with Rusco's 
famous steel combination line 


There neve. better opportunity for you to 
join the Ru im. Right now we’re re-aligning 
our territori | creating opportunities all across 
the nation fo isinessmen to become a part of 
Rusco’s sale ition. Everything’s newat Rusco 
except the cor r-respected name! Make your bid 
now to reap tl enefits of... new pricing policies 
new produ new and broader market cover 
age...and tl rest market-building program in 


our twenty history as leaders in the field! 


NE W high-quality aluminum 


combination window and door line 


NE W low-price aluminum 


combination window and door line 


NEW faster shipping facilities now 
in operation 


NEW factories and warehouses 


strategically located 


NEW Rusco dealer ad program 
ready to spearhead local promotions 


NEW easier qualifications for 


dealerships and distributorships 


Get the facts...and GO with RUSCO! 


...the greatest name in windows and doors 


We’re re-alignir 


g our marketing 
territories. There may be a 
valuable Rusco franchise open 
own local area 
ll the facts by mailing 
today 
but act 


n't lose out 


eveland 1, Ohio 


ation on the Rusco franchise 
tributors of (check one 


prime windows and doors 


Firm 


Address 
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1 Basement and Utility Windows 
2 Galvanized Area Walls 





WINDOWS 

Made from \-inch hot-rolled steel sections, 
Donley windows are electrically welded for 
strength and are individually fitted at the 
factory to assure tight closure. Donley win- 
dows have two-position stops and open 
from the top. Two types of sash available 
in standard sizes, for either putty or no- 
putty glazing. 


AREA WALLS 


Made of 16-gauge copper-bearing gal- 
vanized steel, Donley area walls are 


ribbed for strength, but expose mini- 
mum area to frost action. They 

have 38-inch spans, project 

16-inches and are available 

in five heights. 


Send for Donley’s new Metal Building 


Products catalog today! 





OTHER DONLEY PRODUCTS TO SELL 


Roof Ventilator 


Ash Pit Door 


ANNI it "seer 
Jonnnoqgo uu Hopper Door 
mnGOHATANN 





Foundation Ventilator 


“SUPERMARKET-SHOPPING” AT DONLEY’S 
SAVES YOU MONEY 


. BROTHERS cone nver 
r , 


13905 MILES AVENUE CLEVELAND 5, OHIO 


NOVEMBER, 1956... 


He || 
Bi) aj munninnni nit 
Ue 
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Incinerator Fire Doors 


= “ 7, 


Foundation Ventilator 


713m 


NW 
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Fast turnover on small stocks 








Because Lion roofing and waterproofing asphalts 


Yours — .when you sell have earned a wide consumer acceptance, you 


get fast turnover when you handle the Lion line 


And because the mplete line is immediately 


available from ling wholesalers, you need 
carry only sm tocks... which means less 
investment, 


Team up fast turnover with small stocks, and 


you have big pr 
More than 25 years of research stand behind 
Lion asphalt re g products——-quality pro 


ducts, each and ¢ one. They meet or exceed 
U.S. Governme: pecifications, 


IMPORTANT! Unlike ordinary roofing ma- 
terials, Lion asp! ire desalted to assure low 
water-absorption rate. Lion asphalts are super 


ior for steep or flat roofs and for dampproofing 
and waterproof oplications, 


Get complete information about the profit 
picture for you. Mail the coupon now. No 
obligation, of course 


LION ROOFING ASPHALT For hot application. Most LION ASPHALT R. D. PRIMER Serves aa primer for 


economical covering for roofs of large buildings ho ition for dampproofing concrete or masonry 


LION ASPHALT ROOF COATING Liquid, ready to LION COLD PROCESS LAP CEMENT Quick setting, 


use. For new roofs or to preserve old ones Eliminates nails on lower edge of roofing 


LION ASPHALT PLASTIC CEMENT? For repair of LION COATING NO. 3t Haas a high filler content. Ee 


breaks, cracks and holes in all types of roofs. Also for sealing where a tough and abrasion-resistant coat- 


and waterproofing. 


LION ASBESTOS ASPHALT ROOF COATING LION BLIND NAILING CEMENT Jelly-like asphalt 
Surface finish for new roofs. Also recommended for renewing erm g roll roofing and for cementing coverings 


old, dry roll roofing t« kitchen cabineta 


the process of Patent No. 2393774 


LION OIL COM 

KL, DORADO 

Please send 1 ‘ formation about your Asphalt Roofing 
Products and ‘ f your nearest wholesale distributor 


NAMI 


LION OIL COMPANY i 


A Division of Monsanto Chemical Company 
EL DORADO, ARKANSAS CITY 


* Trademark of M 
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SUPPLY and DEMAND 





— 
Construction Awards 
Stay Ahead of ‘55 


94,000 
YOO le 
he de 
de 


Housin 
recent t¢ 
mia 
predicted 
The det 
ritie il 
Residential , 
ipproact 1.100.000 
eventh straignt 
exceed the 
mark, The 
demand 1 hou 
denied nelude 


pel { 


Lumber Demand Soft; 
Southern Pine Strongest 


portit 
of that fo 
mw) hipment 
Southern pine product 
vee} equaled } 
reported 
tood at 
Dou 


to 88%, and orders to 97 
1956 to date 
portion of 1955, all 

1] howed lumber output at 95% 
93%, and orders at 93‘ 
Southern pine 
102% and 


the 5 record 


hipment 
production reache 


hipments 99 


Reduced ne isin kept 
. ncantl 


those a year before. Price ive! 


1000 under Octobe! 


n Pine pec Vere 
{ 


ve of $5.96. Green fi 


More Wholesale Firms 
But Less Men Per Unit 


! I report the VNnoK 
ale trade made by the J. S. Depart 
1954 Cer l 


f Busine nows more firn VNOl 


ment of Commerce in it 


ny lumber and construct 
oO! umbe! 
Vholesale vere UuSInN 
outlet than 
when the 


MY ade 


total emplo 


Wholesaler of lumber 


truction materials in the 
4 totaled | 
the 1) total of 5,576. and 
time the 1939 figure of 
vholesalers employed 12’ 
e) n 1954, compared wi 
1946 
Che number of lumber 
truction material distributor 
lected tate in 1954: Delaware 
Viaryland, 141; D. C., 36; Virginia 
73; West Virginia, 94; North Caro 
14: South Carolina, 90; Geo! 
a, 193; Florida, 284; Kentucl 107 
Tennessee 160; Alabama, 156; Mi 
ipp!, 100; Arkansa K Loul 
168; Oklahoma, 142; ' 
ourl, 265; Kansa 
In 1954, there vere 4,304 hole 
ilers of lumber and illwork 
cordin to the busine cen 
pared with 3,109 in 1948 
1939. The number of emplo 
uch wholesaler ncreased fron 
027 in 1948 to | in 1954 
B elected ‘ the number 
imber and n 
1954 were tallied ; Loy Missour 
98; Kans: Be law: &; Mary 
land yy Virginia, 86: We 
North Carolina 1] 
4h Georgia 108 
Kentucky, 46; Tenne 


Wholesale! 


lahom: y Texa 226 
The number of hardware 
in tne nation incre 


1948 to 2,137 in 


compared with 


re port neg 


ame time the number of person 


hardware wholesale 
decreased fron 9 


54,245 in 1954 


employed in 


establishment 


Top Business Year with 
More Home Funds in ‘57 


1957 Wil be the 
yeal in istor due 
the effect 


collect ‘ 


} 
inflatior 


nation leading economist 

the F. W. Dodge Corp 

age foreca I Uf econ 

ts for the gro i 

1) billion at the er 
corn pared vith $408 
third 1956 quartet! econom|) 

ipate moderate | in persona! 

price and wave rate next 

ith industrial 

investment ind cor 


income 
production 
{ 


ity cont 


economist 
dict a definite continued 
the consumer and whole 
indexes as a primary re 
ind impending wage in 
A rise in homebuildin 
foreseen by Mile L, 
dust! economist, In hi 
cast that appears in the October 
of Hou ( & Home Ma aZinie 
“Expenditure for new privat 
lling units will come to around 
billion, compared with a prob 
35 billion in 6," Colean 
“With po 
building for militar and 
added the total 
hould reach at ‘ : illion 
‘The number of start 1 private 
house and apartments will mount 
to around 1,150,000 and could go 
higher 
credit condition and other factor 


pre dicted 
dential 


public housing 


omewnat depend on 
a result of four particular fa¢ 
Colean anticipate “credit 
ay lean on 
but not 
Ke the one 


asons C€1 
that more 
Will be ivallable dur 
vith interest rate keeping 
present level ude 
‘The Federal 
i net borrower! 
urplu 
“Savings will incre 
“Debt re-payment 
rating pouring a consta! 
Oolume of fund pact 
tream 
‘The demands of indu 


fund Vill be le 


estment 
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awn ~_ oy 
@ % 
* Guaranteed by ~ 


Good Housekeeping 


» iy 
OAs apyraristd WS 


wih Glass Bath ENCLOSURES 


STANDARD SHOWERITE ENCLOSURE 
For 41/2’ or 5S’ Tub, $69" 


Suggested Retail Price 

For 5'/2' Tub, 

Suggested Retail Price $79.95 
Sand blast designs available for Tub 
Ienclosures in handsome Swan, Fish 
or Sea Horse Designs 


NEW FEATURES AT NO EXTRA COST 

& 2 Extruded Aluminum Towel Bars, One 
Inside One Out 

% NEW Noise-Proof Door Slide CHANNEL 

& NYLON Rollers—Operate Easily & Quietly on 
Top Track 

th NEW Deeper Bottom Guide Track 


S 
SHOWER poor 
Completely via 
oste 
Pe Cont 
» drip 
° ws. to-gUP — 
Basy-torgnings. SUBBeS 


339% . 
Ww strated with grill top $49 
fee Retail Price 


ted 


Your Profits Are Greater With Showe Rite 
Send for Complete Facts TODAY 


THEODORE EFRON MFG. CO. 
6434 S. Wentworth Ave 
Chicago 21, Illinois Dept. SBSN1] 4 


Gentlemen Please rush me information 
about ShoweRite products 








Zone State 
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TOP NEWS 


For Dealers, Wholesalers and Manufacturers 





Building Products Show Awaits 6,000 Dealers in Chicago 


MORE THAN 6,000 persons are ex 
pected to attend the third annual 
NRLDA Building Products Exposi 
tion at the International Amphi 
theater and Conrad Hilton Hotel in 
Chicago, III) December 10-13, to 
benefit from a “new high” in busi 
management help 
and colorful enter 


ne education 
products exhibit 
tainment, according to Phil Creden 
general exposition chairman 

Thi: third annual exposition 
spon ored by the National Retail 
Lumber Dealers Assn. will have five 
major activitse product exhibit 
at the amphitheater 
onstrations and clinics there 
fast management clink at the 
Conrad Hilton; tour of NRLDA 
choice” home and 


practical dem 
break 


model “women 
ocial and 
The latest in 
and equipment 
display will be shown b ome 
200) exhibitor in the 400 exhibit 
paces totaling 180,000 


pecial event 
building product 
featuring end use 


quare feet 

















The mammoth International Amphitheater at 42nd and Halsted Streets in 
Chicago, HL, will be the site of the third annual NRLDA Building Products 
Exposition, December 10-13. Forming a grand entrance to the Exhibition Hall 


will be the “Theme Center” of the exposition. It will feature more than 200 


murals of new lumber dealer stores. The exhibits of more than 200 suppliers 


will spotlight lumber dealer 


of floor pace in the International 
Amphitheater from 10 a.m. to 5 p.m 
Monday, Tuesday, Wednesday, and 
Thursday 

Every type of material handling 
yard mechanization, and lumber 
and building-material shipping will 
be discussed and demonstrated daily 
at the exposition. Track-side dem 
onstration of material handling 
will be conducted from 10 a.m. until 
noon and from 1 to 2 p.m each 
day. Continuous “inside warehouse” 
handling and equipment demonstra 
tions will be held from 10 a.m. to 
During these hou 
movie will be 


») pom daily 
material-handling 


EABOARD 
20093 


he latest and best types of material handling equipment will be explained and 


displayed in the clinies and demonstrations at the NRLDA exposition in Chicago. 


Shown here is a new box car with 20-foot-wide opening that recently was tested 


with 18-foot finished lumber for unitized unloading by mechanical equipment 


by the Seaboard Air Line Railroad. This and other cars with wide openings and 


improved bulkhead flat cars will be 


10 


featured in’ trackside demonstrations. 


“Products in Action.” 


hown continuously in the “Little 
Theater.” 

Material-handling clinics will be 
featured each afternoon. Monday’: 
topic will be “Fundamentals of a 
Mechanization Program.” Tuesday 
the subject will be “Problems of 
Improving Lumber Shipments” with 
emphasis on unitized shipping in 
new types of freight cars. Wednes- 
day afternoon a panel of dealer: 
will explain “What Mechanization 
Has Done for My Yard.” 

Retail management “know-how 
will be served with breakfast at a 
eries of three breakfast manage- 
ment clinics in the Conrad Hilton 
Hotel. Tuesday at 8 a.m. Robert A 
Jones, executive vice-president of 
the Middle Atlantic Lumbermen’ 
Assn will chair a discussion of 
“How Dealers Can Profit from the 
NRLDA Model Home _ Program.’ 
Three model homes based on the 
recommendations of the “Women’s 
Housing Congress” will be open 
daily in Chicago suburbs for dele- 
gates to the exposition. Special 
transportation will be available 

Subjects of the other breakfast 
clini will be “Management Side 
of Merchandising” with Jack Par- 
hall of Building Supply News as 
chairman Wednesday, and “Profit 
Management” with J. C. O'Malley, 
Phoenix, Ariz., dealer, as moderator 
Thursday morning. The latter will 
premiere a new movie. entitled 
“Profit Management” produced by 
the United States Gypsum Co 

Midday management clinics at 
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DA L C « Architectural Quality Redwood 


FLAT GRAIN PATTERNS RUN 


CRA VERTICAL GRAIN ONLY IN 
TO CONTROL “SHELL OUT” 


CERTIFIED DRY ALL RESAWN SIDING 


If flat grain blanks are resawn, every Flat grain is often desirable for 
beauty and functional requirements 


All PALCO Architectural Quality 


Redwood is Certified Dry —perma- alternate piece faces the heart and 


nent assurance of minimum shrink- 
age, swelling or distortion. Following 
proper air seasoning, it is cured in 
one of 25 modern kilns under rigid 


tends to “shell out” after long ex 


posure. Pacific resaws only vertical 


grain blanks 
virtually ageless appearance, resist 


your assurance ol! 


Pacific’s exclusive handling systems 
control every step of manufacture 
to see that the pattern is run on 
the proper face. It’s the bark side 


temperature and humidity controls ance to weather, and permanently of flat grain that’s normally resist- 
In an exclusive PALCO process, ideal surface for painting. Only ant to “shell out” after long ex- 
moisture content of each kiln charge PALCO Architectural Quality it posure. Only PALCO assures this 
is then equalized sures this value premium, 


Soul the destin Redwood WPA LL 


See Sweet's Architectural File, or send coupon for your 
personal copy of this aid to redwood specification — 
and informative booklet ‘From Out of the Redwoods" 


THE PACIFIC LUMBER COMPANY 
100 Bush St., San Francisco 4, Calif.— Dept. $BS 


or write for copy Please send me without obligation 


[ } Reprint of Architectural File Bulletin outlining specification 
LJ dete, PALCO Redwood patterns, sites, grades, grains, etc 


| 

| 

| 

| 

| 

| 

| f From Out of the Redwoods colorful booklet showing 
| how PALCO Redwood and Redwood Products ore produced 
| 

| 

| 

| 

| 

| 

I 


THE PACIFIC LUMBER COMPANY 


Since 1869 « Mills at Scotia, California 


35 E. Wacker Drive 
Chicago | 


100 Bush Street 
San Francisco 4 


2185 Huntington Drive 
San Marino 9, Calif 


ZONE STATE 


MEMBER OF CALIFORNIA REDWOOD ASSOCIATION 
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NOW... 


a new aluminum 
awning window 
built and backed 
by TRUSCON 
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4 


| 
; ae ™™ || | 
ee Pd _ 





New dealer opportunity! Truscon—the big name in metal 
windows—now offers a new Aluminum Awning Window 
(Series 400A). Series 400A features highest quality through- 
out... complete size range... center operation... completely 
shop assembled . .. triple seal weatherstripped . . . com- 
petitively priced. 

Dealer backing! The sales power and prestige of the “Trus- 
con and Republic Steel names. Full-time warehouse support 
on a national basis. The liberal Truscon Dealer Co-operative 
Advertising Program. The benefits of national advertising 
in leading consumer magazines. Top acceptance by builders 
and the general public. 

Get the facts on this new product as well as on Truscon’s 
new aluminum Jalousies. Send coupon today. 











TRUSCON STEEL DIVISION 
REPUBLIC STEEL 


YOUNGSTOWN 1, OHIO 


A NAME YOU CAN BUILD ON 


TRUSCON STEEL DIVISION 


REPUBLIC STEEL 
1050 Albert St., Youngstown 1, Ohio 


Please send me all facts on Truscon 
(1 Awning Windows {) Jalousies } Both 


Name Title 
birm 


Address 


ho ce ces ee ee ee ee ee ee ee oe ee ee oe 
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PAOYVING UP 2.4.1 Plywood Gets 
im the industry Bldg. Code Approval 


lall Internat ni Conterence 
heon, Rober i Otic 





a li iccepted 


I Will lall 
ul OHI Ex H. K. Porter Co., Inc. 
Harold J MITCHELL ha ( ! 


cl 


I t 
y will lead a i manag f ne hen L) ilreds of cite througho 
rofitab . i ‘ ! r 
Profitable Kitchen | 101 rvi ! The panel function 
] yesday uncn- ol 1 ‘ na iv j | 


prece 
Oppo! 


bas at the mn Sail , ; FOrn The 1 mmendations are ba 
lr. Merritt tit tf mart : re nt completed | 


cnalrman nei if and 1} er equipme! 


ase ovel ippe 


centel 


earch commiuttec 
Ate congue Prefabricated Home Manufacture ICH SAYS Ul how this pane 
itabl Institute... Con ' H reate! trength and tiff 
lained scceeded HARR’ < ( ipported on all edge 
neh nominal wood 
V permitted under the 
Building Code 
new 4.) panel l Dou 
vood Assi trade-name for 
1 eact , ; f Hom , inch thick ven-ply ofltwood 
| dran panels designed to function 
ne-plece combination subfloor 
inderlayment 


f 


iture 


ndition undet vVhich the code 
permit ise of 2.4.1 are as fol 


Pittsburgh Plate Glass Co. 
Ue ends « panels must be butted 


C. RoBertT fF eC! é 
lent 
Ge! ain girder paced 
component iInche 
must be ipported b 
nets, will also oined the ntrower ‘ f-inch block 


Dill, Carmel! , STA J IAN rn ‘ , 


nanica equipment ] pre 


in Where pane 

Mi pan the center 
‘ upported at) mid-span 
hould be applhed with face 
Olin Mathieson Chemical Corp i perpendiculs pan the 


Ropert S. SmI is been ap} 


‘arl Norcro istant 


editor, co made contre ( 


10d common 


threaded commot 


. ( | j 
rected been on tn f T ¢ t a east 6 inche on 


imphitheate! before 
ict : quarte! 
U. S. Gyps 


na Dee 


um Co. 


iWiape!l 


headquart : at Chi a | e | Dallas Gets First 
you HL FHA Slum Area Help 


agentia 


Cheatham Urges Help 
for Medical Schools 


Attendance 
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...an important 
addition to an 
already famous 
line of REDWOOD 


Certified Dry 
Vertical Grain 


bevel and bungalow 


siding and finish 


UNION LUMBER 
COMPANY 


TREE FARMERS AND MANUFACTURERS 
FORT BRAGG + CALIFORNIA 


* Look for the name NOYO 
hallmark of Quality Redwood 
produced by Union Lumber 
Company with almost three 
quarters of a century experience 
... dedicated to a policy of 
perpetual supply, finest 
workmanship and 


satisfied customers. 


SAN FRANCISCO 
LOS ANGELES 
PARK RIDGE, ILL. 
NEW YORK 


Member California Redwood Association 

















SOUTHERN $ 


DROP-IN 


... Saves 

YOU one-half 

on labor cost— 

just use the complete 
one-piece balance with 
Built-In Weatherstrip 





Jamb Balance No. 600 


Completely Fact 
- \ p y Factory 
One piece = \. Assembled 
Construction 


© Ease of Installation 

© Floating Sash Hanger 
Eliminates Nailing 

© Silent Operation—Springs 
are Flocked to Sound Proof 

© Comes to you balanced 

No additional adjustment 
required in normal installation 

* No service or attention needed 
Corrosion resistant aluminum 

© Always silent, easy to operate 


Flange 


Important (anes 


Full Weather Protection 
Sash never binds or st cks 


Self adjusting 





Easy to lock 


Fits all standar j sash 





l ooks new, lool 








Full Jamb Coverage 


re i JAMB BALANCE 
\ NO. 600 gives full 

° jar’ coverage and 

( is mitered on 14 
in degree sill pitch. 
Floating The flexible base 


provides a 


Sash continuous air seal 

\ that adjusts 
Hanger automatically to 
\ conform with sash 
contraction or 
expansion. Cushion 
flanges provide 
tension adjustment. 


UTHERN METAL PRODUCTS CORP 


921 Rayner*Phone BR 5-9147 or BR 5-1898* Memphis, Tenn 
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of procedures for Oo 
sisted” projects, for 
governments do not 
eek state Federal funds 
The plan provides for strict 
enforcement. Unpaved streets 
surfaced, structures too far gone 
for rehabilitation will be demolish 
ed, necessary water and sewer lines 
will be installed and recreational 
and park facilities improved, all by 
the City of Dallas 

All dwellings in the area will be 
brought up to standards agreed upon 
by the city, FHA and the Urban 
Renewal Administration. Of the 450 
dwelling units in the area, 390 have 
substandard 


streamlining 
called “non-a 
which the 


local 
or 

code 
will 


be 


been designated 


Woodwork Institute 
Honors F. L. Wright 


Frank Lloyd Wright, eminent arch 
itect, was the guest of honor at the 
44th annual convention of the Archi 
tectural Woodwork Institute which 
convened at the LaSalle Hotel in 
Chicago, October 18-19. It was point 
ed out that “Wright has alway 
incorporated architectural woodwork 
into his building designs.” 

Wright also was honor 
testimonial dinner at the Hotel Sher 
man October 17, with proceeds going 
to a $4,000,000 endowment fund for 
the perpetuation of Taliesin, the 
architectural chool conducted in 
Wisconsin and Arizona 

Wright discussed his proposed 
“Mile-High Building.” He displayed 
a 22-foot model of the structure he 


recently offered Chicago 


guest at a 


Farm Income Up 5.9% 
in 16 Southern States 


Farmers in the 16 Southern state 
received a total cash income of $3.09 
billion during the first six month 
of this year. This was 5.9% more 
than they received for the first half 
of 55 

According to 
for the United 
the 1x-month 
0.2%. Optimist 
trengthening of 
promise of a gain 
half of 6 

New U. S. B of fig- 
ures reveal that the number of farm 
the declined 11.1% 
tween 1954. This re 
in size of 
farm from 215.3 to 242.2 acre 
12.5%. At the same time the ave 
age value of land and buildings per 
farm rose $41.4 from $13,939 to $19,- 
706 

National 
hown a light 
for first time 
population is now e 
200,000 


Progre ive Farmer 
State a a 
trend wa 
report 
farm 
during 


whole 

down 
general 
hold 

last 


on 
price 
the 
ireau Censu 


be- 
ulted 


nation 
1950 and 


Increase 


in 


in an average 


population ha 
increase this year 
1952 The farm 
timated at 22,- 


farm 


ince 
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Dant & Russell Principals Launch 
Two New Lumber Marketing Firms 


Portland, Ore. Other sales office 
be maintained in Boston, New 
Philadelphia, Washington, 
Lauderdale, Chicago, Co 
Angeles, San Francisco, 
Ameri and foreign 


FOLLOWING THE SALE 
original Dant & Russell, In vill 
Portland, Or to Blyth & Co York 
in a $100,000,000 deal, principal « D. C.F 
cials of the purchased company | mbus, Lo 
teamed up in the other 
new firms to irket 
forest product 
One of these 
Inc., manufacturer 
of ponderosa pine and 
of lumber 
With Menlo 
ters, the office 
Robert E. Dant 
D. M. Warnock 


f ¢ 


formation ol ind 
Pacific Coa tie 
rhe 
ill do 
pecies 
Export 
major 
and 


an 


new firm,” Syversen said 
a world-wide business in all 
of Western lumber and 
and import trade 
factor with the or 
department will 


& Warn 


wholesa 


Dant 
and 
allied spe 
molding and millwe vill 
Park, Calif ’ he adq i inization, 
of this firm includ ntinue to function as formerly.” 
board Officers of the new Dant & Russell 
president ompany include Roy J. Darling, 
Clark, vice-president, and San ce-chairman of the board; Stanley 
Eggiman, secretary-trea hoprick, vice-president and di 
The other firm will perpetuate ecto! H. Aubrey Clymer, vice 
of Dant & Russell, Inc resident and Philadelphia manager; 
continue as a factor in \rthur W. Neth, vice-president and 
ales of Pacific Coast fore Angele David E 
Thomas M. Dant announced that vice Chicago 
newly anized Dant & Russs 
purchased the merchandising | 
of the original firm. Incorporat eal 
ed in Nevada th $2,500,000 cay 145 
talization, the iew compa! 
Dant cl of the be 
directo! 
President and 
M. Syversen VNO Wa 
manager of the original 
that iran} 
to 
company asse 
tories, branch 
properts 


General! 


ajo! 
vood 


be a 


chairn 
Victor 


ure! 


namie 
world 
manager; 

ident and 


t prod | 
t odd pre 
I anagel 

Dant served a 
old lumber 
until it 


ort 
president of the 52 
firm from May, 
to Blyth. Darling, 
president director of the 
nal firm, was a member of that 
inization for more than 45 years 
hoprick will continue in 
of domestic cargo, joined 

in 1934 as a lumber buyer 
Rupert for the export depart 


ne 
ale 

and 
elected iirman 
of 
director is Ger who 
peneral 

firm. He in 
vealed ement 


made acqu many 
Dant & Warnock, 
will operate molding plants at 
Redding, Calif., and Klamath Fall 
offices will ret Ore. It will handle the output of the 
Heppner Pine Mills, Inc., Heppner, 
the High Sierra Pine Mills, Inc 
ille, Calif., and the White Swan 
White Swan, Wash 

taff members of the 
D&R moved from 
rtland to headquarters of Dant & 
nock, Inc., in Menlo Park, Calif 
ck V. Hill sJerg, and Robert 
ey, handling millwork and mold 
and W. L. Davi Frank O 
risette, lumber department 
Robert E. Dant, chairman of 
firm, started with Dant & 
Inec., in 1926. In 1941 he 
nt & Russell, Ltd., in Vancouver! 
vhich owned a pine molding 

the output of se 
company Wa 
With Dant & Russell, Ine 
ind Bob Dant became a vice 
lent of the latter firm 
ident D. M. Warnock 
lumber busine in 1923 in 
vith the Bowman-Hicks Lumber 
ind stayed with it in Kansas City 
t intil the 1929 


ni OW 


t including I'he firm of 


anda 


new 


cation 


tore 
Oro 
mber Co 
The 


nal 


follow Ine 


have 


teedy 


and 


the 
Ru 


formed 


and sold veral 


mill Thi 


com 


in} 


entered 
ore 


bre 


York City 


old lumber 


is president 1 New 
mar He 
lene n in the Eastern 

intil 1945. Then 
nted East Coast divi 
Dant & Russell, Inc 
pre 


r 
Pale Co 


George M. Syversen, above, 
of the 
keting 


unde! 
tate 


new Pacifie Coast lumber 
Dant & Russell 


He was general sales manager for the 


from 
ap 


anagel 


he Wa 


ota ion m 
original firm, and had previously bees 


of tine 


later 
the 


and 
division ident 


Masonite 


Western manager of 


elected a ie 


Russell 


( orp. t & 
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* 
ali ve today! ... like 400,000 other Americans cured of cancer 


who went to their doctors in time 


i el’s give oul do LOVrs i ¢ bean Cc, ‘| housands of Americ dtis are 
being cured of cancer every year. But too many are losing 
their lives needlessly because they failed to consult their 
doctors when the disease was in its early eee and therefore 
more curable... stage. 

Form the life-saving habit of a head-to-toe physical 
checkup once a year. For men, this should include a chest 


x-ray; for women, a pelvic examination, Make it a habit 


. for life. 


NOVEMBER, 1956 


American 


Cancer Society 
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insulation to the aluminum 


aluminum building mate! 


he ompletety 





b requirement in t 


SSIRCO nine warehou r local d t 
a 


warehou 
+ offer you product and pply yOu il let oO 
ae! ae i eee 


area of the Southea 
fall t yilding busines 





* Salas age. = 


bright and profit ibl 
ing Products 


a 
Order From This List of Aluminum Build 
Gutter and Dow 


Nails 


out 


Siding 
< < 
Insulation screen and storm 01s 
< 
ame Screens 


Roofing and 
Louvers and Ventilators 
Flashing 


d and Metal Trim 
Windows 


Threshol Tension ond Ful Fr 
Awning Mater'a's 


Garage Doors 


s 
= 
e 


wi 


























“EVERYTHING HINGES ON HAGER /." 


ion © ae 
* J ictor Street + St. Louis 4, Mo. *® 
e Swings on 100 Years of Experience 
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wooDco: E 


MORE PROFIT 
PER UNIT SALE? 


and you sell the very best! 


It sometimes takes just a little extra effort to sell 
WOODCO E-Zee Loc Wood Awning Windows but the 
rewards are worthwhile. You gain the plus-profit 
with each unit sale and the plus-value of long-lasting 


customer satisfaction 


NO OTHER WINDOW OFFERS ALL THESE ADVANTAGES! 


EASY TO LOCK 

SEQUENCE AIR CONTROL 
TOXIC-TREATED TO PREVENT DECAY 
EXTRA HEAVY SASH and FRAME 


DOUBLE VINYL 
WEATHERS TRIPPING 


e WATER-REPELLENT TREATED 
e COMPLETELY ASSEMBLED 


red 
Vine CU 


~~ } i fo Uh be “Mania posi OUMM.. 


SOLD EXCLUSIVELY THROUGH THE LUMBER DEALER. FOR COMPLETE INFORMATION, WRITE 


The WEARN LUMBER (0. fe /iulyer 


SOUTH MINT & WINONA STREETS RR SL rec bot Con any 
Post Office Box 1458 “omy / 


Charlotte 1, North Carolina ATLANTA 1 GEORGIA 
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these 


KEYSTONE 


tension screen features 








Hardware is neat, small, 


can increase 


strong, doesn’t show from street side 


Only 6 screws for the entire screen 


your sales and profits 7 
he 
atte} 
ti 


Hitt: 
Ah; 


’ 
H 


Keystone Aluminum Insect Wire 


Screening, finished with selvage of 5 flat wires. 
Strong, rigid, tightly woven—never needs 


painting, can’t rust or stain. 


Exclusive Patented Keystone Tension 
Catch actually dials correct, sag-free tension 
during long life of screen. 


Exclusive full-floating sill bar 


adjusts to any sill slant for perfect seal, 


Sill fasteners for solid, permanent 
anchorage. Installation is simple, quick, easy. 


snug fit. 


t 


ate tiTiTiy) 
bptebes rent zit 











the modern, economical window screens with the features you can see... and sell! 


Fake advantage of the powerful sales pull of Keystone 
Pensions window screens designed for modern win 


dow construction 
Economical cost le than old fashioned, heavy 


window screens. Need no maintenance 


window frames are heaviest and strongest 


tension 1s vertically applied where 


Extra Convenience screens pul up and taken down 


from inside the house — small space storage assured 
Quickly unlatch for window or sill cleaning 


If it’s sales you’re after, it's Keystone you want! See 
your wholesaler or write today for interesting data on 
Keystone Aluminum Frameless Tensions. Write to 


Keystone Wire Cloth Company, Hanover, Pa 


KEYSTONE 


WIRE CLOTH COMPANY - 
Warehouses: Fostoria, Ohio 


HANOVER, PA. 


- Brookhaven, Miss. 
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In handling Shakertown products, you're in a cla 


by yourself... and 
there’s nothing like being in a class by yourself when it comes to 
sales and profits! Three good reasons for it, Mr. Shakertown Dealer . . . 


TOP PRODUCTS, TOP NATIONAL PROMOTION and YOU! 
WITH TOP PR‘ 





PROMOTIO 





Big, easy to hand 


to apply GLUMAC 
46% 


sches ng 


cedar shakes elect 
insulation t 


ng a LAASIASI AAA 
° 





Shakertown 


Annular 
Sidewalls of 


carefully olor nails spe 
highest grade for 
n a selection of right 


selected Shakertown and 
cedar inside § th 
ous colors 


n matching stt-colored dealer dis 
° speed the play merchandiser. Your 
application of an attractive ' for ¢ > ~~ i 
strong weathertight ce 


| ee the color, fee 
orner ation and ful 
Die-fluted to match shake stri 


) ; | the texture and buy 
oeame 004 Qn from this self-salesman 
rodied color 
atio idhetaaeseslee 


i bertewik 


FIRST NAME IN CEDAR SHAKES 


Shakertown 


customers can 


20310 KINSMAN ROAD ° CLEVELAND 22, OHIO 
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marat O84 Miunp 


ee ie Dy 
* Guaranteed by 
Good Housekee ping ) 


a 


EXTRUDED ALUMINUM COMBINATION WINDOWS AND DOORS 


galas With lumber + handware deal 


WEPCO never creates specialty dealer competition. These WEPCO products are sold only through dealers like YOU 


NATIONALLY ADVERTISED in Life, Good Housekeeping, The | 


paturday Evening Post, et 


FINEST DEALER SERVICE: | a tory trained sales representatives to serve you in your area 
LIBERAL CO-OP AD PLAN plus a complete line of free merchandising 


Write, Wire, Phone for inf smation hd the weather-proof co. 1407 £.40 St.. Cleveland 3. 0.+ convenient shipping points across the nation 


Also manufacturers of aluminum window awnings, matching door canopies, Trax-Wax 


olla 
KANGAROO DUO-DELUXE DUO-DOR DUO-MATIC 
combination door with ex ‘picture-window’’ & 2.-lite combination door retails 3-track, self-storing combi 
clusive self-storage con combination door: for $39.95. 6 standard nation window retails for 
partment sizes $15.95 up 
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FAZOZALL 


ALUMINUM 
CROSS CORRUGATED 
ROOFING AND SIDING 


Alcoa strong, lightweight, 

non- sagging aluminum 

gates, ideal for farms, 
ranches, leases, etc. 


No more storage and 
inventory problems 


A few of these rolls will put you in the aluminum 
busing t minimum cost. You simply cut the 
lengt! eed as you sell it. Kelley aluminum 
28- and 48-inch widths, in lengths 

feet. This roll roofing and siding is 

ed on the surface to cover, and the 

gations nest to form a tight, snug 

ng. One more of the fine products 


from your Kelley man. 


MANUFACTURING COMPANY 





4800 CLINTON DRIVE — HOUSTON 


134 Ellis Bean St San Antonio 


9100 Amb ad Row — Brook Hollow Industrial District — Dallas 





Georgia-Pacific Buys 
Vast Hammond Lumber 


The Georgia-Pacific t 


month purchased all the assets of 
the Hammond Lumber Co i Dela 


principa 


Corp la 


Vare corporation with 
a 


places of busine in San Francisco 


and Samoa, Calif and Chicago I}) 
for approximately 75 million dolla 
This follows the granting of 
tion to 
prope ro 
j aid to be the | 
transaction ever recorded in the 
forest ; 
fornia 
The asset 
billion feet of old-growth 
timber predominantly 
redwood, Also included in the pur 
$27,300,000 


Geort li 


about montn 
largest financial 
product industry in Cali 
include in exces of 4 

tanding 
California 
chase are approximately 
in current asset all plant facil) 
tie and related equipment and in 
ventori along with 33 retail lum 
ber yards and building supply store 
and real estate located largely in the 
Los Angeles area 

O. R. Cheatham, president of 
Georgia-Pacific, said that 
being made to sell off 


arrange 
ment were 
some of these properti unrelated 
to the Hammond 
tion for about $10,000,000 

The principal Hammond 
holdings in Humboldt county) and 
main plants at Eureka and Samoa 
Calif are adjacent to the Georgia 
Pacific major holdings to the north 
at Toledo and Coos Bay, Ore, All are 


redwood opera 


timber 


deep water ports and connected by 
rail, water and highways In total 
the purchase brings the Georgia 
Pacific timber holding in the area 


to more than 12 billion feet 


Booklet Offers Help on 
Local Housing Market 


How even the mallest builder or 
dealer can obtain fact and figure 
which will help harpen hi judg 
ment of the housing 
own home town is pointed out 
“Know Your Local Housin 
ket,” just issued as a publication b 
the Housing and Home 
Agenc\ Cx ple may be 
for 25 cents from the Superintendent 
of Document U. S. Government 
Printing Office, Washington 25, D. C 

The 27-page illustrated booklet 
point to aid 


market in hi 


Finance 
purchased 


discusse these 1X 
builder 
market offer inventory of 
ment and in 


in judging what the housing 
insold 
new dwellings employ 
come population trend; m 


ration 
and mobility 1 


volume of new build 
ing, and source of financing 

A uggested questionnaire and 
tabulation sheet are contained in the 
booklet along with a list of “Local 
Residential Data-Gathering Group 
and “Types of Data Compiled by 
Established Residential Research 


Committee 


24 


Producers Council Campaigning for 
Fewer, Modular Window Framing Sizes 


A recent study of residential win 
dows by the technical staff of Pro 
ducers Council, Inc., organization of 
building product manufacturers and 
association indicate that dimen 


ional tandardization for rough 
window openings is possible 

After 
details of many available residential 
windows, the PC staff concluded that 
differences are minor, and that a 
majority conform to a relationship 
which could be proposed as an in 
dustry tandard. The study estab 
lishe that this relationship hold 
for most windows of all types and 
masonry, frame, and 


examining the installation 


include venee! 
construction 
Council pointed out 


between 


The Producer 
that the key relationship ji 
the interior and exterior dimension 
of rough openings. This prevailing 
relationship makes possible a Jimen 
tandard for rough opening 
dimensions are 


ional 
when the exterior 
the same as that of modular masonry 
construction. The resulting 
opening will allow installation of 
practically all modular windows now 


rough 


on the market 
The study wa 
tion framing details for 89 window 
produced by 52 manufacturer In 
cluded were wood, steel, and alu 
windows of all type 
casement, horizontal 


based on installa 


minum 
double hung 
liding, awning, and jalousi« 

This led to the conclusion that 
ilthough a framing detail relation 
hip is common to most window 
and can be considered standard for 
modular windows, differences in the 
dimensions of non-modular window 
cancel the value of the common 
installation detail. These difference 
also create the lack of uniformity 
now found in window framing re 
quirement 

However, based upon the relation 
hip of installation detail tudied, 
concluded that when the ex 
modu 


it wa 
terior rough opening width 
lar and dimensioned in a multiple 
of 4 inches plu inches, then the 
width of the interior framing mate 
rial should be in the same multiple 
of 4 inches plu i inche 

The height of the rough openings 
in exterior idin material should 
be a multiple of 4 inches plus or 
minus 1 inch at the sill, which 
readily adjustable, The height of the 
opening in interior framing mate 
rials should be of the same multiple 
of 4 inche plus ™% inches at the 
head. The head of the exterior fram 
ing opening and the sill of the in 
terior frame hould _ be 
placed on the modular grid line 

The tudy pointed out the need 
for manufacturers to continue their 
efforts to arrive at standardized di 


opening 


mensions for window Although it 
is now possible to standardize on a 
modular rough opening, the lack of 
standards for dimensioning 

necessitate the use of 


uniform 
windows 
blocking in some case 

The advantages of recognition of 
a modular framing tandard for 
residential windows are numerous 
Interchangeability of windows of 
the same modular sizes, regardless 
of make, type, or the material from 
which they are constructed, would 
be possible. Manufacture! could 
mass-produce windows in a _ few 
tandard sizes. Builders and archi 
tects would be free to design with 
out specifying a particular window 
or type. Remodeling and replace 
ment would be inexpensive 


Long-Bell Sale Held Up 


Special stockholder meetings of 
the Long-Bell Lumber Co., Long 
Bell Lumber Corp. and the Interna 
tional Paper Co. called for mid 
October to vote on the proposed 
merger of the Long-Bell properties 
and personnel into the giant paper 
firm were delayed for two weeks 
Action was held up due to delay in 
a tax ruling by the Internal Revenue 
Bureau 


Baltimore, Md., Gets 
Home Planning Center 


Recognizing the need for a central 
clearing house for information to 
erve home buyers, contractors, and 
builders, the C. and P. Telephone Co 
in Baltimore, Md., has established 
“Maryland’s Home Planning Center.” 

The project was undertaken in 
cooperation with various local firms 
and organization including the 
Home Builders Assn. of Maryland, 
Jaltimore Chapter of the American 
Institute of Architect National 
Plastic Products Co., Saran Yarns 
Co., and General Electric Supply Co 

C. A. Moore, manager of the C. and 
P. Telephone Co.’s home planning 
ervice, said that the center was 
created to provide an authentic show 
place for the latest ideas and in 
formation 

An area of some 4,000 
has been allocated as permanent dis 
play space. The focal point is a semi 
circular red-carpeted ramp rising 
from the main-floor level to carry 
model homes and 
four full-scale model room These 
include an ideal kitchen, family 
room, “study” which serves as the 
Home Planning Council Room, and 
Tee n room 


quare feet 


isitor to foul 
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“Our business has increased by leaps and bounds 


says Carl S. Bevis, Manager 

“The volume of our business has 

increased every year since we 

Madison, Florida vere organized in 1948. Since we 
added creosoted fence materials 
in 1951, it has developed by leaps 
and bounds. Creosoted fence 
posts have a good margin of profit 
and are some of the most profil 
able items we sell.” 


Farmers Mutual Exchange 


Behind every good business re 
port like this, there must be a 
large group of satisfied customers 
Many local farmers, like R. M 
Moore and E. F. Almand, Lee, 
Florida (shown here with M1 
Bevis), come to Farmers Mutual 
for their wooden posts and poles 
“By offering farmers the best met 
chandise at the lowest price, 
quality considered,” explains M1 
Bevis, “we have built what we 
think is an excellent customer re 
lationship. If a farmer buys a 40 
cent fence post from us, that 
means that the cost during a 25 
year period will average out about 
one-and-one-half cents a year 
That’s a sound investment and 
offers him the chance to save, be 
cause he would otherwise have to 
pend money every 5 to 7 years 
to replace untreated posts. Our 
ales of pressure-creosoted fence 
posts vary from a few posts to a 
mall farmer to our largest order 
5000 fence posts for a fruit farm 
neal Madison iy 


Agricultural Extension 
United States Steel Corporation 
525 William Penn Place, Pittsburgh 30, Pa. 


| am interested in promoting e-creosoted products in my area Please 


have a treater contact me t your merchandising program 


Name 


Address 


UNITED STAT & 
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Facts You Should Know About Masonry Reinforcement 


By Edwin L. Saxer: Professor and Chairman, Civil Engineering Department, University of Toledo 


Toledo, and at other laboratories, the prin 
effect oint reinforcement are now 
indications point to the 
that reinforcement should be used in every 
unt, or at least 1 ry other joint, to insure 
easonable effectiyv 
Our research on ness of Key-Wall 
leads us to the following conclusions: (1) The 
design of Key-Wall 1 ilts in a highly efficient 
distribution of s (2) The use of Key-Wall 
can reduce significantly the cracks resulting from 
shrinkage of masonry; and (3) Key-Wall is 
effective in improving the lateral strength char- 


acteristics of masonry walls 





the new type of masonry reinforcement that. 


gives greater value at lower cost 


The effectiveness of Key-Wall has been clearly demonstrated by tests 
at the Research Foundat University of Toledo 
It’s being specified ised by leading architects and builders 
lay. It will offer intages on any jobs you build 
Key-Wall is made for the following wall thicknesses: 4”, 6”, 


10” and 12” 


Reduces shrinkage cracks Improves mortar joint because 
multi-directional reinforcement 
Adds effective latera ong! holds mortar in place; gives bet- 


ter bond 
It's galvanized to prever 


assures maximun Masons welcome it, because it's 


easy to handle; easy to cut and 
Lap joints give continuous fit; doesn't interfere with joint 
forcement thickness 


Does not interfere with bedding You save on material cost, as 
of units well as labor cost 


FREE—SAMPLE AND TEST REPORT 

KEYSTONE STEEL & WIRE COMPANY 

PEORIA 7, iLL. 

Please send me free sa e and copy of Key-Wall masonry report made 


by the Research Foundation, University of Toledo. 





‘BETTER WAY’ 
Shared by Dealers 





© " cuts D2 4 


111 Plywood Divides Cabinet Panels 


Here a “Better Way” of warehouse storage shared by 


a wholesaler. The U, S. Plywood Corp. of Dallas, Tex., 
eliminated expensive joinery in the erection of two sets 
of simple warehouse cabinets through the use of Texture 


One-Eleven grooved fir plywood 

Warehouse Foreman R. M. Bishong constructed the 
&xéx16-foot rectangular storage rack out of +4x4s-foot 
panels of T-1 11 as used as top and bottom cabinet 
pieces, The grooved plywood panels in effect became 
pre-cut spacers for divider panels in cabinets for 


segregated storage of a wide range of colors in plastic 
paneling 

Rabbeted on the ends, '%-inch fir plywood panels 
were then slipped into the pre-cut grooves to provide 
partitioned storage spaces. Scraps of T-1 11 and plank 
ing were used to brace the backs of the rack 


Loose-Leaf Catalog Holder Helps 


A loose-leaf counter catalog and price list holder saves 
a lot of time for customers and clerk alike at the B. B. M 
Lumber Company (Burgner-Bowman-Matthews) in 
Lebanon, Mo. It was recommended by the Southwestern 
Lumbermen’s Association, which has ordered two or 
three units each for many dealers in the Southwest 


BBM’s Manager Joe Robertson said he greatly values 
the catalog holder because it concentrates catalog and 
price information needed in one convenient counter 
location. Before he bought it a year ago, personnel 
had to look through several catalogs in different places 
to find the information needed to fill most orders 





SUPERIOR LUMBER 
SALES COMPANY 


of Sacramento 
ee ee) ee ee 
fend Wenesserenten BB, « nll. 
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SWAY PROMOTION 
PROGRAM 


Helps you sell more Kaiser Aluminum Farm Roofing! 


eeeoeoeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee *eeeeeee 


Farm Service Bulletin 
FREE You and your store will be on : 
eee ® the cover of these attractive 
JOHN Smity 
direct mail pieces when you become LUMBER 
a Kaiser Aluminum Farm Roofing 
Dealer. Each mailer includes a 
timely newsletter of spe 
cial interest to your best 
prospects. You provide a maili 
selected customers—we provide p« 
; give earmer Mt all printing and mailing. 
» ig 
National and local advertising! Big consumer and farm mag 
® azines—like Farm Journal, Progressive Farmer, Farm Quarterly 
consistently sell advantages of Kaiser Aluminum Farm Roofing 
...the modern roofing that’s light, strong, easy-to-handle, rot-proof 
and forever rust-proof. Also ads in local newspapers and local radio 


commercials reach prospec ts right where you do business. 


3 Free display rack and farm building plans! Sturdy, wire-frams 
® display rack fits on counter or wall...permits fast custom: 
selection from eleven building plans. Most feature low-cost, px 
type construction and show in detail how easy it is to build 
Kaiser Aluminum Farm Roofing. You get the rack and a complet 


set of plans free! 


eeeoeceeneeeeeneeeeeeeeeeeeeeeeeeeeeeeeeeeseseeeeseseeeeeseeeee 


eeeeeeeeeeeeeeeeeeeneeee eevee eeeeeeeeeeeeeeeeeeaeeeeeene 4 7 ~“*@e@eeeeeeeeeee 


Put this 3-way promotion program to work for you. 


il this coupon today! 
Ma! P Kaiser Aluminum & Chemical Sales, Inc 


Dealer Service Division, Room 79861 
1924 Broadway, Oakland 12, California 


aiser Aluminum 


The quality roofing for better farm buildings 


Please formation on Kaiser Aluminum Roofing and 


Sid } sde details on the advertising program 
NAME 


ADDRESS 
Kaiser Aluminum Roofing and Siding + Shade-Screening 


CITY 
Roll Valley Flashing * Welded-Clad Irrigation Pipe | 


Electrical Building Wire and Outdoor Farm Wire 
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n't! It was 








Partial List of 
Southern LUPTON Distributors 


1 
Lb I ( 
P.O. B I | 
I ¢ Ke ! 
\ I 
I ! \I 
I Ol 
iil I ! 
( I ( b I ( 
| I I { tl 
PLO! | ry 
J k | 
I 
I 
PO. 1 
CEORGIA 
Ths 
let ( 
P.O. B 
‘) Tf ! 
! ( 
7 
( I 
P.O. B 
I 
Ht } 
| ] 
feof 
A 
PQ te 
I | 
j Prot 
{ | 
I 
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lO” KILO 





LUPTON 


METAL WINDOWS 





(AMERICA’S MOST ECONOMICAL QUALITY ALUMINUM WINDOW) 


ON AUGUST 


Alenco Junior, the new offspring of the growing 
Alenco Aluminum Window Line, has arrived. This 
new economically priced, quality single hung window 
offers these advantages: 


EASIER TO SELL: 


15 stock sizes, fully guaranteed. Clean, neat design, fully 
balanced sash. Standard or Colonial lights, stock glass sizes 
with vinyl! glazing member. Completely weatherstripped with 
wool pile. Half or full screen optional . . All of these 
features combined with a truly competitive price, make 
“Junior” the easiest aluminum window to sell 


EASIER TO INSTALL: 


The ALENCO Junior's flexible and varied assortment of attach- 
abie fins and snap-on anchors make “Junior the top favorite 
with builders of all types of construction 


12th, 1956 


EASIER TO INVENTORY: 


Immediate delivery in our vans in truckload quantities, glazed 
or unglazed, with or without screens, direct to your ware- 
house, keeps your inventory investment to a minimum in 
quantity and cost. 


Here’s a window destined to put profit dollars in 
distributors’ pockets as it puts greater sales appeal in 
homes in every price range. If you are interested in 
handling America’s fastest growing economical 
quality aluminum window - write, wire or phone 
JAckson 9-2681 today for details. 


Designed for Quality 


AAENCO Th. 0104 for Seonemy 


*SH — Alenco Single Hung 
*DH — Alenco Double Hung 


ALE CO. 


ALBRITTON ENGINEERING CORPORATION 


2501 WROXTON ROAD 


NOVEMBER, 1956 


HOUSTON 5, TEXAS 
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Homebuilding Continues through Winter in South 








Housing Starts 


Regional! Trends 
J 











HOMEBUILDING hits the toboggan in other region 
during the winter due to rough, cold weather gut not 
o in the sunny South, a 

Prepared by the U. S. Department of Labor for the 
this chart 


the above chart indicate 
Federal publication, Construction Revieu 
hows the greater homebuilding activity that goes on in 
the South during the winter in comparison with the 
Northeast, North Central, and 


West. It records the number of new non-farm dwelling 


other three region 


units started by months in the four region 

During December, January, and February, more new 
houses are started in the South than in any other region 
The Southern region includes the 16 South Atlantic 
East South Central, and West South Central state 
from Delaware and Maryland through Texas and Okla 
homa 

Another study of U. S. Department of Labor data 
revealed that of the building permits issued for dwell! 
ing units in December, 1955, the permits issued in the 
18 Southern and Southwestern states represented 5.9‘ 
of the year’s total permits while the permits issued 
the other states represented 4.8% of the year’s total. For 
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parison was 6.5% for South-South 
South 


January 

west, 5.: f ther states. For February '56 
Southwe ther states, 6.0% 

ok at it, we in the South-South 

imate that permits a high degree 

ighout the year. And the same 

tion and commercial construction 

find illustrated reports of how 

progressive throughout the South-Southwest 

are cashin ration Home Improvement pack 

aged sale nal promotion 

This issue ilso gives the details on two great 

convention ties for dealers and suppliers. One 

is the thir 

be pons 

Association 

fourth ar itheastern Dealer 


Building Products Exposition to 
National Retail Lumber Deale1 
December 10-13. The other is the 
Convention and 
Building Mat show in Atlanta, November 27-29 
Attendance r both of these big convention- 
expositior de much information and inspira 
tion to he control the sale and keep the 


profit” in 


33 





Make More Profit by Selling 
Packaged Home [Improvements 


uncomfort 


* Although business | 
ably off for most dealers who cate: 
to new construction primarily, it 
urprisingly good and 
for dealer who concentrate on 
packaged home repau and im 
provement 

An Alabama dealer is pushing 
toward a $200,000 volume in Opera 
tion Home Improvement busine 
this year! 

A Georgia dealer ha 
his packaged sale 150 per cent 
this year 

A Texas deale: 
cent of hi ales this wa 

All three like hundreds of 
other enterprising dealers acro 
the South have found that when 
ou control the sale, you keep the 
profit. Thi 


on the materials used in the home 


increased 


make 60 pel 


includes full mark-up 


improvement and a mark-up on 
the labor when it is done by the 
dealer’s own crew or by individual 
mechani hired on a time. basi 
for the job 
gut it take 
killed dealer personnel to help 
ketche fo! 


to he Ip 


enthu last and 


work out plan and 
the improvement pecifs 


the right type and grade of ma 


profitable 


terials; to figure the labor cost 
and schedule the job; and to help 
arrange necessary financing on a 
time-payment plan 

Personnel that can do all these 
things competently must be sup 
ported by steady, practical promo 
tion of the dealer’s store as “build 
ing headquarters” or “home mod 
ernization center.” This calls for 
ads in newspapers, direct mail, and 
via radio or TV, that 
point up the benefits of addition 
to homes and repairs and improve 
for them. Good ad example 


incerely 


ment 
are shown on page 36 

The necessary labor for pack 
aged home improvements can be 
furnished in three major ways by 
a dealer. The dealer can employ 
all necessary mechanics to do the 
complete job, including carpentry 
masonry, plumbing, wiring, and 
metalwork. Jacob Levy and Bro: 
in Louisville, Ky., have 13 ex 
perienced crews that do “the 
whole job” and it’s guaranteed 
The dealer can employ his own 


carpente! to do the ba ic con 


work, 
specialties 


truction and _ installation 
end ubcontract the 
uch as plumbing and wiring. Thi: 
is the way the Seth Lumber Com 
pany operates in North Carolina 
Or the dealer can refer the cus 
tomer to a modernization contrac 
tor for all the labor. The West 
Lumber Company does this in the 
Atlanta, Ga., area where its OHI 
ales have doubled in the last 12 
month 
Even 
money 1 
ive, nearly every dealer i 


though home mortgage 
scarce now and expen 
within 
practical reach of one or more 
national banks or saving 
associations that would be glad to 
make installment loans under FHA 


Title I insurance or through thei 


and loan 


own finance plan. Several dealer 
have found that by 
loan business to a larger institu 
a local lend 


offering such 


tion in a nearby city, 
ing institution decides that such i 
profitable business, too! 

National commercial agencie 
uch as Allied Building Credits, 
Inc., and the First Bancredit Corp 


The Lane-Morse Lumber Company in Muskogee, Okla., has 


used newspaper and radio advertising to step up its sale of 


home improvements to a profitable 50 per cent of its 
volume. This dealer teams with competent mechanics to sell 
complete jobs. At left, below, Assistant Manager Bill Cook 
discusses progress on $675 cedar-shake siding job with the 


carpenter. At right, Cook visits with sons of customer to 


whom he sold a combination carport and extra-room job for 
$800. Lane-Morse gets regular mark-up on materials sold 
for such jobs, whether they make cash sale or help line 


up installment loan for improvements. 

















make a specialty of buying home 
improvement paper through lum 
ber and building supply dealers 
They do such lending business 
“without recourse,” which frees 
the dealer of possible complica- 
tions 

Still other dealers are making 
high interest on their own capital 
by carefully using it to finance 
limited time-payment accounts fo 
packaged improvement and ma 
terial sales 

Dealers who want to get on the 
profitable, booming OHI band 
wagon can get help from several 
reliable sources. Help in launch 
ing an all-out community drive 1: 


available from Operation Home 
Improvement, 10 Rockefeller Plaza, 
New York, N. Y. A_ procedure 


manual and display material fea 
turing the new OHI slogan, “Bet 
ter Your Living,” are offered for 
nominal charges 

(See OHI PROFITS page 50) 


At center right, Dealer Singletary en- 
jovs brief visit with his daughter in 
handsome new family room in_ his 
home he converted out of a sereen 
porch at a cost of $2,000. Wood awn- 
ing windows capture all breezes and 
good ventilation. Cypress paneling and 
sliding glass doors make room integral 
part of house. By showing this room to 
prospects, dealer has sold several 


similar jobs. 


* 


Instead of buying a bigger house, the 
man in overalls below elected to en 
large his small home at a cost of $8,- 
000. Dealer Singletary helped arrange 
loan through building and loan asso- 
ciation. Improvements included built- 
in kitchen cabinets and fixtures, screen 
porch, awnings, large family room, 
double carport, new roof, and fresh 
paint. Such jobs bring full mark-up 


on materials used. 








of some 20,000 population, where most 


Phomasville, Ga., is a south Georgia city 


dealers are builders and contractors, too. Modern Builders, dealers and builders 


there, have increased their remodeling business 150 per cent this year with 
extra promotion and salesmanship capitalizing on the whetting of home-owners’ 
appetites by Operation Home Improvement publicity. Below, Dealer Terrell 
Singletary inspects a $6,000 family-room addition prior to completion. The job 
includes built-in bookshelves, television niche, oak ply wood paneling, cork tile 
ind Tennessee stone patio, Singletary 


floor, wood awning windows, asphalt roof 


checks out each job for customer satisfaction, 

































DOCTOR FIXIT wil oA on 
ond to tamily “growing pains” 
ond crowded dadbirg-up thot 
deprives chiidren and parents 
of privacy and comtort, He 
will help design the odded 
how Wf con be easily financed 

ond complete the job with 
chilled workmen 


Why detey? Come in todey— 


PAYMENT..UP TO 36 MONTHS TO PAY! 
WHEM YOU CALL DE. FIXIT 


NO DOWN 
ONE CALLE DOES IT ALL... 


Foxworth-Galbraith 


LUMBER COMPANY 


14 EAST HOUSTON PHONE 300 





the Foxworth. 
“Dr. 
advertising and promotion to personify its repair and 
The 
cost solution to crowded living” with “: 
$30.35 “Dr. 


appealing available 


line vard in Sherman, Texas, 


At 


Galbraith Lumber Company employs 


its 


Fixit” in 


modernization services, ad above offers a “Low 


1 room for 


low as per month.” Fixit” is one of 


several trade-marks to attract 


home-owners to the complete packaged improvement 


services offered by a dealer. 


and Bros. in Louisville, have prob- 


Jacob Levy en 
ably handled more home remodeling and repair jobs 
Ads like 


a flow of customers that keeps 


than any single dealer outlet in the nation. 


that at right attract 
13 experienced installation crews busy adding rooms, 
storm doors and windows, and 


garages, insulation, 


improvements. offers long, easy 
the offer 


Levy's Guaranteed, 


other dealer 


terms, free estimates, clinches with 


“Every job by 


FOR BEAUTY AND ECONOMY 
Asbestos Siding 


Many of the colorful, attractive homes you see 
were made that way with asbestoscement siding 


WHEN YOUR HOME NEEDS A 


Be sure you know the company the 


is it bie, well established or 


Some of the reesons for the growing popularity 
of asbestoscement siding ere: Beauty, protection 
from fire; freedom from maintenance costs; per 


maenence 


Asbestoscement siding is eveileble in severat 
emert, distinctive textures end in «# number of 
hendsome colors 


We specisiize in the applicetion of ssbestes 


ers and decking replaced where needed? viding and reefing 


root brecin strengthen 
brecings exe engthened Enjoy the advantege of asbestos siding on your 


home. You need pay nothing down and take up 
te 36 months to pay 


if necessary? 


is the price right, considering the quality? 
We 


root with nothing down end up 


Will you get advantage of the best terms? 
will apply your 
to three years to pay 


See samples of asbestos siding at ovr show 
or, phone us, we will bring them te your 
No cost 


room 


home No obligetion 


WM. CAMERON & CO. 


used 


that 


throughout 


Simple, sales messages like above are 
by the 
to bring in customers for new roof and siding installations. 


inexpensive 


retail yards of Wm. Cameron & Co. Texas 


Printed in two colors on colored cardboard, 114 x7-inch 


jumbo ecards demand attention in mail boxes and on desks. 
This one enumerated the good points of a new roof and ex- 
tolled the 


merits of asbestos siding. Easy terms, free estimates. 


and good workmanship are emphasized. 


}-) COMPLETE | 


Ce (Sy a ~ Hus 


ER ea DEPT. 


| 
i 
| 


13 Experi 


he ESTIMATES - PHOWE CLAY 5347 | 
on RS 
iz: GES 


enced Crews ta Serve You 








ADDITIONS 


= $99 


GENERAL REPAIRS 
.e 5° 


BASEMENT ROOMS © 


ROOMS 
12 


“A NEW ROOF 


EXTRA 
All type « 
oa As ens 


GARAGES 








STORE HOURS 
Daily 
8:00 till 5.00 


levy’s 
A Reliable 
Firm, in Business 
In Louisville 
Since 1901 


Saturday 
7.30 WH 12:30 











SOUTHERN BUILDING SUPPLIES for NOVEMBER, 1956 









A home plan of their own choosing 
was adapted to Lu-Re-Co panels for 
the couple shown here. Above, Powell 
Gabriel shows plan’ ideas. Gordon 
Goodson, general manager of the Seth 
Lumber Company, discusses financing 


at right, 





When the weather of 
wintel tarts to tell on the sale 
volume of most building supply 
house the Seth Lumber Com 
pany of Gastonia, North Carolina 


chedule 


inclement 








housebullding 





KeeCD it 





going at a good pace 





There is one main difference 
it switches more to the Lu-Re-Co 





f 


panel system of construction and 
uses this l| building 
method to tock pile’ a few 


for the 





expensive 






peculative house 
market 

The Seth firm 
Lincolnton, with 
branches in Mt. Holly and Ga 
tonia, where the Lu-Re-Co build 


pring 





headquarte! 





tore l In 







ing ha been nore prevalent 
Although the 


thi Charlotte N GS area 1} 


enougn 





wiater weather in 
rarel extreme, there |} 
rain and cold weather during win 
ter months to make the quick 
“under a roof in a day, the Lu 
Re-Co way” system a real pay-off 
The Seth Lumbe! Company ha 
been building houses in the Ga 


tonia area for 15 years, but open 





Mother and daughter watch, fascinated 





as a carpenter raises a door panel for 
their new house. The sheathed ex- 
terior panels and roof trusses for the 
house with nearly 1,500 square feet 
were assembled by the crew of four 


in a day. 





Lu-Re-Co System Boosts Winter Building 













cl ind the Carolina Lumber and Build 


supply A “There | 


ed the local 
April, 1955 


ociation 


Since that time about lecided psychological factor 
cent of it homebuilding act ople just don't seem to be in 
has been switched to the Lu-R« building mood during coldet 

tem with up to 60 per ce eather 
of this type oing up durtt The Lu-Re-Co tem ideall 
colder month iit the Seth method of dealing 

Two men at the main id th local contractor 
Lincolnton build the panels. P While offering customers of all 
are made for each house as need ee tore complete tree to ke 

Inclement weather ebuilding service, the compan 
nly cause we house on friendly terms with local 
in winte! explained G i tractors b farming out’ most 
Goodson ene! manape oye each house hob Thi a ure 
three Setl tore ind = pre i eth firm complete control of 






















all material sales for the job and 
complete satisfaction for its cu 

tomers and at the same time 
takes away much of the risk of 
losing money for contractors. The 
lightly 


lower price for the customer 


result ha proved to be a 
house, since the contractor doe 
not have to pad his estimate to 
take care of material price change 
The Seth firm has a_ building 
crew of its own, but these men 
work primarily on industrial or 
institutional construction job 
Typical of the contractors who 
work cooperatively with Seth per 
James F,. Tipton, who 
exclusively with Lu 


sonnel is 
now build 
Re-Co panel 

The lumber company contract 
for the house foundation. Then 
Tipton and his three carpenter 
come in to lay the 
Lu-Re-Co panels and roof trusse 
apply gypsum board on the fou 
flooring 


ubfloor, erect 


walls, lay finish erect 
interior wall partitions with gyp 
sum board, lay roofing, and apply 
finish trim to the house. The crew 
applies most exterior sidings e 
cept brick, which Seth 
tracts. Seth also 
wiring, plumbing, heating 
ing, and other masonry 
“I'd never seen anything like 
Lu-Re-Co,” Tipton explained, “un 
til Mr. Goodson asked me to build 
a Lu-Re-Co house for the company 
nearly two years ago. Once my 
men and I got the hang of it, we 
didn’t want to go back to the 
slower system, where a couple of 
bad days at certain stages of con 
would leave | with 


subcon 
ubcontracts the 
paint 


struction 
nothing to do 

“With the exception of a week 
or two last February, my three 
men and I built steadily all last 
winter 

“The ystem i 
favorable for a crew such as min¢ 
“Since we do 


particularly 


Tipton continued 


many of the jobs, such as apply 
roofing or gypsum board, in addi- 
tion to carpentry, we have several 
days of work inside that can be 
carried out during bad weather 
for every basic house erected dur 
ing one good-weather day.”’ 

All four of Tipton’s crew start 
at one side of the house, erecting 
panels until a side wall is com 
plete. Then two continue erecting 
and nailing panels in place, as the 
other two follow up nailing head 
ers in place. 

When the walls are up, two men 
bring in « roof truss, help swing 
it "up to proper position, and help 
balance it while the two men at 
roof level nail it in place 

Goodson figures that through 
time saved on the job, use of short 
lengths of lumber, and being able 
to apply some of the gypsum board 
and flooring before interior parti 
tions are erected, his firm can erect 
a Lu-Re-Co house at a 10- to 15 
per-cent saving 

Why, then, hasn’t his firm con- 
verted almost completely to Lu 
Re-Co? Goodson points out several 
reasons 

Many of his “‘tree to key” house- 
buyers walk into his store with a 
plan already in mind or have 
found one in the dozens of plan 
books he keeps handy in the store 
Also slight changes would be 
necessary to adapt these plans to 
Lu-Re-Co, and sometimes the fu 
ture home-owner doesn’t want 
these changes 

But the main reason is that some 
of the prefabricated houses erected 
right after World War II left a 
“bad taste” in the area. And al 
though Lu-Re-Co is not entirely 
imilai 
appearance at first glance and the 
skeptical 


a pre-fab job, it has a 


home buye! ls 
“Gradually we are overcoming 

this through advertising and cu 

tomer education,’’ Goodson declar 


ed. Two years ago his firm erected 
most of a house in a day as a 
demonstration for National Home 
Week. 

The few speculative houses built 
when other business is slack are 
all Lu-Re-Co — and they are help- 
ing to popularize the system. 

Several times customers have 
chosen a house plan only to find 
they couldn’t quite afford as much 
house as they planned. Goodson’s 
drafting department converted the 
plan to make use of Lu-Re-Co 
panels and re-figured the costs at 
about 10 per cent lower than 
originally — and the customers 
bought! 

The house shown in the accom- 
panying photographs belongs to a 
mathematics teacher in the Gas- 
tonia high school. He became 
familiar with the Lu-Re-Co system 
while doing some drafting for the 
Seth Lumber Company during 
holidays. He chose it not only be- 
cause he knew te could get the 
house up this fall, but mainly be- 
cause he felt Lu-Re-Co afforded 
stronger, sturdier framing. 

Another reason for its appeal is 
the lack of load-bearing walls. The 
young math teacher has four small 
children and felt that at some later 
date, a change in interior room 
sizes might be necessary or desir- 
able — and certainly possible with 
this system. 


When other business is slack, the 
Seth Lumber Company, in coopera- 
tion with loeal contractors, erects 
a few speculative houses. These two 
are in a small project of Lu-Re-Co 
models in the Mt. Holly area. The 
Lu-Re-Co 
houses in Lincolnton and Gastonia. 
About 60 per cent of its Lu-Re-Co 
panel houses go up during colder 


firm also has erected 


months, 





D-l-Y Demonstrations Keep 


Cold-Weather Sales High 


Sy Beatrice Willer Usually a 15-per-cent 


sales of related items also fi 
Edward Appleton, buye1 
* Periodic demonstrations of mate- firm, explained that one 
rials for Do-It-Yourself projects power tool demonstration sold 
are packing customers into the pieces of equipment. Follow 
Fallfax Supply Company in Falls sale of these items, the sal 
Church, Virginia lumber, gypsum board, pane 
Held every four or six weeks, trim, doors, flooring, and paint 
these demonstrations are attended 
by from 500 to 700 home-owners, 
contractors, and builders. They are exterior and interior painti 
scheduled for Saturdays so that comparable sales gain was ol 
the man-of-the-house can attend ed for putty knives, paint 
As cold weather begins to slow edgers, floor finishes, and rv 
hand tools 


15 per cent 
Following a demonstratior 


down starts of new houses, these 
demonstrations of power tools, Conducted by factory 
wallpaper hanging, painting, use entatives, the demonstration 
of garden supplies, and other customers a working know! 
items take on increased import of the item, how it is applied, | 
ance. They are helping to keep it operates, what jobs it can | 
the sales volume of the Virginia dle, how skill can be achieved 
firm high through stimulation of proper manipulation, and the 
indoor projects at a time when bor, time, and mone, avil 
home-owners desert the golf course volved 
and other outdoor’ recreational A two-hour evening se 
facilities the item to be demonstrat 
Almost without exception, sale conducted for the sale pel 
of the particular item demonstrat 


ed jump up 25 per cent following customers. This permit 


f 


before the demonstration 


the demonstration upplement instruction 


NOVEMBER, 1956 


the factory representative and to 


ve more instruction to custome! 
it a later date on the sales floo 
lo get customers in to see the 
jemonstrations, the Fallfax Supply 
‘ompany sends out 2,500 letter: 
week before the demonstraticn 
vhile the radio announces the date 
laily two weeks in advance 

“We do not blanket the area 
th letters indiscriminately,” said 
\ppleton. “We would not think 
f approaching one of the housing 
ibdivisions only a year old, Resi 
lents there would not be ready 

added rooms, recreation room 
nd other improvements of home 
lesired by families in the older 
ections 

“We take a subdivision of homes 
ve or six years old to circularize 
ith letters about the demonstra 


lo facilitate payment on power 


tools or an expensive bill of mate 


i the firm promotes 30-day, 


60-day, and 90-day accounts; bud 


et accounts, and FHA Title I 


hOoan for payments over an 18 


onth period, The budget accounts 


permit the customer to pay a cer 
tain amount each month, over a 


veriod of not more than 12 months 
one bill of goods, but he may 
dd more items to this account 
nd just continue to pay. As long 
he keeps monthly payments up 
may continue to add to hi: 
pts 
Last yeal when we tarted 


lemonstration we found them 


(See DEMONSTRATIONS page 50) 


Complete fascination with a demon- 
stration of a power tool and the 
wonders it performs is registered 
in the faces of several of the 500 
to 700 persons who usually attend 
Do-lt-Yourself demonstrations at 
the Fallfax Supply Company in 
Falls Church, Va. Sales of the item 


demonstrated often jump 25%. 
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Selling Farmers 


Yard-Built Units 


Sy L. WH. Houck 


* A profitable repeat busine in 
yard-built feeders and other farm 


and ranch units has been develop 
ed by the Benson Lumber Com 
pany in Pawhuska, Oklahoma 
through the combination of good 
designs, quality construction, at 


tractive price and continuou 
promotion 

Manager Don Edward ays hi 
yard has made and sold some 700 
stock feeders during the past three 
years, at prices ranging from $79 
to $155. “When rancher top by 
our yard and see 
our units, they 


conomy of 


the quality of 
readily see the 
buying the 
ready-made at ou 

Cattle produce 
enough field feeder and 
once they are satisfied with a 
design, they can be sold 
new feeder 


feeder 
attractive 
prices eldom 
have 


everal 


each yeal 


According to Edward design 
of the units is most important 
“We use only designs which have 
been developed by the agricul 
tural colleges and then make modi 
fications to suit local condition 
This promotes economy in produc 
size, the feeder 
are all alike and the crew pro 


tion since, size for 
ducing them in our yard become 
familiar with all the detail 

By keeping on hand a few of 
the most popular sizes, the Benson 
firm has created a trade territory 
for the stock feeder: 
to 25 mile: 


ranging up 
Biggest single 
Ranche: 
in the area stock each from 10,000 
to 200,000 cattle 

For $79, Benson offers a 7x11 
foot, four-stall feeder that will 
handle 35 calves A 16x11-foot 
feeder that ell for $155 will 


away. 


ale was 23 at one time 


Three of the yard-built units that are profitemakers for the Benson Lum- 


ber Company in Pawhuska, Okla., are pictured on this page. At top, 


Manager Don Edwards points out the features of a creep feeder for calves 


to a rancher, At lower left is a2 oew cake or storage house yvard-built by 


Benson out of frame lumber and corrugated steel, At lower right, the two 


men discuss a popular hay feeder. Benson personnel build the units from 


lumber shorts and stockpile them in winter for spring sales. 


handle from 100 to 135 yearling 

Normal stocks of the feeders and 
other units are produced by the 
Benson yard crew in spare time 
3ut when a big order comes in, 
they put it out at once. This deale 
ells units every month of the year, 
but ales are best during the 
pring and dry fall months. Many 
units are made and stockpiled dut 
ing the slower winter months, to 
keep the yard crew profitably busy 

About 15 per cent of the cost 
of the units is charged to labor 
Manager Edwards reports, and the 
balance is in materials. The mate- 
rial must be good but often reject 
lumber from better grades is found 
uitable for this work, along with 
most of the short lengths 

The frames are all well bolted 
Bodies are mostly of No. 2 kiln 
dried fir. The runner 
creosoted 


are alway 
Treated timbers make 
the feeders and other units last 
for many years 

Feed dealers have become a good 
outlet for these yard-built feeder 
in recent years. These dealers find 
(See SELLING FARM UNITS page 50) 
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$200 000 
Volume in 
OHI Jobs 


By C. Lorentzs0n 


* “The building supplier 
doesn’t make an effort to 
on the Operation Home Improve- 


who 
get in 
ment program is missing a mighty 
good bet,” asserts Mack Taunton, 
head of Taunton’s in Fairfax, Ala- 
bama. 

This building mate- 
electrical appli- 
supplies, 


dealer in 
rials, hardware, 
ances, and plumbing 
speaks advisedly, for this year hi 
firms expect to do about $200,000 
modernization 
business. The jobs are sold by the 
building supply firm but in- 
stalled and completed by a parallel] 


in remodeling and 


are 
contracting company, Ballard and 


Taunton, Inc 
“The Operation Home Improve- 


ment 
timulant to | 

Taunt 
percent 


area,” 
large 
were owned b 
that sold the 
ant not long 
range 1n age 
old 
eling badly 
‘Tt 


oul 


and ne¢ 


in area to 


ive national 
home 
forth 
OHI 


and 


IM proy 
last spi 
feature 
helter n 
heard home n 
tunitie on 
program 

‘We capital 
by advertising 


complete hon 


plan ta | 


didn’t take 


radio 


Ve a 
iome-ownel 
explained 
if’t of 
a local textile 
to thei 
These 
to 


need t 


on 


houses 
ago 
from 25 


all 


50 


long for 
react 
promotion 
ement that 
ing 
in national yp 
lavazine and 
odernization 
and tel 
ized on thei 


and promotin 


They rea 


these hi 


to the ex 


) 


! 


modernization 
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Iypical of the profitable mod- 
ernization jobs done on old mill 
Ala., by this 
dealership that 


homes in Fairfax, 


enterprising is 
underway above. This big-ticket 
job included the addition of two 
rooms and other repairs as well 
The 

Taun- 
Ballard 
and Taunton, Ine. Fall mark-up 
is Most 
jobs are financed with FHA Title 
I loans financed by local national 


banks. 


the asbestos re-siding. 


us 


labor is subcontracted to 
firm, 


ton’s construction 


realized on materials. 


So 
our 
able 


great 
first 
to 
Now we have 12 men 
making the 
which 


service Was 
that 


not 


( modeling 


the response crew 


of 1x was meet 
the demand 


ily 


repall 


men 
bu improvement 


ind our firm sell 


packaged jobs.” 

By selling the complete 
Taunton continued, “we 
profit and assure 
faction. Our sale 
estimates the 
to the home 
to 


job,” 
make 
more greate! 


custome! ati 


carefully job 
by a visit 


ed. He help 


man 


in 


cost 


voly arrange any 


In the textile community of Fairfax, 
Paunton’s also are signing up frequent 
Here, 


modernization jobs. 


Mack 


function of a 


hitehen 


dealer Taunton explains 


kitchen cabinet ventila- 
tor for removal of kitehen odors. New 
millwork shop permits quick fabrica 


tion of needed cabinet items. 





Then 


turned over to our con 


needed installment financing 
the job } 
truction firm for 

Ballard and 


under the 


completion 
Taunton crew 
talph 


foreman 


direction of 
Groove! 
doe the 

cement work. The 


experienced 
carpentry, roofing, and 
electrical work 
j arranged through a_ licensed 
electrician on an hourly basi 
The plumbing and heating instal 
lations are ubcontracted 
Taunton said that “our vepai: 
and remodeling busine range 
from doghouse to modernization 
of the finest homes in our area 
Among the OHI job 


completed were thé 


recently 
addition of a 
room open 


porch, and jalou l¢ 


enclosed un porch complete 


remodeling of a parsonage; water 
proofing of a basement; weather! 
tripping of a house along with 
new windows and screen 


Title I FHA-in 


improvement 


Taunton place 


ured home loan 
with a local bank and another in 
Conventional Joan 


2,900 are 


Viontgomer 
in execs of placed 


through a savings and loan asso 


Dealer Taunton finds ample stocks 


and new papel! 


ciation in nearby Opelika 

In preparation for a banner 1956 
year of home improvement sales, 
Taunton took several other essen- 
tial steps besides arrangements for 
the labor and financing 

First, this dealer increased the 
variety of building supplies han- 
dled and stocked, on an “across 
the board” basis. This called for 
full stocks of plywood, insulating 
board, pine paneling, plastic count- 
er topping, jalousie windows and 
stock doors and window 
units, metal and asphalt roofing, 
siding, gypsum 
board, kitchen cabinets, and wood 
and metal moldings. 

Second, this dealer scheduled a 
eries of fortnightly product clinics 
for salesmen. Factory and whole- 
aler representatives are booked 
to present the installation, use, and 
ales features of their product 
They acquaint Taunton personnel 
with the latest and best material 
remodeling and modern 


doors, 


paint asbestos 


uses for 
iZation 
Third 


radio 
with 


Taunton tied in hi 
advertising 


modern brand materials essential 


to speedy, profitable remodeling and repair jobs. His three warehouses and 


lumber shed are constantly cheeked to avoid run 


ing out of basic supplies. 


At left, below, salesman Frank Jones checks a shipment of ponderosa pine 


pancling with deliverymen,. Stocks of the popular paneling and a fall line 


of moldings are kept in order. At right, salesman John Emfinger figures 


cost of gypsum board for an OHI 


job with a customer. Steel kitchen 


cabinet and plywood stocks overflow bins. 





MR. DEALER, are you using OHI ef 
fectively in your modernization sales? 
If so, send us some ad tearsheets and 
photos, with promotion and sales 
details. Mail them to SOUTHERN 
BUILDING SUPPLIES, 806 Peachtree 
St., Atlanta 8, Ga 





the Operation Home Improvement 
theme. Taunton ads stress quality 
materials and workmanship. This 
dealer said, ‘‘we often pay more 
for finer quality materials and 
upplies. We prefer that customer 
complaints be that our quality is 
too high rather than that the mate- 
rials we used were poor in quality 

“We set a medium mark-up on 
our merchandise, and we back up 
every item we sell with an absolute 
guarantee. This is the surest, and 
in the long run least expensive 
and most effective mean: pro 
motion that we have.” 

‘We expect no lag in OHI busi- 
ness during the winter months,” 
reported Taunton, “since we have 
everal big jobs engaged that will 
extend into the winter. And we 
know response to the testimonial 
of our new satisfied customers and 
regular advertising will 
right 


to out 
bring in more home-owne! 
along.” 


woe 
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“How We Plan to Keep Up 
Our Sales Volume This Winter’ 


Christmas Displays and 
Class for Contractors 


By ROY Ss. 
BROWN JR. 


Vice-president of 
South Street Lum- 
ber Co. Lake 
Charles, La., and 
president of Loui- 
siana Building 
Material Dealers 
Assn. 


AT THE 
Company, 
“Your One 
busine 


SOUTH 


we 


STREET 


follow 


Lumber 
our motto 
Stop Lumber Yard.” Our 
throughout the past 15 
yeal prospered from the sellins 
of lal for 
remodeling have 
always stre 
of the fast 
uch sale 
Today’ 
provement program 
letter, Our yard ha 
room additions, porch 
roofing and siding jobs, 
and paint jobs, kitchen 
enlargements, and 
This fall, 
tising is centered on repainting and 
remodeling, A tool party 
pealing to the Yourself 
wil! feature tration 


ha 
mate home and 
We 
re modeling 
of 


for new 
iob : 
ed 


turnover 


too 
because 
money from 
Home Im 
ults us to the 
pecialized in 
enclosures, 
insulation 
and bath 


Operation 


Rarages 
our promotional adve1 
powe! 
Do-It 
den 


ap 
trade 
10n and 
moving picture 

We also will have 


for 


an all-purpose 
contractor and 
how to 
kitchen 


cla oul 


custome! 


evening 
othe! 
install 
cabinet 


howing 
factory-built 


floor covering, and ply wood 


new 


paneling 
It’s a known fact that 
get all thei 
us, but 
“plus” 
after it 
radio and 
We have 
better 


custome! 
building 
fee] 
busine 
We 
televi 
found 
return 


can come and 


material needs from we 


we are ml Ing some 


oO we are poling use 
direct ail 
ady ing 
paints give 
TV adverti 

Being 
treet Ve 
that catch 
Thi is ¢ 


when 


1oOn 
that 
from 


m 
ert! 
u a 
ing 

veled busi 
to have 
the 
pecially 


highly 


try 


on a tra 


ness moving 
display 
by 
tmas time 
Santa and his reindeer 
of thi we know 
our share of the 
and keep our volume 
thi 


Cal 
at 


we di play a 


eye a 
ZO true 
Chri 
moving 

With 


we will 


that 
loca! 


up 


all 
pet 

busine 

profitably 


winter 


Winter is no time for hibernation or sales cessation; at 
least not in the South-Southwest. Ways typical dealers in 
this sunny region plan to keep up volume this winter are 
described on these pages by association presidents who 
operate yards in Texas, Florida, Arkansas, West Virginia, 


Promotes “A Gift from intage 
Your Lumber Dealer” 


By JOHN R., 
GROBMYER 


President of Grob 
myer Lumber Co., 
Litthe Roek, Ark., 
and president of 
Southwestern 
Lumbermen’s 
Assn. 


ALTHOUGH 


away 


WE 


every month wu 


boost sale we do 


of 


a po 


easonal 
ible 

winter promotion } 
Your Lumber Dealer 
advertisement tartir 


Among 


vember | 

We 
pape! 
home impro 
the fan 
Last vet 
cluded 
knott. 


use ou two 
tisement 
nent pi 
for 
of 


tud' 


adve! 


fo! 
il Tie 
a de! 

pine if 


new 


into a roon 


into 
foldi 


pace con" 


vood fo! 
talirway 

Whe rn) 
proposed 
material 
four 
tne 


it ny 
1 
ale 


killec 
de 
ospect 


oul 
it 
with 
dure 
own de partn er 
four 
iding, 
construction 


round 


Ou! Cdl 
Our alesmen, 
t vork 
alesme! pec 
tion 


an 
ich 


iT lia 


contractor 
When winte! 
ide 


on 


on 


construction and 


oul ale olume 
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each 


all 
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in 
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and Louisiana. 


of hour for 
meeting 
till have 
it they must 


nter often 


extra group 


During busy season 

meetings, 
hurried, Thu 
planning s¢ 
time out for 
and program 


boost future 


gular sale 
be 
oul 
take 
inalysi 


help 


‘a 
or when we 
tructive 
ilding that to 
olume 
: do 


just 
ale 


il advertising Ve 


Christma I 


Caso 
for not 
petting 
of 


promotion 


ally 
ans of immediate 


all a 
ind 


long-range 
to 


u 


part out 
program 
remember 


that 


lence people to 
n they need 
then 

ur regular pape! 
mail publicity l created 
il ady 
isely with our 
ibseribe for a mat 
attractive 
ertisement 


omething we 
el} 
nev and direct 
by a 
working 

We 
which 
illustrations for 
which al 
when good 
the 
of 
agency 
of 
charge of 
with the 
ched 


ertising agency, 


ales activitie 
ervice, 

ide 

ad 

individualize ( 

daverti 


we 
ven 
upphed by 
the burden 
with the 
da member 


have 


inp 
Although 


ing 


cop's ! 
lee 
ad 
have 

i! per 
ert 


en 


verti 
ce 
onnel 
and to work 
ure that our 
efficiently 

winter 


inp 
to make 
1 f followed 
ed Much of our 
devoted to 
tilde vho 
to plan 
the pring 
people tart building 
after deciding upon their plan 
in the 
ale 
well 


] 
aig 


effort 


home 


ale 
prospective 
the 


home 


long winter 
they will 
ummet! 


une 
ening 
iild 


in and 


immed) 
plan service, promoted 
through advertising and 
and 


nter 
or} 


ing and 


brings in prospect 


ummer material 


fro} 


y ¢ 


require 


veatner ¢ 


hi 
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i 
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FOR EXAMPLES of how South 
with 


i 


ern dealers perk up sales 


Christmas promotions, displays, 
to 


SBS. 


advertisements, turn 


5 6 of 
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pages and this 


an a a ee 
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Service to Individual 
Customer Is Answer 


oy f. 5. 
GCOODNICHT 


President of Buell 
and Co... Dallas, 
Texas, and presi- 
dent of the Lum 
bermen’s Associa- 
tion of Texas. 


IT IS MY IMPRESSION that in ow 
territory and the whole State of 
Texa: the problem is not mere] 


one of maintaining volume through 
the winter month but of 


taining 


main 
volume through all ea 
on For home construction is off 
in the metropolitan centers of ou 
tate 

However, this is not entirely un 
expected and many dealers are pre 
pared for the situation. They 
that there is no justifiable reason for 
a retailer to expect to continue t 


realize 


build his busine trictly on huge 
volume orders, ; they have 
in the past 
That was an 
Actually, there j 
a retailer to continue to expect huye 


done 


artificial 


no more reason for 


ituation 


volume orders than there is reason 
for a retail groceryman to ¢ xpect to 
supply the needs of an 
reason for a retail clothing store 
to expect to clothe an army. It wa 
only with the rise of unprecedented 
building demand that the 
assumed the position of 
plier, instead of catering to the in 
dividual and the one-house buildet 


arm Or 


retailer 


volume sup 


So it seems that it is time fo 
the retailer to get back into hi 
proper niche, doing a 
of sales volume, but at higher price 
To do that, it might be advisable 
to take ‘a page from the book of the 


maller amount 


#reatest and most successful chain 
merchant who, currently, is 
his most prosperous era 
standpoint of selling building mat 
rials, There are two reasons for hi 
success advertising and 
He may not have the best in eithe 
materials or prices, but he does have 
what the customer wants and he see 
that the customer gets it 

In appearing before 
Texas dealers I have been stressing 
the necessity of concentrating on 
the individual customer a: 
of getting back into the proper niche 
This may mean longer hours. It may 
mean additional sales help. It must 
mean greater ervice, for in thi 
day and age the customer is king 

It may mean a change in attitude, 
too. The attitude of the retail lum 


enjoying 
from the 


ervice 


group of 


a means 


toward the individual 
customer, I like to illustrate thi 
point by visualizing, after closing 
time on Saturday afternoon, a man 
with a five-dollar bill in his hand 
pounding fruitlessly on the door of 
the retail lumber dealer. This man 
with his five-dollar bill and we 
know not how other with 
ten-dollar bill goes to the suc 
cessful chain I mentioned, where he 
gets what he want with service 

We must change our thinking, too, 
from the day when we dreaded 
to see a man walk in and ask for 
one piece of molding, one pound of 
nails, or one 2-by-4. It meant that 
omeone had to stop and wait on 
thi mall-order customer. But the 
come when customers like 
a good portion of 


ber deale! 


many 


time ha 
that may 
the busine: 

Recently, walking through our 
ard, I came upon a customer, hand 
awing a 1-by-12 into 4-foot length 
to fit into his car. I asked him if 
he couldn’t find anyone to help him 
and he replied that everyone wa 
too busy. But on turning the corner 
into the next aisle, I found two yard 
employees idly discussing what they 
would do for personal safety in event 
of a storm. And we, in Texas, were 
in the midst of a severe and burning 
drouth! 

Such a 
phasize the 
viewpoint resulting from a 
of lush living off huge volume order 
which were, in actuality, phenomenal 
in the normal course of retailing 

Some dealer have embraced 
Operation Home Improvement, and 
the simplified financing provided by 
Title I loans, with exceptional suc 

Repair and remodeling job 

are maller and so is the volume 
ut both of these fields provide a 
wonderful opportunity for sound, 
afe, profitable busines: 


provide 


ituation seems to em 
complacency of our 
period 


Display Short Lumber 
and Plywood “Scraps” 


By ROBERT 
BRIGGS 


Manager of 
Wright - Bachman 
Lumber Co. 
Charleston, 
W. Va., and presi- 
dent of the West 
Virginia Lumber 
and Builders Sup- 
ply Dealers Assn. 


WE’RE BANKING on a continuous 
profitable volume of home-improve 
ment jobs sold by our new outside 
commission salesman to keep up cur 
volume through the fickle West Vir 
ginia winter 


Our regular newspaper ads and 


radio spot announcements emphasize 
free estimates, complete service, and 
easy monthly terms on modern 
kitchens, living room, bath, attic, and 
basement modernization jobs. We 
also promote insulation, porch en 
closures, and other improvements 
that can be done all winter 

We attract Do-It-Yourself enthu 
iasts and the families of handymen 
with regular advertisements on prac 
tical Christmas presents. These in 
clude hand and power tools, lumber 
“shorts” and plywood “scraps” for 
hop projects, and kitchen cabinets 

Our firm gets full mark-up on 
lumber “shorts” and plywood scraps 
by prominently stocking them in 
tore displays. An impulsive pur 
chase calls for related materials for 
the job in mind 

We expect to attract many of the 
recent buyers of Wright-Bachman 
“shell” houses throughout the winter 
for additional materials and build 
ing supplies they need to complete 
these low-cost houses with “sweat 
equity.” 

Our store’ stays until 4 
o’clock each Saturday afternoon to 
accommodate customers who need 
week-end jobs 


open 


more materials for 


Continuous Advertising 
and Promotion Pay Off 


By H. GRAY 
ECKLES 


Sales manager of 
Pinellas Lumber 
Co., operators of 
four retail vards 
in St. Petersburg 
area, President of 
Florida Lumber 
and Millwork 


Assn. 


DUE TO THE EQUITABLE climate 
that we enjoy in the St. Petersburg 
area, there is no period that could 
be termed seasonal. Therefore, with 
the exception of two special pro- 
motions sponsored by our paint 
department, there is little variance 
in our year-round advertising and 
merchandising activities. In April 
we bring customers in with our 
“Spring Paint Event” and in Sep 
tember we build high sales with 
our “Carnival of Color.” 

Our theory is that you have to 
keep “Continually At It” to keep 
the volume up. This requires every 
day effort with no let-down 

Years ago we developed our own 
peculiar style of newspaper adver- 
tising. It features consistent year 
round copy and display themes. We 
are heavy users of newspaper space 

Pinellas Lumber Co. advertising 

(See KEEPING UP SALES page 47) 
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Lumber dealers who display, promote, and sell the four-color paste-on 


patterns for the full-size outdoor Christmas decorations shown above will 
build plywood and other material sales. They inelude a jolly six-foot Santa 
Claus figure, four-foot angel, and four-foot choir boy. The 1956 Christmas 
merchandising kit of the Douglas Fir Plywood Association is built around 
them. During the past two years, enterprising lumber dealers like the 
Fountain City Lumber Company in DeSoto, Mo., have snowballed their 
sales of fir plywood and related materials by making full use of such 
sales aids. The junior-size billboard below was used by this dealer to 


ttract “Christmas customers 





Make your own... 
Sitetaantsts 
"~” DECORATIONS 

of FIR PLYWOOD 














Christmas Displays, Projects Perk Up Sales 


ture! lend a big hand for the 





thei tores with spotlighted di 


that moves fast when offered to 


the prominent displaying of a reg 


Company in Abingdon, Va., put in 























Large city dealers catering to store 






traffic can afford to invest in special 
Christmas promotions and displays that 
vie with those of other local merchants, 
Wood's Do-It-Yourself Center in Bir- 
mingham, Ala., made a big sales and 
good-will return last Christmas on the 
project shown at right. They booked 
an outstanding local choir to sing 
carols in their parking lot and a 
local television station televised it with- 
out charge as “a public service”! The 
Christmas tree and = nativity seene 
made a colorful setting for the show 


and lured passers-by into the center. 
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* Instead of “coasting” through 
November and December on rou 










tine store sale more and more 
lealers in the South are “catching 
he Christmas spirit” and cash 
‘in on it by displaying and pro 
oting building materials and sup 
lies as practical Christmas gift 
the whole family or individual 










embers 
Trade associations and manufac 







hristmas profits push by provid 
ng low-cost patterns and plans for 
hristmas decorations that not 

help dre up the dealer’ 
ore, but lead to more list-price 
of plywood or hardboard and 









Lit 





elated materials 
Dealers blend these displays in 








lays of power and hand _ tool 
all appliances, housewares, se 
ted toys, and other merchandise 












hopper during the Christma 







eason., 
The addition of a new item o1 






lar one will yield many cash o1 
sales when backed up by 
direct 






narge 
lvertising via newspapers 
ail, or radio, The Vance Supply 







ift counter of brass goods last 
ear that has continued to build 
olume. This season this dealer ha 
idded a line of basket and woven 
ods to the brass line 

The Big Bend Lumber Company 
f St. Louis, Mo., and other deale1 
ive doubled their winter sales of 

wood by making full use of the 
itterns and display aids offered 
Fir Plywood Asso 


















the Dougla 






ation 
(See CHRISTMAS DRIVE page 49) 
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Visit Our New Plan Center 


hn Nees gt fe time heme y . poem Ree me im: piem ond wmte tnt 
Also soe us for iene Plone for built-ins, storage units, 
toys, gifts and Christmas decorations 


BiG BEND LUMBER CO. 
3615 BIG BEND BLVD. 
Miseion 7 2900 


© 7nes OOLivERY © COMVEMIENT PARKING 











Give that young rai 
readman in your 
family bia own road 
bed. A train platform 
will be his pride and 


toy 


a tennia table will 
afferd the whele 
family loads of tun 
during the long wie 


ler evenings 


HAND TOOLS 
ARE AN IDEAL GIFT 


Dad will appreciate a fine 
set of hand tools for those 
odd jobs aound the house 
Choose now from our com- 


plete stock 





OTHER SUCGCESTIONS 
© Corner Cabinets © Deer Mirrors 

@ Fiwepince Mantels @ Medicine (abimete 
© Breakiast Neots @ Window Velancee 





“SRB YOUR LUMBER DEALER FIRST™ 


J. R. GROBMYER LUMBER CO. 


2800 West 1 Sth Se. Telephone MOhawh 3.6367 





Gift reduertising Ringe the Gell! 


Aggressive building supply dealers build up floor traffic and sales 
volume during late November and December with hard-hitting news- 
paper advertisements that feature practical gifts for the family. 

At upper left, the Big Bend Lumber Company in suburban St. Louis, 
Mo., steps up sales of plywood and related merchandise by featuring 
free “Build It Yourself” plans for Christmas symbol displays, train 
board and ping-pong table outfits. Tools also are promoted, with 
come-on prices. Ad is 2 columns by 9'% inches. 

At lower left, the J. R. Grobmyer Lumber Company in Little Rock, 
Ark., flags attention for “Extra Fun for Christmas.” It promotes hand 
tools, train platforms, tennis tables, cabinets, valances, and other stock 
millwork items as ideal gifts. Ad same size as above. 

The West Lumber Company boosted sales volume in its four stores 
in the metropolitan area of Atlanta, Ga., last December by ranning the 
ad below twice each in the daily morning and afternoon newspapers. 
The 4 column by 12-inch ad offered “Exciting Gifts for the Whole 
Family.” It featured unfinished wood items made in slack periods by 
millwork crew, such as dog house, gun rack, toy chest. lt also offered 
power and hand tool sets, underground garbage cans and leaf haulers, 


and a wood-paneled room for the whole faznily. 





tour Caoine ‘be “ tea 


GIVE THE FAMILY vytane “hon vo we $59.95 

MIGHTY 7| 4 PANELED ROOM! 

vise| si Fee, een "Fam KAY.DEE TOOL 
Cranes” Reagia CHESTS 

As uleie “$15. 50 oer tte Provide Setery end Protection 








BLACK & DECKER 
21-PIECE 


FIXKIT 








SAVES SPACE. 
PROVIDES A ‘PiAce” 
wh ot “y* 4 | vou oer ace roe: 
ta” eriti-ehuem and Bey 
Settee | OMY 


sci tim etest $29.95 











GIFT FOR THE HOME! 





UNFINISHED TOY CHEST 


Delights beth mather end the bide. 
tng cossiy _Ganembied me “ 
ts es ig 25 will Reve on, ate UNDERGROUND 

r GARBAGE CANS 


fer finlening your tanto 


2 Siase $6, 0. ‘$10. 95 ston tem weak f omy $7.98 


UNFINISHED 


GUN RACK 








TIOY —TRASH-—INC IN ERATOR 
reve Genonet ovession ONLY 


me lee 
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KEEPING UP SALES 


(Continued from page 44) 


is scheduled in three daily papers 
and ten weekly publications in this 
area on a year-round basis. It in 
cludes a minimum of four ads each 
week in the daily publications and 
a blanket contract covering 52 in 
sertions per week in each of the 
.ocal county publications 

Supplementary advertising media 
include direct mail, telephone dire: 
tories, city directories, outdoor bulle 
tins, bus cards and radio. We ust 
approximately 50,000 envelope stuf 
fers during the year, usually in the 
form of manufacturers’ literature 
An additional 45,000 pieces of direct 
mail to the consumer includes vari 
ous “home publications.” 

We maintain six 10’ x 40’ deluxe 
bulletin boards at strategic points 
on principal highways in this coun 
ty. For several years we have used 
card space in all of the municipal 
transit buses and also in the pas 
senger buses which maintain regular 
schedules in the Gulf Beach areas 

Our radio advertising consists of 
spots only, Pinellas uses an average 
of 2,000 spots per year 

Recognizing the value of “spe 
cialty advertising” as a_ supple 
mentary medium, we _ distribute 
through our local stores and area 
salesmen, thousands of calendars, 
hurricane maps, matches, key rings, 
pencils, mechanics’ aprons and caps, 
yard sticks, etc 

We use all types of sales promo 
tion displays. Some of this mate- 
rial is obtained through manufac 
turers, and some displays are of our 
own design 

All of this advertising and pro 
motion, teamed with helpful, friend 
ly service from sales’ personnel, 
keeps our volume profitably up 
throughout the winte1 as well 
as in the other nine months of the 


yeal 


Union Lumber Mill 
Modernization Finished 


The Union Lumber Co. has marked 
the completion of the modernization 
of its mills at Fort Bragg, Calif 
with the addition of an important 
new item to its redwood line. Thi 
new Union Lumber product is Noyo 
vertical grain, certified dry bevel 
and bungalow siding, paneling and 
finish 

Sherman 3ishop, vice-president 
in charge of sales for the firm that 
is nearing its 75th anniversary, said 
that “the Union Lumber Co. will 
continue to maintain high produc- 
tion standards as well as forest con 
ervation in the redwood industry 











“Sell America’s 
Leading 
Fireplace’ 








BUILDERS 
GWA HOME OWNERS 


mua Be f/ 


No man—owner or builder—wants to put a fireplace in a house 
unless he is confident that it v vork and last for the lifetime 
of the house. That's why 3 ot { 4 have put their confidence in 


the Heatilator Unit 
The Heatilator Fireplace Unit... 


...has lived up to every sales claim made for it there 
are more Heatilator Fireplace to prove those claims than 


all other makes combined 


... has kept in step with progress over the years. It has 
been steadily improved for mot ficient Operation It is the only 


unit specifically designed for tod modern homes 


... is the only fireplace unit with a positive Pressure- 
Seal Damper. by scaling off ' imney air-tight, it eliminates 
costly loss of heat in winter and oled air in summer 


... is sturdily constructed with fully welded seams through- 
out and a one-piece boiler plate firebox designed to last under 


even the severest usage 


Write for folder giving ! tails and specifications 
Heatilator Inc., ¢ 31 ton Ave., Syracuse, N.Y 


HEATILATOR Fury&ce 
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How to Prevent Nail Popping in ‘Dry Walls’ 


AN IMPORTANT precaution to 
be taken against so-called nail 
popping” in gypsum wallboard in 
tallation according to a _ recent 
tudy by the U. S. Forest Product 
Laboratory, is the use of sufficiently 
dry framing material 

Shrinkage of moist lumber, it wa 
found, has the effect of pulling the 
nailing surface of the framing mem 
ber away from the nail head, with 
the result that the gypsum board | 
no longer securely held against the 


on 





framing members. The board then 
could slide on the shank of the nail 
thus exposing the nail head. Hence 
the FPL recommends that the moi 

ture content of the framing lumber 
when the wallboard | applied 
hould be approximately equal to 
what it will be after the building 


is occupied 


f 


Average moisture content during 


4 
i 
j 
| 
| | | 
| 
board application, it was suggested J 
hould be 11 to 13 per cent in deep UN-EVEN H 4 
South and Pacific coastal areas. In TOP PLATE t ) 


dry desert areas the juBBe ted aver COMMON CAUSES suo Met wisTeo are HF 
age moisture content Is 7 to 8 per OF NAIL POPPING lingD-Up | NOTE ARROWS CENANATE PANTS AT wratuenn prea PROPER 


cent, and in the rest of the counts /$ LIKELY TO OCCUR 
9 to ll per cent 

Studies also highlight the impor 
tance of using the new 1%”-inch 
annular ringed, bright-finish gyp 
um board nail recently developed 
by the Gypsum Association afte 


four years of intensive laboratory 
the hould be taken to avoid breaking is 1S feasible in providing minimum 





} 
} 
} 
} 


crowned surface of the driving tool lumber, to be a hort as possible 
(except where joint treatment is to without excessive reduction in re 
be applied). Under no circumstance quired nail-holding power; (2) nail- 
hould a nail set be used, and care hank deformation, to be as effective 
research and two years of on i 
job testing the paper face holding power and in restricting 
One advantage of this nail is it 2. Accurate framing. Use straight backing out of the nail; (3) center 
horter shank, since the shorter the and uniformly dimensioned lumbe1 of holding power of nail shank, to be 


hank the less wood there is to and make sure that nailing surface as near the lumber surface as possi- 


work on it, and consequently the are flush to receive the gypsum ble 


le chance for nail movement o1 board. For example, the nailing sur These three features can be in 
creep”—movement of the nail head faces of all studs, bridging, and corporated in a bright or blued, 1% 
with respect to the surface of the headers and the faces of al] top and to 1% -inch threaded nail with an 
wallboard bottom plates should be flush and nular groove or helical groove 
Another salient feature is its an in true alignment with small helix angle.’ 

nular rings, which give the nail 3. Cutting board to size. Wedg 

greater holding power. The wood into place of over-size gyp 

fibers embed themselve in the board panels introduces unnece 


rings of the nail, thereby increasing tresses that often create a bow in Atlantic Steel Has New 


resistance to withdrawal the surface of the board or cause : 

Even though these two precau omething else to give usually Administration Bidg. 
tions of dry lumber and the right the nail heads. To have each board 
nail are taken, emphasizes Lloyd H rest naturally in position and avoid The Atlantic Steel Co. recent 
Yeage general manager of the other induced stresses, it is best to occupied their new administration 
Gypsum Association, nail popping tart nailing in the center of the building on company property at 
can still be built into a wall or ceil board and work outward toward the 16th and Mecaslin Streets in north 
ing by poor workmanship. To avoid edge west Atlanta. Ga. Thi firm ji 
potential nail pops like those shown “Nail Popping, Its Cause and only steel manufacture! 
on the accompanying illustration Prevention” is the title of a bulletin The new three-story office build 
Yeager specifically tresse the fol now available from the Wood Re Ing l completely air-conditioned 
lowing point earch Laboratory of the Virginia and hi iver 35,000 square feet of 

1, Proper nailing. The workman Polytechnic Institute, Blacksburg floor area. It provide pace for 
must not depend on the nail head Va. It describes the causes and the executive and sales office fabri 
alone to pull the board up tightly prevention of nail popping, and sub cating engineering, purchasing, ad 
The area of gypsum board immedi tantiate these explanations with ertising, and accounting depart 
ately adjacent to each nail must be data from the U. S. Forest Product ment It has a dining room and 
held in firm contact with the fram Laboratory, Purdue University, and cafeteria 
ing with the free hand while the nail VPI The old administration building 
is being driven, The nails should be According to this research bull will provide pace for Atlantic 
driven home with the heads slightly tin, “three factors can be of influence Stee] general superintendent, em 
below the surface of the gypsum on preventing nail popping (] ployment and time office and the 
board in a dimple formed by the nail-shank penetration into framing first-aid department 
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CHRISTMAS DRIVE 


(Continued from page 45) 


This agency’s 1956 Christmas 
merchandising kit is built around 
three sets of patterns a jolly 
Santa Claus with wreath, two four- 
foot angels with lighted candle and 
star, and three four-foot choir boy; 
with music scroll. The patterns are 
being featured in national maga 
zine advertising at 50 cents a set 
Dealers can buy them from DFPA 
for 25 cents or less a set so 
there’ 
well as 
quire 


a profit in the patterns as 
in the plywood they re 


All the customer does is glue the 
full-size, full-color 
terns to the face of a plywood 


paste-on pat 


panel, cut around it, and erect the 
display. Free material for mer- 
chandising the patterns includes 
two 16x42-inch 
turing the patterns, newspaper ad 


tore displays pic 


mats, and 500 envelope stuffers 
Again this year, DFPA offer: 
train table plans for 50 cents a 
hundred for free distribution to 
envelope 
offering the train table 


custome! and free 
tuffer 
plan 
The Masonite Corp. is among the 
manufacture! who are offering 
deale! helps 
Through ads in six national maga 
zines, Masonite is urging readers to 
store 


Christma ales 


go to their lumber dealer’s 
for free plans for making 18 out 
door and indoor Christmas decora 
tions. Among the ubject fol 
which dealers are furnished plans 
are greeting-card tree, fireplace, 
Santa and 


and door decoration 


leigh, nativity scene, 
The display 
are cut out of hardboard panels on 
which the patterns are placed 
Furnished to the dealer are tie 
in window banners and counte1 
easels which have pockets for the 
project plan 
Packaged 


prove good seller 


home improvement 
when displayed, 
promoted _ for 

Among these 


recreation room in 


advertised, and 
Christma 
are built-in 


present 
attic or basement, paneled room 
modernized kitchen or bath, new 
floor or paint job for any room in 
the house 
Easy term 
uch big-ticket jobs. Prices includ 


hould be offered on 
ed in ad hould be in practical 


term uch as so much per square 
foot of wall paneling or tile. Ex- 
amples of productive ads are re 


produced on page 46 


By entering Sunta Cl 


Redwood Nailing Chart 


parades or { ast furnis! 


trucks for th , 5 OF CiVvK " how lumber customers the 


youth organizatio many 1U rect way to nail redwood siding, 
ber dealet attr attention 1 California Redwood Assn., 576 
their firm ind gain good-will Sacramento Street, San Francisco 11 
Other deale ( Calif offers dealers a three-color 
by-25-inch poste 


their town 
similar recognition and credit 
Pictured at full scale, in natural 
section, are correct nail 
procedures for side walls of se\ 
il type They include bevel and 
hiplap and rustic 
ue and groove, and board and 


erecting or furnishing mate 
for community outdoor C ye CrOSs 
nativity 
The least a dealer can do 
Christmas-time to add some 


dow 01 tore lecoration to ind batten. Correct nail sizes are given 


cenes or decoration 


alow, anzac 


cate that he is in busine { aluminum or hot-dipped gal 


mindful of the festive seasor inized nails are recommended 











QUALITY 
we & 
UNIFORMITY 


From our sawmills and buying offices 
TW&J offers BALANCED SERVICE 


on carefully manufactured 


sugar and Ponderosa Pine Shop and Selects 
sugar and Ponderosa Pine Boards 
Douglas and White Fir Shop and Selects 
Douglas and White Fir Dimension and Boards 
incense Cedar Boards 

Redwood Siding and Finish 

Ponderosa Pine and Fir Mouldings 

Pine Sash and Panel Doors 





Tanrer. Weusten « Jounson, Ine. 


P.O. BOX 3498 
San Francisco 19, California @ 


PRospect 6-4200 Teletype SF 211 
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DEMONSTRATIONS 


(Continued from page 39) 


beneficial from many angle 
Appleton said, “but 


tandpoint of 


particularly 
from the adding 
volume to home-owner sales when 
contractor and builder sale low 
down in winter 
“Area resident 


quaintance of our store, and im 


made the «a 


timulated in 
Many new 
comers were brought in. Both old 


pulse buying wa 
many department 
and new custome! obtained a 
working acquaintance with tool 
At that time we offered refresh 
ments. Customer satisfaction wa 
apparent from the word-of-mouth 
promotion we got, and inquirie 
as to when another demonstration 
was going to take place indicated 
that more were desired 

“Continued success convinced u 
that a periodic demonstration pro 
gram would prove worthwhile. It 
has and without the added lure 
of refreshment: 

Store signs serve as reminder 


of a demonstration date 


SELLING FARM UNITS 


(Continued from page 40) 


it easy to sell some of these unit 
along with their sales of livestock 
feed and supplement 

Sale of the feede: 
ed the sale of creosoted posts for 
the Benson yard. Edwards says hi 
buyel! 


ha timulat 


employees always ask the 
if he needs any post: 
While most of the feeders are 
used as bulk feeders on the large 
are used in corral 
The mention 
to the 


making a 


pastures, other 
and fenced feed lots 
of posts sometimes suggest 
rancher the idea of 
fenced-in feed lot and he haul 
the posts for the job home with 
the feeders 

Benson delivers the feeders to 
farmers up to 25 miles away. Since 
farther hauls are not profitable, he 
suggests 
they haul their own or have a 
neighbor to pick up their feede: 
when in Pawhuska with truck 

Ranchers soon learn that they 
can take their special or pet de 
sign to the Benson yard and have 
the units built for less cost than 
it would cost for them to buy and 
haul the 


to remote prospects that 


materials and do. the 


50 


work themselves, since most of 
them have plenty of work for thei: 
regular ranch crews. Some of the 
ranchers who buy feeders from 
3enson are millionaires, which at 
tests to the feeders’ quality and 
value 

Edwards said he keeps alert for 
any new items that might fit into 
the line. He frequently checks the 
new designs developed at the 
nearby Oklahoma A & M College 

Newest item built for rancher 

a small cake or storage house 
on creosoted runne! Measuring 
72x11 feet with a door in one 
end, and covered with corrugated 
teel, it sells for $225 

Promotion of this department | 
light but constant. Newspaper ad 
vertising and the units on display 
in the yard attract new and repeat 
customers and call attention to 
the yard’s facilities for 
to order 


making 
uch item 


OHI PROFITS 


(Continued from page 35) 


The Saturday Evening Post and 
Popular Mechanics magazine offer 
tore display material that plug: 
OHI benefits 

The National Retail Lumbe: 
Deale1 Association, through it: 
federated state and regional asso 
ciations, has provided helpful sug 
gestions and sales aids. Among 
these are booklets on “How De 
Ville Sells Home Improvement” 
and ‘‘How to Use Installment Sell 
ing in the Retail Lumber Yard”; a 
new chapter for the Dealer Operat- 
“Estimating Labor 
Requirements”; and three bill o1 


ing Guide on 


envelope enclosure folders on home 
improvements and dealer service: 
in the field of home improvements 

Availabie from printing firm 
are other promotion pieces. A 16 
page booklet, illustrated with 
prightly cartoons, provides a han 
dy check-list for home-owners, ‘32 
Ideas for Improving Your Home.” 
A three-color folder extols the ad 
vantages of FHA loans for home 
repairs and gives the “ABC of FHA 
for Home Repairs” from awning: 
and air-conditioning to yard fence 
and ‘zest the thrill of a beautiful 
home af 

Dealer who offer a complet 
packaged improvement service are 
not envious of the sales succe of 
chain stores and specialty dealer: 
They are cashing in on Operation 
Home Improvement, too, providing 


planning 
materials, labor, and financing 

Through its three yards in Lin 
colnton, Mt. Holly, and Gastonia, 
N. C., the Seth Lumber Company 
pushes uch service 
through radio and other forms of 
advertising 

“The greatest 
packaged repair job is that people 
don’t like dealing with subcontrac 
tors,” explained Harry Hartman 
Mt. Helly manager. “Our 
tore is in touch with all reliable 
mechanics and contractors in thi 
area, and our know 
there is no ‘fly by night’ gypping 
when dealing with us.” 

When a small windstorm recent 
ly ripped off many roofs and crum 
bled chimneys in the Mt. Holls 
area, the Seth firm rounded up all 
available workmen and sent them 
even 


a one-stop service fol 


profitably 


appeal of our 


store 


custome! 


out for repairs before 
home-owners called for help. This 
created an unusual 
good-will and profitable busines 


for the firm 


amount of 


Wood Used to Build 
Safe, Cheap Schools 


How the school district of Massa 
pequa, Long Island, N. Y., solved 
the problem of providing modern 
educational facilities for its mush- 
rooming school population, without 
imposing a crippling tax burden on 
the community, is described and 
pictured in “The Massapequa Story.” 
This booklet has just been issued by 
the Timber Engineering Co., re- 
earch affiliate of National Lumber: 
Manufacturers Assn 

It shows how George J. Dippell 
architect of Massapequa, used the 
Teco system of engineered timber 
construction in four school build- 
ings that provide complete facilities 
combined with safety, durability, 
and low maintenance—at a 35 per 
cent reduction in construction costs 
Costs of the four attractive school 
buildings were as low as $13.26 per 
quare foot. This amounted to $859 
per pupil, including furniture al- 
lowance and site development 

Pointing out that “safety in 
schools is a matter of exits, rather 
than materials of construction,” the 
booklet cites the individual exit 
doors in each classroom that “permit 
chool oce ipant 
Under these 


evacuation of all 
in less than 25 second 
circumstances, a child | afer than 
in his own second-story bedroom.” 

Free copies of “The Massapequa 
Story” are available from Timbe! 
Engineering Co., 1319 18th Street 
N.W., Washington 6, D. C 
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SlO]U THE RIN 
BUILDING 


SUPPLIES 
spotlights Ith annual 


Southearterm 


DEALER CONVENTION AND 
BUILDING MATERIAL SHOW 


BILTMORE NOVEMBER 27, 28, 29, 1956 
nee ATLANTA 


19.356 Preview of 
19.357 Building 


Materials in 


EXHIBITION HALL 
GEORGIAN BALLROOM 


Every dealer 


in the Southeast is invited to 
attend for timely help from ex- 


hibitors and speakers on how to 
“Control the sale and keep the profit” 


S. E. Convention-Show sponsored by 
Alabama Building Material Exchange Florida Lumber & Millwork Assn. 
Building Material Merchants of Georgia Tennessee Building Material Assn. 





SEE US IN BOOTH 
NO. C-10 AT THE SOUTH- 
EASTERN DEALER 
CONVENTION AND BUILDING 
MATERIAL SHOW — 


NOVEMBER 27, 28 AND 29TH 


BILTMORE HOTEL, 
ATLANTA, GA. 


With Reflective Kimsul 
Insulation our electric 


service costs less! 


The residence of Mr. and Mrs. E. R. Pierce of Jonesboro, Tennessee, has 
2,050 sq. ft. of living area plus a full basement, all electrically heated and 


air conditioned. Side walls and overhead have reflective Kimsul Insulation. 


bigs OWNERS of this modern residence enjoy the comfort of year-round 

controlled temperature with clean, electric heat in winter and air con 
ditioning in summer. They make full use of the following electric appliances 
stove, refrigerator, food freezer, mangle iron, television, dish-washer, an 
84-gallon water heater, automatic washer, radio, and several other small 
appliances. Yet, with all these ‘electric servants,” their utility bill is less 
than $300.00 per year 

The Pierces well know the value of reflective Kimsul Insulation. Kimsul 
660 in the side walls and Kimsul 880 in the overhead of this house has 
resulted in highly efficient heating performance. Other homes in the same 
area spend almost as much on heat alone as the Pierces do for heat plus all 
their electrical service 

Kimsul is winning architectural, builder, and owner acceptance every 
where. It combines three highly efficient heat loss and heat gain barriers, 
air space, reflective foil, and multiple layers of cellulose fibre, into one 
omplete insulation 

In addition, Kimsul has plenty of do-it-yourself appeal. It is easy to 
measure, cut, and install. And it’s compressed to save you storage space 
The Kimsul line lets you offer premium quality insulation in a// price 
categories and makes insulation a much more profitable item for you 


Write today for price schedules 





KIMSUL jini 


INSULATION 


Kimberly-Clark Corp., Neenah, Wis 
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Kimsul 660 “Economy Kimsul 880 "Special Kimsul 1000 “Super” 
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for the 
cost-conscious 
builder a) 


and his brand onscious 
customer 


n- 


TENSION SCREENS 














CUT INSTALLATION COSTS across the board! 


The Columbia-matic aluminum Tension S« costs less than old fashioned 
types. it's not only heavier constructed { ice than competitive makes 

. it also cuts builder installation costs ac ird. Here's why millions are 
now in use from coast to coast 


@ Require no template, or special tools to rd packaged 6 of a size per fibre- 
install. rd carton to protect against loss on the 


in warehousing. 
@ Installed from inside for easy access to all b 


windows. isy to store, accurately labeled for quick 


tification, 
@ Precision-made to your specifications, fit 


t be taken down from outside . . 
exactly without adjustment of any kind : : fro . 


protection against loss or theft on the 
@ Aluminum, require no painting or finishing 


. will not warp, swell or stick, rust stain 
your homes 


@ Once installed, Columbia-matic TENSION 
CREENS require no further adjustment 

@ Hardware can be preset in regular produc- remaining drum-tight under all conditions 
tion schedule. Leave screens in cartons mpletely eliminate expensive “service 
safe from damage, for later installation icks 


CUSTOMERS RESPECT THE NAME... and love the performance! 
Consistent, year-in-and-year-out advertising ‘in leading na Equally import il quality of the Columbia-matic, 
tional publications, plus word of mouth endorsement é 
made Columbia-matic TENSION SCREENS a hou 
word with home-buying and home-owning Americans 


like most famous brand names, Columbia-matic add tature se made a ase an economical purchase 


ind many time, money and labor 


tant reminder to your customers 


to the user and his project. 


LOOK FOR THIS SIGN OF SUFFER SEAVIGE? 


T he sign of the FACTORY FRVI | ‘ ete { | an pr 4 


ovide emergence 
ALLER for Col 


SCREENS is vour : irance of two important ild expe ol ceeds. he 


(1) He will hel; i “buy right”. To do this 


1 “cut costs”. An 
will show you installa- 
time and money 


For complete details on the Columbia-matic TENSION SCREI onsult your 
Factory Service Dealer, who is your local lumber or building iler, or write: 


THE COLUMBIA MILLS, INC., vert -E 1, NEW YORK 
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Control the Sale - and Keep the Profit! 


PROGRAM for the fourth annual SOUTHEASTERN 
Dealer Convention and Building Material Show 


6:00 


9:00 


12:00 


6:00 


9:00 


Tuesday, November 27, 1956 


A.M. to 6:00 P.M.—Registration of deal- 


ers, suppliers, and guests 


A.M. to 1:00 P.M.—Exhibits open. Visit 
all in the Exhibition Hall and the Georgian Ball- 
room. Pick up ideas and place orders with ex- 
hibitors. You may win a color TV set! 


NOON 


Presiding: Louis Meer, president, Alabama Build. 


Luncheon meeting. Empire Room. 


ing Material Exchange. 
Rev. Harrison MeMains. 
tian Council. 


“Moral 


Speaker: Atlanta Chris 


Subjec 1 Responsibilities of Business 


Leaders.” 
P.M.—Business session. binpire Room. 


Montgomer y W 


and labor 


to Be Ready 


Lyerton, Knoxville, 


relations counselor. 


When the 


Speaker 
Tenn., attorney 


Subject “How Union 


Organizer Calls.’ 


P.M.—Panel discussion of “How You Can 
Handle Your Own Financing.” Empire Room. 


Voderator: Donald I. 
Building Supplies 


Moore. editor, Southern 


Participants: Llmer k. Blakey, Federal Housing 
Administration, assistant commissioner for FHA 
Title | operations. Frank H. Greer, agency man- 
ager, Federal National Mortgage Association. 
Adhemar Renuart, Renuart Lumber Yards, Ine., 
Miami Shores, Fla. W. S. (Red) Sexton, City 
Lumber Co., Inc... Knoxville, Tenn. 


to 6:00 P.M.—Visit the exhibits. Exhibi- 
tion Hall and Georgian Ballroom, Place orders 


IV set. 


you may wih a color 


Wednesday, November 28, 1956 


deal- 


A.M. to 6:00 P.M.—Registration of 


ers, guests, and suppliers. 


A.M. to 1:00 P.M. — Visit the exhibits. 
Pick up ideas and place orders with exhibitors in 
Exhibition Hall and Georgian Ballroom. You 
may win a color TV set! 


P.M.—Second business session. Pompeian 


Room. 
Presiding: H. kickles, president, Florida 
Lumber and Millwork Association. 


Gray 


Slide presentation: “Building Displays That Get 


Results.”’ 


3:45 


Narrated by kverett B. Wilson, public relations 
director, National Retail Lumber Dealers Asso- 


ciation. 


P.M.—Panel discussion of “How to Win the 
Battle for a Satisfactory Net Profit.” Pompeian 
Room. 


Voderator: Art Hood, editor, American Lumber- 


man, 
Participants: DeWitt C. Dawkins Jr... Dawkins 
Building Supply Co., Jacksonville, Fla. Harvey C. 
Foskett. Gallatin Lumber and Coal Co., Gallatin, 
Tenn. Kelly Hyche. North Alabama Lumber Co., 
Jasper, Ala. Charles W. Peek Jr., Peek-Hightower 


Lumber Co.. Cedartown, Ga. 


to 6:00 P.M.—Visit the exhibits in both the 
Exhibition Hall and Georgian Ballroom. Place 


orders with exhibitors you may win a color 


TV set. 


P.M.—Buffet dinner and cabaret show. Em- 
pire Room. 


Thursday, November 29, 1956 


A.M. to 1:00 P.M.—Registration of guests. 
suppliers, and dealers. 

A.M. to 1:00 P.M. — Visit the exhibits. 
Place orders and pick up ideas in Georgian Ball- 
room and Exhibition Hall booths. You may win 
a color TV set! 

Noon—Luncheon session. Empire Room. 
Presiding: Abner U. Tayler, president, Tennessee 
Building Material Association. 

Speaker: Don A. Campbell, executive vice-presi- 
dent of the Kentucky Retail Lumber Dealer Asso- 
ciation and veteran small-town dealer. 

Subject: “What Price a Trade Association?” 
P.M.—Third business session. Empire Room. 
Speaker: Max K. Doehler Jr., assistant manager. 
Bruce Dodson and Company, Kansas City. 
Subject: “Workmen's Compensation Insurance 


Program for Associations.” 


P.M.—Business forecast. Empire Room. 


Speaker: Dr. Roy Wenzlick, St. 
analyst. 


Louis realty 


Subject: “Housing Market and Mortgage Money 
in 1957.” 


P.M. 


Convention adjourns. 
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“the best screen for 
every type of opening!" 
“Se 


TENSION tité 


America’s most popular screen 
for double-hung wood windows 


\ 
Millions of these all aluminum screens are now in te a bis? ‘ 
use. Because of their long, trouble-free life they are ; we 
proving to be by far the most economical screen for Pe ae Rae Trouble-free Tension- ' 
double-hung windows. Thus every year Tension-tites ¥ Pane” tite’sh . | 
replace more and more wood-frame screens. In addi ; wes ove NO springs 
tion, you will find them first choice with builders and Nig. ee rt ~~ o blind stop ? 
contractors for new construction. “Saas hardware .# 


owr=., 


Frame is made in one 
piece. It is formed for 
Ustrength with mini- 
% mum weight 


“ment ® 


| Thisshowsthecross- Pf 

4 section of our / 

\ standard alu 7) 
\% minum frame ¢¥ 


s screen ¢ 
“Seine e 


One-piece Tru-frame Standard aluminum frame 


screens for metal sash... screen for metal sash... 


This is the first and,only aluminum screen Standard 4-piece frame with reinforced 
I 

made entirely by machine. Uniform one corners and aluminum U-shaped spline is 

piece frame. Metal rod holds wire cloth also available from our Toccoa, Georgia, plant 


RUDIGER-LANG CO. 


INTERNATIONAL TRADE MART, NEW ORLEANS 12, LA. 
2701 EIGHTH ST., BERKELEY 10, CALIF. © 
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N 
O OTHER SINGLE SUPPLIER OFFERS YOU: 


a ol 


Home owners and buyers through 


4 


AMERICAN HOME : 

BETTER HOMES & GARDENS Builders and contractors through 

HOUSEHOLD 

TT ea HOMEMAKERS AMERICAN BUILDER . 

SUNSET PRACTICAL BUILDER Architects through 

HOUSE & GARDEN BOOK OF BUILDING HOUSE & HOME 

HOUSE BEAUTIFUL BUILDING MANUAL ENGINEERING NEWS RECORD ARCHITECTURAL RECORD 
NEW HOMES GUIDE PROGRESSIVE ARCHITECTURE 
HOME MODERNIZING 





Sal 
es helps for your own merchandising progra 
m 


NOVEMBER, 1956 
. Tell our advertiser 
S you saw it in SOUTHERN B 
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vith MASONITE! 


| So complete a package 
ge of profit-packed promotion helps! 


Consi j 
sistent national advertising to all your markets! 


om ee LOS: 
r) 


Farmers through 


#’”’ market through CAPPER'S FARMER 
HOARD'S DAIRYMAN 


POPULAR SCIENCE PROGRESSIVE FARMER 

POPULAR MECHANICS POULTRY TRIBUNE FORTUNE 

FAMILY HANDYMAN SUCCESSFUL FARMING WALL ST. JOURNAL 
PLANT ENGINEERING 


HOME MAINTENANCE & IMPROVEMENT saciFIC NAW. FARM QUAD. 
WEW ENGLAND HOMESTEAD DISPLAY WORLD 


“Do-it-yoursel 
Businessmen through 


You can really “shoot the works” with Masonite’ 
selling ammunition. Talk to your Masonite repr oo 
ative or write Masonite Corporation, Dept re 
Box 777, Chicago 90, Ill. a 


MASONITE 


Free ‘‘do-it —4 
~it-y ourself” i i 
plans and information Sc 
7 
for your customers 343 














| 
AW ... fabulous 


= 
XA 


LL afl 
et Vn, 
i ATOM \0OW 


MADE WITH ‘ALSON’S BESTEEL” 


 FACKAGE 

















EXTENSIVE 


MODELS +» PHOTO 7 — a 


BLUE PRINTS + BROCHUR 


WORLE ARGEST 
MANUFACTURERS! OF 
FLORIDA AIROOMS 


See us at convention—Atlanta Biltmore, Nov. 26 to 29 
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a fine addition 
to any home of 
any design 


MATS 


S IN POPUL/ AND SALES 
APPEAL—/ PLE TO ADD 
TO A HOM A COAT OF PAINT 


Expertly engines approved by all 


ee 


building codes . 


i 


mk 


ih 
i Ma 


1 
li 








MVETeCiinh =a UN 
a 3 
~~ ai angen 


—e 


DEALER 
LIMITED TERRITORIES MAMEEEETURING CO. 
AVAILABLE WRITE NOW PHONE PLAZA 1-2559 


5110 N. W. 2nd AVE. MIAMI, FLA.” 


NOVEMBER, 1956 .. . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





See us at Booth C-8 


SOUTHEASTERN DEALER CONVENTION 
Atlanta Biltmore, November 26-29 


tronghold 
Line 


BETTER FASTENINGS FOR EVERY PURPOSE 


STRONGHOLD and SCREW.-TITE 
Nails are engineered to hold tighter 
—permanently tight. They are 
backed by nearly 25 years of on-the- 
job use—by our 40 years of experi- 
ence as nail makers, our reputation 
as the largest manufacturers of 
threaded nails in the United States. 

The far, far greater holding 
power of STRONGHOLD and 
SCREW-TITE Nails has been con- 
clusively established by continuing 
laboratory tests at Virginia Poly- 


Proved to hold tighter- longer! 


technic Institute under the direction 
of Dr. E. George Stern. Reports of 
these tests will gladly be sent on 
request. These tests were conducted 
with STRONGHOLD and SCREW- 
TITE Nails as manufactured ex- 
clusively by us, and the results can- 
not be applied to nails of other 
manufacture. 

For your own protection, always 
specify STRONGHOLD and SCREW- 
TITE Nails by name. No other nails 
can offer such proof of superiority. 


Ask your dealer or distributor for STRONGHOLD and SCREW-TITE Nails— 
or write us for catalog, samples and technical data. 


silly engineered threads 
STRONGHOLD and SCREW.-TITE 


Walls can't loosen--ever 





Stronghold ” NAILS 


For Every Phase of Construction 


STRONGHOLD Annular Thread Nails 
add strength, hold permanently tight, 
save maintenance. Wood fibres “lock” 
with the scientifically engineered 
threads. Nails can’t loosen—ever! 
Regular or hardened steel; aluminum 
or other non-ferrous metals. Any 
length to 9”; any diameter to .375 
any finish, for any purpose 


SCREW-TITE® roorinc naus 


For “Squeak-Proof” Floors and Stairs 
Floors laid with SCREW-TITE Flooring 


SCREW-TITE® MASONRY NAILS 


For Fastening to Cinder and 
Concrete Blocks, Brick, Mortar 
and similar materials Nails are tighter, smoother, longer last- 
ing—never squeak, buckle or become 


springy. SCREW-TITE Flooring Nails are 


Made of high-carbon steel 
heat treated and tempered 
won't bend or break in hard 


made of high-carbon steel, heat-treated 
est materials. The scientifically 


designed threads aid driving and tempered—won't bend or break. Also 





add to holding power in regular steel for softwoods. All sizes. 








STRONGHOLD NAILS 
FOR DRY WALL CONSTRUCTION 


STRONGHOLD NAILS 


For Asbestos Siding Shingles, 
Cedar Shingles and Shakes 
and Insulated Brick Siding 


STRONGHOLD UNDERLAY FLOOR NAILS 
A “must” for laying smooth, tight underfloors 


for linoleum, asphalt or rubber tile or carpet 
Give permanently trouble-free fastening for 
STRONGHOLD Nails can’t work up to cause 
gypsum lath and Dry Wall construction 

Never “pop” or loosen; hold per 


manently tight. In bronze, stainless 


“bumps” or make holes in floor covering 
Never “pop” to cause plaster cracking or 
* ” Floors never get squeaky or springy. Speci 
unsightly “bumps” under paper or paint eel, cluminum end ether metals 
fied by leading manufacturers of floor 

Available in matching colors in 
baked-on lacquers that won't chip 


or come off 


can't work out or loosen ever! Treated to 


resist rust. Available in any size-—any metal covering materials—used by floor covering 


or finish applicators from coast to coast 








Write for this sales-making 


SAMPLE DISPLAY—FREE 


Shows 50 actual 
samples of STRONG. 
HOLD LINE better 
fastenings. Hand- 
some two-color dis- 
play board stands on 
counter or hangs on 
wall. Free to dealers, 
distributors, archi 
fects, engineers, in- 
structors. Write us on 
your business letter. 
head 


DRIVE-RITE® E 
WTWO DUNT 1 NALS 


Here at last are Aluminum Nails you can drivel! In all styles, 


for all applications where Aluminum nails are advantageous. 
Available in annular thread, spiral thread, or smooth—in count 
packages under our exclusive trade name, “DRIVE-RITE.” Ask 
for them by name. Write for special “Drive-Rite” brochure. 








There is only one STRONGHOLD Line—the original. Made only by 


INDEPENDENT NAIL and PACKING CO. 
BRIDGEWATER, MASSACHUSETTS, U.S.A. 


new vive ORIVE RITE” TRADE MARKS HE u 6 Par 
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TUESDAY Program Personalities 


12:00 Noon—Luncheon meeting. Empire Room. 


Presiding: Louis Meer, president, Alabama Building Material Ex 
change. 


Speaker: Rey. Harrison McMains, Atlanta Christian Council 
Subject: “Moral Responsibilities of Business Leaders.” 


P.M.—Business session. Empire Room. 


Speaker: Montgomery W. Egerton, Knoxville, Tenn., attorney and 
labor relations counselor. 
Subject: “How to Be Ready When the Union Organizer Calls.” 


2:45 P.M.—Panel discussion of “How You Can Handle Your Own Finan 
cing.” Empire Room. 
Moderator: Donald L. Moore, editor, Southern Building Supplies 
Participants: Elmer F. Blakey, Federal Housing Administration, assist 
ant commissioner for FHA Title | operations. Frank H. Greer, agency 
manager, Federal National Mortgage Association. Adhemar Renuart, 
Renuart Lumber Yards, Inc., Miami Shores, Fla. W. S. (Red) Sexton 
City Lumber Co., Inc., Knoxville, Tenn. 


HARRISON MeMAINS, at left, will be 


the luncheon speaker Monday. Ili» 


“Moral 


Business Leaders.’ He is executive di 


subject: Responsibilities of 
rector of the Christian Couneil of At 
lanta, following 10 years’ service a 
pastor of the First Christian Church 
Atlanta. His former pastorates were in 
Huntsville, Ala., and West Point, Ga 


MONTGOMERY W. EGERTON will 
speak at the Tuesday business session 


on “How to Be Ready When the Union 


RENULARI SEXTON 
THIS PANEL OF EXPERTS will di 
at the Tuesday business session 

Renuart Lumber Yards, Ine. 


of the City Lumber Company 


Tenn., area. Frank H. Greer is the 


Federal National Mortgage Association 


Miami 


LOUIS MEER, above, will preside at 
the opening luncheon Tuesday noon, 
and at the business session that follows. 
He is owner-manager of Meer'’s Build- 
ing Supply Co. in Birmingham and 
president of the Alabama Building Ma- 


terial Exchange, convention co-sponsor. 


Organizer Calls.’ A member of the 
Knoxville, Teon., legal firm of Eger 
ton, McAfee, Armistead and Davis, he 
is a noted labor relations counselor 


and attorney at law. 


GREER BLAKEY 


cuss “Hlow to Handle Your Own Financing” 
Adhemar Renuart ix credit manager of the 
Fla. W. S. 


which operates three vards in the Kuoxville, 


(Red) Sexton is president 


Southeastern agency manager for the 


Atlanta. Elmer F. Blakey is the new 


assistant commissioner of the Federal Housing Administration in Washington, 


D. C., for FHA Tithe I operation The 


moderator of this panel will be Donald 


L. Moore, pictured at left, who is editor and manager of SOUTHERN BUILD 


ING SUPPLIES. 
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WEDNESDAY Program Personalities 


P.M.—Second business session. Pompeian Room. 

Presiding: H. Gray Eckles, president, Florida Lumber and Millwork 
Association 

Slide presentation: “Building Displays That Get Results.” 


Narrated by Everett B. Wilson, public relations director, National 
Retail Lumber Dealers Association 


P.M.—Panel discussion of “How to Win the Battle for a Satisfactory 
Net Profit.” Pompeian Room 
Moderator: Art Hood, editor, American Lumberman. 


Participants: DeWitt C. Dawkins Jr., Dawkins Building Supply Co., 
Jacksonville, Fla. Harvey C. Foskett, Gallatin Lumber and Coal Co., 
Gallatin, Tenn. Kelly Hyche, North Alabama Lumber Co., Jasper, Ala. 
Charles W. Peek Jr., Peek-Hightower Lumber Co., Cedartown, Ga. 


to 6:00 P.M.—Visit the exhibits in both the Exhibition Hall and 
Georgian Ballroom. Place orders with exhibitors — you may win a 
color TV set. 


P.M.—Buffet dinner and cabaret show. Empire Room. 


Hi. GRAY ECKLES, above, will preside 
at the Wednesday afternoon business 
session at the Southeastern convention. 
He is sales manager of the Pinellas 
Lumber Company in St. Petersburg 

and president of the Florida Lumber 


and Millwork Association, 


ARTHUR A. HOOD, at left, will serve 
as moderator of the panel discussion 
Wednesday on making profits. Editor 
of American Lumberman magazine, he 
is the dean of educators of building 
material dealers. He is a veteran leader 


of the National Sales Executives Club. 


EVERETT B. WILSON, above, will 
narrate the color slide presentation 
Wednesday afternoon on “Displays 
That Get Results.” He will also report 
on other services of the National Retail 
Lumber Dealers Association, of which 
he is public relations director in Wash- 
ington, D. C. Wilson has been con 
nected with the Chicago Tribune, Con- 
goleum-Nairn, Ine., American Meat In 
stitute, Trade-Ways, Ine., and the 
Kroger Co. He is the author of two 


PEEK FOSKETI HYCHE DAWKINS 
THIS PANEL OF DEALERS will discuss “How to Win the Battle for a Satisfae- 
tory Net Profit” Wednesday afternoon. Charles W. Peek Jr. is president of the 


books, “Getting Things Done in Busi 
ness” and “Getting Along with People 
in Business.” He formerly served as 
public relations director for the Pro- 
ducers Council, Ine., national associa- 
tion of building materials manufac 


turers. 


62 


Peek-Hightower Lumber and Supply Company in Cedartown — and presidemt 


of the Building Material Merchants of Georgia. Harvey C. Foskett is manager 
of the Gallatin Lamber and Coal Company in Gallatin, Tenn. Kelly Hyche is 
manager of the North Alabama Lumber Company in Jasper, Ala. DeWitt C. 
Dawkins Jr. is manager of the Dawkins Building Supply Company in Jackson- 


ville—and immediate past-president of the Florida Lumber and Millwork Assn. 
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New selling help bor the builders you sell! 


“LIFE-OF-BUILDING™ 6 


[= . —_— 


ow CELOTEX 


REG. U. S. PAT. OFF 


INSULATING SHEATHING 


Celotex Insulating Sheathing is so 


strong, so effective, so durable ... we 
guarantee its performance for the en- 
tire life of the building! That’s why the 
builders you sell can use this Guaran- 
tee to help them make sales to value- 


minded home buyers. 


WITH THIS GUARANTEE, 
YOU ACCOMPLISH TWO THINGS: 


1. You enable the builder to win his 
prospect's confidence and trust by 


a ee; 


— 


oa 


even where they can’t be seen 


2. You stimulate sales, increase your 
profits, builders 
Guarantee to show prospects 
hardei 

turdier, 


can US¢ 
thei 
and gett 
better-i1 


becau ( 
lars are working 

more for them, ins 
lated homes. 


Only 


is made 


Celotex Insulating Sheat 
from tough, interlockin 

» fiber: 
and termite at 


Louisiana can 


rot 


. prote ct 


against dry 


JARANTEE 


"oP ee ge ae ee 
santtecintadintinatatinntt ew ent at ww 


Celotex National Campaigns Pre-Sell 
for You in LIFE, POST, 
BETTER HOMES & GARDENS! 


Month after month in '56, you'll see 
Celotex ads that really 
America’s home-buying and remod 
eling markets . part of unprece 
dented national advertising 
paign sell prospects on 
Celotex Products. Tie in by featur 
ing genuine Celotex Insulating 
Sheathing, Insulating Interior Fin 
ishes, and other products bearing 


u ork on 


cam 


stopre 


with up to ] this famous name. Celotex is the 
brand name with nationwide prefet 
ence created by a third of a 
century of national advertising 


demonstrating that he uses only the Goes up 30% faster, 


best... genuine Celotex Products... less waste. 


ovel 


FOR COMPLETE INFORMATION, CONTACT YOUR CELOTEX WHOLESALE DISTRIBUTOR 


ive the Brand 
is and Architects Prefer. 


CELOTEX * \ 


SHEATHING 


Feat 


its double 
waterproofed ! 


Be sure to visit Celotex Booth No. C-2 rit 
at the Southeastern Dealer Convention 
and Building Material Show, Atlanta 
Biltmore Hotel, November 27, 28, 29. 4. oiX he Celotex 


salle 


INSULATING 
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THURSDAY Program Personalities 


12:00 NOON—Luncheon session. Empire Room. 
Presiding: Abner U. Taylor, president, Tennessee Building Material 


Association 


Speaker: Don A. Campbell, executive vice-president of the Kentucky 
Retail Lumber Dealer Association and veteran small-town dealer. 


Subject: “What Price a Trade Association?” 


2:00 P.M.—Third business session. Empire Room. 


Speaker: Max K. Doehler Jr., assistant manager, Bruce Dodson and 


Company, Kansas City 


Subject: “Workmen's Compensation Insurance Program for Associa- 


tions.” 


P.M.—Business forecast. Empire Room 


Speaker: Dr. Roy Wenzlick, St. Louis realty analyst. 


Subject: “Housing Market and Mortgage Money in 1957.” 


P.M.—Convention adjourns 


DON A, CAMPBELL, at right, will give 
a practical detailed answer Thursday 
afternoon to the question, “What Price 
a Trade Association?” Hs is executive 
vice-president of the Kentucky Retail 
Lumber Dealers Association and until 
recently was owner of the Boner- 


Campbell Company, dealership — in 


Lebanon, Ky. He has served as presi- 
dent of the Kentucky association, the 
National Lumber Dealers Assn... and 
the Associated Industries of Kentucky. 
Campbell is the retail member of the 
Lumber Standards Committee of the 
U. S. Department of Commerce. He 
has addressed more dealer conventions 


this vear than any other man. 


ABNER UL. TAYLOR, at left, will pre 
side at the Thursday luncheon and 
final business session of the South 
eastern convention. He is president of 
the Tennessee Building Material Asso- 
ciation and seeretary-treasurer of the 
City Lumber Company in’ Jackson, 
Peon. Taylor is brigadier-general of 
the Tennessee National Guard = and 


active in local polities. 


MAX kh. DOEHLER JR., at right, is 
assistant manager of Bruce Dodson 
Kansas City, Mo. 


Phursday afternoon he will explain a 


and Company of 


“Workmen's Compensation Program 
for Associations.” His firm now han- 


dies such a program through the 


Casualty Reciprocal Exchange for 


the Southwestern Lumbermen’s Assn., 
Building Material Assn., 


I ennessee 


and the Lumbermen’s Assn. of Tex. 


DR. ROY WENZLICK, above, will 
bring the fourth annual Southeastern 
convention to a close with his up-to- 
the-hour forecast of the “Housing 
Market and Mortgage Money in 1957.” 
He heads Roy Wenzlick and Company. 
St. Louis economists, appraisers, and 
counselors. His firm was commissioned 
last year to appraise all the real estate 
in the District of Columbia for tax 
purposes. Wenzlick is editor of the 
Real Estate 
“The Coming Boom in Real Estate.” 


fnalyst and author of 
A graduate of Princeton University 
and St. Louis University, Wenzlick has 
been described as “the housebuilding 
industry’s top) economist” by Time 
magazine. He is the favorite forecaster 
of several national and regional or- 


ganizations of bankers and builders. 
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» 4 sensational 


NEW CONCEPT 


in tileboard color styling... 


introduced by 


aneboard 


BEAUTIFUL PASTEL PEARLTONES THAT 
PRODUCE UNIQOUI DIMENSIONAL COLOR-IN- 
MOTION EFFECTS!! featuring SUPER-MELAMINE the 


toughest baked-on tileboard finish ever developed 


GUARANTEED... COLORS. ... emerald, 


tinum, sapphire, turquoise, 
won't ever chip, crack or peel PI 


coral, pearl green, pearl grey 





f samples, price lists and liter 
bout our complete fast selling 
nationally advertised, com 


priced tileboard products 


PLEASE RUSH ME AT ONCE SAMPLES, PRICE LIST AND 
INFORMATION Af COMPLETE LINE OF TILEBOARD 
PEARLTONES PANEL PEG 


NAME 
COMPANY 


Another Panelboard first PANEL PEG ADDRESS 

perforated hardboard with baked-on Melamine STATE 

finish. Ideal for hanging anything any- — Natasa 
where. Thousands of sheets have been used for 

store fixtures and display work. Preferred for 


home, too. Made of %” tempered hardboard OR INFORMATION... 
IN 6 COLORS... sheet sizes 2’ x 4’, 4’ x 4’, 4’ x 8 PHONE: LOwell 7-O500 
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Look at All the Exciting New Mule-Hide 50th Anniversary 


DEALER PROMOTIONAL AIDS 


VISIT US AT BOOTH E-3 AT THE SOUTHEASTERN CONVENTION 


'| MULE-HIDE 


LUSTERGLAZE 


Err 


| LUSTERGLAZE 





It's Mule-Hide's 
GOLDEN ANNIVERSARY 


Selling is easier for you when you have a complete promotional 
package like this to bring in prospects and close sales. .. . Colorful 
line folders, striking point-of-sale materials, attractive samples, 
a new kind of roofing color book that everybody calls ‘‘gorgeous’’. 

... These are some of the aids that are making new sales and new 
MULE-HIDE profits for Mule-Hide dealers. 


: 
"Lan : ASK THE MULE-HIDE SALESMAN 


He will be glad to show you the new Mule-Hide dealer promotion 
~_ © package ... and the easy-selling new Mule-Hide products—like 
LUSTERGLAZE and LUSTERTEX Asbestos Siding, and 
TUFFSTONE Asbestos Wallboard that saws and nails like wood. 


THE LEHON COMPANY 


Bellwood, Ill. + Wilmington, Ill. + Memphis, Tenn. + Cincinnati, Ohio + Houston, Tex. 


50th VEAR 


This is the year you can expect more Manutacturers of farnmous Mule-Hide Town & Country’, Thick Butt, Hex and 
and more trom Mule-Hide more new Sate-Lox Asphalt Shingles Roll Roofing and Asphalt Roof Coatings 
products more dealer selling helps Lusterglaze Glazed Asbestos Siding and Lustertex Asbestos Siding 

more sales for you backed by 50 luffstone’’ Asbestos-Board and Mule-Hide A. C. Waliboard: Bathroom Cabinets 
years of industry leadership and Ventilating Fans, and other Quality Buliding Products for Fifty Years. 


“MULE-HIDE” HAS BEEN A FAMOUS NAME FOR FIFTY YEARS 
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This is an exploded view of a VULCO 
Storm Window showing parts and 
simple assembly. 


R. TOM JOYNER JR., vice-president . ( 

of the Joyner Lumber Co. in Lakeland, \ 

Fla., took full advantage of the ideas : 

offered by speakers at the 1954 and ALUMINUM 
°55 Southeastern dealer convention 


and building material shows in Atlanta 


vets heh vetoes ma STORM SASH IS SIMPLE 
attendance at a big convention-show a 
cients | TQ FABRICATE... ond 
daa eee VULCO IS NEVER YOUR COMPETITOR BECAUSE VULCO 

convention-show soon. NEVER SELLS THE FINISHED PRODUCT—ONLY THE 


PARTS FOR FABRICATION AND ASSEMBLY! 


Vulco offers a wide selection of rolled aluminum frame sections and 
FLORIDA PROGRESS hardware for storm sash, screens, jalousies, and doors. All parts are 
; mass produced to assure you the finest quality at low cost. You need 
(Continued from page 87 no large inventory with Vulco fabricate as you sell. Remember too, 
you'll not be bidding against your supplier because Vulco sells only 
fessor of the Univer ity of FI rida component parts. 
and Dr. Frank T. Adams Jr., of the —~ 
university’s General Extension Di 
vision ( 
Forty men attended a special short A Leader in the Industry since 1945 (; 
course in “lumber and wood prod Member: “National Association of Manufacturers” \ 
ucts” at the University of Florida, “Frame Screen Manufacturers Association” 
September 7-8. Similar courses aré QUALITY GUARANTEED —~ MAIL COUPON TODAY aaa 
planned for the future, according SRR ERB RRSRRERRaEee 
to President H. Gray Eckle To: Vulean Metal Products, inc., Dept SBS a 
A series of eight meetings on 2801 6th Avenue, South 
materials handling were held by the Birmingham, Alo. 
association throughout Florida. Over 


300 persons were present to see the 


motion picture entitled “Operation 

Profit.” METAL PRODUCTS, inc. 
A second Art Hood management 2801 6th Avenve, South 

workshop will be ponsored by the Birminghem, Ale. 


association in Jacksonville, February 
te pending eae er sncedigy ° y: NEVER yous COMPETITOR 


18-21. Dealers from Alabama, Geor 


Please send me complete information about 
YULCAN) Quality Products and VULCAN 
‘ vice No Obligation 


TY STATE 
gia, and Tennessee will be invited 'TTTTTTirTrtt LCCC LLLT 


to join Floridian in tni training 


ession, 


Sales Offices: Atlanta, Ga.; Birmingham, Ala.; Boston, Mass.; Chicago, Iil.; Houston, Tex.; 
Kansas City, Mo.; New Smyrna Beach, Fla.; Summerville, N. J.; York, Pa 
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FLOOR PLANS FOR 
EXHIBIT HALLS 











Exhibition Mall > 





7 Georgian Ballroom 











men's 
LOUNGE 
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GEORGIAN BALL ROOM 


TO LOBBY 


[REGISTRATION | 


Be sure to visit 


CRYSTAL LOUNGE 
(FOR BULL SESSIONS) 
WIN A COLOR TV SET! 


Some dealer who places an order with 
an exhibitor at this show is going to win 
a color TV set. That's the grand prize 


among many to be awarded at this show 








Southern Mospitality for Ladies = and Men. Too 


FOR THE LADIES who come to this Southeastern convention-show with their husbands or business 
associates, the Committee of Atlanta Hostesses is planning exciting special events. These will in 
clude a colorful fashion show, luncheon, and sight-seeing opportunities. Mrs. E. F. Goodson Jr. is 
chairman of the Hostess Committee. The detailed ladies’ program will be available at the conven- 


tion registration desk. 


FOR THE MEN, a Committee of Atlanta Hosts will be on duty at the registration desk. Headed 
by Ross Hanahan of the Carolina Lumber and Supply Company, these Atlanta dealers will assist out- 


of-town delegates in every way proper with their needs for information and directions. 


The convention registrars, directed by Mrs. Mary K. Harless, will assist all delegates in making 


arrangements to make their Atlanta visit memorably pleasant. 
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the Exhibits in both of these halls! 


This year the sponsors of the Southeastern Dealer Convention and Building Material Show 
have made special arrangements to accommodate al! exhibitors compactly in the 
north end of the Atlanta Biltmore Hotel. With a minimum of walking, 
visitors may see a maximum of exhibits in the beautiful Georgian 
Ballroom and Exhibition Hall. Every dealer is in for a 
treat as he ohserves this 1956 Preview of 
1957 Building Materials! 


Free Materials-Handling Demonstrations Daily 


Each day during the exhibition hours — as the weather permits, free demonstrations of fork-lift 
trucks and other mechanical work-savers will be held in the Biltmore employees’ parking lot. It is 
located just outside the doors at the end of the Exhibition Hall. Check the convention sch :dule 
(page 54) for the exhibition hours and make plans to see for yourself the fast, efficient, low-cost 


way materials can be handled mechanically! 
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Easver TO CUT 


Mr. Marvin Nelson, [he Southern Lum- 
ber (¢ ompany, San jose, Calif pro. ed it 
to himself. After snaking several cuts on 
four unidentified brands of single-strength 
window glass, Mr. Harris picked one 
brand (marked ‘‘B’ as e€asiest to cut 
every time. That brand was L’O'F. 28 
out of 30 dealers who have taken the 
“blindfold” test picked L’O’F as easiest 


to cut! 


Kasver to set 


[his L:OvF label identifies quality glass 
wherever it 1s seen People know this label 

it is appearing 216 million times in 1956 
idvertising alone! And every time it ap- 
pears it adds to the already strong prefer- 
ence for L’‘O-F glas This preference 


mcans faster, Casicl sales for you. 


Hasver 
TO MERCHANDISE 


Keep your store name in the public eve 
Thi hands en elope tuffer help you! 
sales by reminding customers and_pros- 
pects to see you when they need glass to 
fix broken window Order WG-19 now 
from vour Libbey’Owens*kord Distributor 
listed under “‘Gslass”’ in your phone hook 

For further information, write to Dept 
70116, Libbey’Owens' Ford Glass Com- 
pany, 6008 Madison Ave., Toledo 3, Ohio. 





~ pepLact OL0 CRACKED OF BROKEN GLAS 


Visit us at the Southeastern Building Material Show Booth A-4 


<< 


LIBBEY -OWENS-FORD the easy-to-cut WINDOW GLASS 
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QUESTION ANSWER 
Why should I, an ARCHITECT, specify mee eo there is a properly designed unit 
Superior Fireplace products? for every type of fireplace. 


Why should |, a BUILDER, use Superior® , , Because, of the ease of installation and it 
costs no more to give my customer the best. 


Fireplace products? 


ee ee er Because, it is the most complete line of the 
’ ' * ee qhighes quality merchandise available and 


will serve my customers best. 


sell Superior Fireplace products? 




















a | 
The SUfPPEUC'1 Heat 


Circulating Fireplace Unit 


"M0a0t mann HIG 





Model ' HEATFORM retains the hospitality of the open hearth, 


For single-opening fireplaces yet provides a fireplace with furnace efficiency Heating 


chambers around the firebox and upper throat capture For fireplaces with front 
and two sides open 


and circulate a large volume of heat lost to the chimney 


by the old-fashioned fireplace. 


Because HEATFORM is a complete guide for the masonry 
walls (hearth to flue) consisting of firebox, throat, 
smoke-dome, and damper, saving some labor, fire- 
brick, and separate damper, a HEATFORM fireplace 


costs little, if any, more than the all-masonry fireplace. 


HEATFORM has many exclusive advantages, assuring 
more years of service and greater heat delivery. Look 


for the name on the dome and damper handle. SPECIFY 
For fireplaces opening For fireplaces with front 


through between two rooms AND INSIST UPON HEATFORM a aye IT HAS NO EQUAL! and either side open 


SUPERIOR HI-FORM DAMPERS 


ROR WO 


Thirty years ago, we developed Superior Form Damper, 
with its wide throat, high form, and properly located 
closure blade, to assure proper throat construction and 
adequate draft. To absorb metal expansion and avoid 
cracking of masonry, we furnish a blanket of rockwool 
to be placed between the metal and the masonry. No 


brick to cut, no throat to plaster thus a substantial sav- STAY-PUT 
CLEAN-OUT 


ing over an ordinary damper. 
9 Y P DOOR 





Identify your profession or trade. WRITE TODAY 
for Complimentary FILE KIT of literature and con- 
struction detail on this efficient and profitable line STAY-PUT 
of fireplace equipment that is sold through Build- ASH 


; DUMP 
ing Material Dealers everywhere. 








For multiple openings 


ocr 05-562 SUPERIOR FIREPLACE CO. _,,,.%?! #52, 


1708 E. 15th St. 
Los Angeles 21, Calif. After 12-31-56, California address: Baltimore 6, Md. 
4325 Artesia Ave., Fullerton 
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GARDNER OF FLORIDA ASPHALT ROOFING PRODUCTS perform a finer function— 
High Melt Point Asphalt blended properly with select Asbestos fibre—makes the dif- 
ference! Check the list of Gardner Products listed below and select the ones suited for 


your needs. 





GARDNER PRODUCTS 
ROOFING FELT 207 RED BUILDING PAPER 25% SLATERS FELT 

Roof Coating Concrete Primer Aluminum Roofing Coating 
Aluminum Paint Foundation Coating Blind Nailing Cement 


Roof Cement Asphalt Paint 














"Quality Whispers — It never shouts” 


We'll see you in Atlanta! Biltmore Hotel, November 27, 28, 29 during the SOUTH- 
EASTERN DEALER CONVENTION AND BUILDING MATERIAL SHOW. 


Write For Name of Nearest Distributor 


GARDNER ASPHALT PRODUCTS CO. 


P. O. BOX 5775 TAMPA 5, FLA. 
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Who's Who Among the Exhibitors 


VISIT EVERY EXHIBIT in the Exhibition Hall and Georgian Ballroom 


At the Southeastern Building Material Show you will see a 1956 
Preview of 1957 Building Materials — and the newest uses and 


display ideas for them. 


(Note: All exhibit booths whose numbers begin 
with J or K are located in the Georgian Ball Room. 
All others are located in the Exhibition Hall. See 
Floor Plan maps on pages 68-69 for location of 
booths in both halls. ) 


Exhibitors Booth Space 


A & F TILEBOARD CO., Alexandria, La. K-12 
Personnel: T. O. Blalock, J. S$. Whiteman 


ADAMS ENGINEERING CO., INC., Ojus, Fla. E-6 
Personnel: Charles Silvers, Edward Peyser, Albert Widlan, 
William J. Martin 


ADDISON-RUDESAL, INC., Atlanta, Ga. B-3 
Personnel: T. E. Addison Jr., E. B. Addison, J. M. Rudesal Jr., 
Ed Copeland, George Hull, Luther Davenport, Roy W. Head 


ALABAMA METAL LATH CO., INC., Birmingham, Ala. C-7 
Personnel: Charlie Webb, Jack Watson, Mitt Chandler, John 
Steiner 

ALLISON LUMBER CO., Bellamy, Ala. E-7 
Personnel: Elwyn M. Settle, John J. McPoland, R. E. Allison Jr 


ALSON AIROOM, INC., Miami, Fla. K-16 
Personnel: Oscar B. Gould, Allen Garbett 


ALTEX ENGINEERING CO., Summerville, S. C. B-9 
Personnel: R. M. Suddeth, J. H. Suddeth, W. F. Dansby, T. C. 
Bleckley 


AMERICAN DOOR CORP., South Bend, Ind. F-10 
AMERICAN SISALKRAFT CORP., Jacksonville, Fla. F-2 


AMERICAN STA-DRI CO., Brentwood, Md. A-10 
Personnel: H. B. Huffman, D. E. Hooper, J. B. Brown, C. A. 
Berry 

AMERICAN ZINC INSTITUTE, INC, New York, N. Y. c-5 


Personnel: Leland £. Bradley, Wayne A. Maley, James L. 
Willman 


AMEROCK CORP., Rockford, Ill. B-4 
Personnel: George Taylor, Tony Anthony, Earl Fengler 


ANDERSEN CORP., Bayport, Minn. C-11, 12 
Personnel: Harold C. Meissner, Gerald Meisner, John Mont- 
gomery, Lewis Mack, Joe Arndt, Jerry Staples 


PAUL ARGOE SCREENS, North, S. C. E-1 
Personnel: George L. Argoe, A. L. Argoe, J. W. Spencer 


ARMSTRONG CORK CO., Atlanta, Ga. D-8 
Personnel: J. M. Fowler, C. H. Vanvick, Lon Hatton, R. K 
Herring, J. H. Emack, R. S. D. Cowles, J. H. McCormack, 
L. B. Humes 


ARNOLD PRODUCTS SALES CORP., Miami, Fila. B-9 
Personnel: Richard Ashbaugh, Max Morris, Ed Westlake, Buddy 
Wyatt, Kirby Timms 
BARCLAY MANUFACTURING CO., INC., 
New York, N. Y. 
Personnel: Richard Foster, John Crist, Leonard Cole 
BARRETT DIVISION, ALLIED CHEMICAL & DYE CORP., 
Birmingham, Ala. F-11 
Personnel: Harry Hamilton, George R. Thomas, R. S. Dugger, 
W. F. Wilson 
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BESTWALL-CERTAIN-TEED SALES CORP., Atlanta, Ga. D-2 
Personnel: Jack Leathers, Charles Stribling, Tom Brazzeal, Jim 
Webb, M. C. Hoven, Bob French, Alex McCaskill, §. J. Wood, 
P. E. Read 

BIRD AND SON, INC., Charleston Heights, S. C. A-8 
Personnel: A. K. Powers, G. A. Sayres, Herman Myers, Fred 
Caldwell 

E. L. BRUCE CO., Memphis, Tenn. F-12 
Personnel: Joe P. Shettlesworth, M. E. Conrad 


CALDWELL MANUFACTURING CO., Rochester, N. Y. K-3 
Personnel: Marion Davis, Jim Williams, George Muse 


PHILIP CAREY MANUFACTURING CO., Atlanta, Ga. F-5 
Personnel: J. W. Bartlett Jr., J. O. McFalls, C. M. Callihan, 
Harry B. Lake, R. E. Skinner, R. E. Myers, R. F. Turner, L. G. 
Baumhauer, F. W. Camper, C. G. Perry 


CELOTEX CORP., Atlanta, Ga. C-2 
Personnel: Miss Virginia Morgan 
CENTRAL WOODWORK, INC. OF GEORGIA, 

Atlanta, Ga A-1 
Personnel: Russell Dodson, Neal Patrick, F. C. Proctor, Jack 
Veatch 
CLARKE SANDING MACHINE CO., Muskegon, Mich. E-7 
Personnel: William L. Garrett, Charles Milton, Bernard Barton, 
Alton Smith, Helmer Miller 
CLEARVIEW DORWINDO CORP., Ft. Lauderdale, Fla. K-7 
Personnel: W. L. Kump 


R. G. COFFMAN CO., INC., Orlando, Fla. B-2 


Personnel: B. D. Ferguson, Carroll C. Kennedy, Wooda B 


Elliott 

COLUMBIA MILLS, INC., Atlanta, Ga. K-2 
Personnel: C. V. Green, J. W. White, M. J. Grayson, T. T 
Clausen 

CONSOLIDATED WIRE PRODUCTS CO., Atlanta, Ga. J-14 
Personnel: Dave Meroney, Bill Thompson, John Thompson, 
Jimmy Knott, Mel Daugherty 

DARYL PRODUCTS CORP., Miami, Fla J-1 
Personnel: Alex Miller, Albert Miller 


MARION T. DAVIS & CO., Atlanta, Ga. K-3 


Personnel: Marion T. Davis, Jim Williams, George Muse 


DEL-MAR CABINET CO., INC., Atlanta, Ga E-8 
Personnel: Herbert Kirschner, Joe Niolon 


DOUGLAS FIR PLYWOOD ASSN., Tacoma, Wash F.7 
Personnel: W. T. Robison, Herman Glover 


DOW CHEMICAL CO., Midland, Mich. J-4 


Personnel: 


ELECTRICAL WHOLESALERS, INC., Atlanta, Ga. J-3 
Personnel: L. S. Paulk, A. L. Moore 


ENCYCLOPEDIA BRITANNICA, Atlanta, Ga K-4 


FLINTKOTE CO., Atlanta, Ga A-3 
Personnel: G. G. Davenport, Warren Battle, Fred M. Peteet, 
Paul L. Honeycutt, C. M. Richardson, Roy Carter, L. D. Sheridan 
Jr., A. E. Stiegman 
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W here you want the best 


in Asphalt Shingles — 


Specify 
THE CUSTOM "80" 


BY LOGAN -LONG 


LOGAN-LONG a pioneer in the asphalt roofing field—have been making asphalt roofing for over 35 years. With 
this significant background of experience it 1s only logical to expect that a product as significant as THE CUSTOM 


80° has been developed to satisfy your needs 


THE CUSTOM “80” 300 Ib. shingle fulfills best the architectural demands for a roof of outstanding appearance, cor 
rectly harmonizing colors and exceptional quality. With CUSTOM "80" comes the lasting pride of ownership at a 
cost of litthe more than much lighter weight shingles. The CUSTOM “80” lays tight and snug to the roof deck 


offering greater resistance to  wind-lift™ in exposed areas; gives more massive roof design, and maximum life 


For schools, churches and fine homes CUSTOM "80" ts the right choice 


Be sure to visit us at Space D-7, Southeastern Dealer Convention 


THE LOGAN-LONG COMPANY 


e ROOFING e SIDING e INSULATION 


PLANTS SALES DIVISIONS 


Chicago Tuscaloosa, Ala. Chicago Birmingham, Ala. 
Fulton, N.Y. Franklin, Ohio Fulton, N. Y. Cincinnati, Ohio 
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(Continued from page 73) 


Exhibitors Booth Space 


FORMICA CORP., Atlanta, Ga. F-4 
Personnel: Joe A. Vaughn, S. J. Cartier, R. H. Cottle 


LLOYD A. FRY ROOFING CO., Jacksonville, Fla. J-10 
Personnel: A. Faulkner Jr., R. Canaday, C. E. Stearns 


GEORGIA-PACIFIC CORP., Atlanta, Ga. K-8 
Personnel: R. C. Schmidt, Coleman E. Gober, LeRoy H. Fiddler, 
Al Mullen Jr., De Leon Shepherd, Carl D. Wheeler, Harold 
Buck 

GRAND RAPIDS HARDWARE CO., Grand Rapids, Mich. K-9 
Personnel: Mr. and Mrs. Ben M. Sparks 


HARBOR PLYWOOD CORP., Atlanta, Ga. B-7 
Personnel: G. P. Bennett, E. C. Moore, Bill Woodham 


HUTTIG SASH & DOOR CO., Atlanta, Ga. €-41, 12 
Personnel: Smith Bellsnyder, Bob Nickerson, Tom Hopson, Bob 
Straughn, Frank Nester, Rodney Sperry, Ralph Lambert, Dave 
McGriff 

INDEPENDENT NAIL & PACKING CO., Columbia, §. C. C-8 
Personnel: E. W. Proctor 


INDUSTRIAL PRODUCTS CO., INC., Mt. Pleasant, Tenn. F-8 
Personnel: J. E. Johnson 


INFRA INSULATION, INC., New York, N. Y. J-2 
Personnel: John McGill 


INLAND STEEL PRODUCTS CO., Atlanta, Ga. B-8 
Personnel: Harold E. Rossiter, R. R. Fowler, Don R. Buffington 


INSULITE DIVISION, MINNESOTA & ONTARIO PAPER CO., 

Minneapolis, Minn. D-6 
Personnel: F. R. Renwick, B. W. Walters, W. B. White, G. T. 
Johnson, F. J. Fitzgerald 


JOHNS-MANVILLE SALES CORP., Atlanta, Ga. B-1 
Personnel: G. A. Petters, W. H. Jackson, R. F. Walton, G. L 
Forbes, F. W. Whatley, D. M. MacKay 


KEASBEY & MATTISON CO, Ambler, Pa. G-4 
Personnel: J. R. Vaughan, J. R. Cade, E. T. Chamblee, Charles 
Webb, A. J. Hedrick, Fulton J. Poole 


KIMBERLY-CLARK CORP., Atlanta, Ga. c-10 
Personnel: R. V. Bellmore, H. L. T. Frost, T. J. Thomsen 


LEHON CO., Bellwood, Iil. E-3 
Personnel: Gordon Ellis, V. W. Borntraeger, Paul Rhodes, C. E. 
Woodruff, W. C. Roesler 

LIBBEY-OWENS-FORD GLASS CO., Atlanta, Ga. A-4 
Personnel: R. F. Snyder, J. S. Watson, A. A. Kutsche, B. D. 
Henry, W. R. Butler 

A. J. LINDEMANN & HOVERSON CO, Greensboro, N. C. K-5 
Personnel: Duncan B. Black Jr. and Clyde Birmingham 


LOGAN-LONG CO., Birmingham, Ala. D-7 
Personnel: J. M. Logan, Paul Logan, H. H. Iverson, J. W 
Butsch, L. M. Butsch 


M-W DISTRIBUTORS, Rocky Mount, Va. B-5 
Personnel: Pat A. Ellis, Matt Klem, Darwin T. Vaughn 


MARSH WALL PRODUCTS, INC., Atlanta, Ga. G-2 
Personnel: R. L. Phillips, D. C. Allison, Glen 1. Allgood, S. X 
Thomas, Donald L. Harrison 


MASONITE CORP., Atlanta, Ga. G-3 
Personnel: P. A. Sharp, J. T. Moore, K. C. Kerr 


MENGEL CO., Louisville, Ky. E-4 
Personnel: George A. White, Henry A. Breed 


MINNESOTA PAINTS, INC., Atlanta, Ga. H-4 
Personnel: R. E. Martin, B. B. Sauer, B. W. Merritt 


MONARCH METAL WEATHERSTRIP CORP., 
Austell, Ga. 
Personnel: Bill O'Callaghan, C. H. Hill, Jim Lane 
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MUNFORD DO-IT-YOURSELF STORES, Atlanta, Ga. 
Personnel: Allen Spivey, Dillard Munford 


NATIONAL GYPSUM CO., Atlanta, Ga. 
Personnel: G. V. Arnold, C. W. Cook, C. R. Beaty, A. H. 
Stephens, F. H. Grayson 


NATIONAL LOCK CO., Rockford, Ill. c-1 
Personnel: J. H. Hoke, Dick Kuhne, Joe Daily 


NATIONAL PLAN SERVICE, INC., Chicago, Ill. 
Personnel: C. H. Hornbrook 


NATIONAL WOODWORKS, INC., Birmingham, Ala. 
Personnel: Marty Downs, Bill Gaston, Andy Kosan 


W. L. O‘CALLAGHAN & ASSOCIATES, Austell, Ga. 
Personnel: Bill O'Callaghan, C. H. Hill, Jim Lane 
PANELBOARD MANUFACTURING CO., INC., 

Englewood, N. J C-6 


Personnel: |. R. Bennett, Sanford Calhoun, E. Kinard, F. 
Whalley, B. C. Darwin, J. L. Parker 


PANELCRAFT, INC., Atlanta, Ga. K-14 
Personnel: Endslow Hoagland Jr., Frank H. O'Neal, William 
L. Johnston, Miss Marilyn Eckerman 


PENN-AKRON HARDWARE CORP., Woodside, N. Y. D-4, 5 


Personnel: Paul Robin, James McLemore, Bob Lynn 


PHIFER WIRE PRODUCTS CO., Tuscaloosa, Ala. K-15 
Personnel: K. Gordon Lawless, David Rambo, Larry Haygood, 
James O'Rourke 


POWERNAIL CO., Chicago, Ill. E-5 


PRECISION WEATHERSTRIP, Chicago, Ill. E-2 
Personnel: David D. Rambo, A. L. Sandlin 


E. W. PROCTOR & CO., Columbia, S. C. c-8, 9 


RODDIS CO., Atlanta, Ga. H-2 


Personnel: Bill Bourne, ‘‘Red’’ Pugh, Dick Hewitt 


RUBEROID CO., Mobile, Ala. D-10 
Personnel: Frank Woods, Marion Talley, Tom Busby, Horace 
Robinson 


RUDIGER-LANG CO., New Orleans, La. A-2 
Personnel: John F. Disimone, Paul C. Rose Jr., Leon B. Tudor, 
Jesse C. Smith Jr 

SOUTHERN PINE ASSN., New Orleans, La. 

Personnel: C. E. Anderson 


SOUTHERN ZONOLITE CO., Atlanta, Ga. 
Personnel: L. A. White, M. D. Monaghan 


STANLEY WORKS, New Britain, Conn. 
Personnel: Jack Hollfelder, Harry Wells 


STEEL CITY LUMBER CO., Birmingham, Ala. E-7 
Personnel: Elwyn M. Settle, John J. McPoland, R. E. Allison Jr. 


SUPERIOR FIREPLACE CO., Baltimore, Md. c-4 
Personnel: Clyde M. Rector, H. Dean Poe, Robert H. Antill 


SUPERIOR WALL PRODUCTS CO., Columbia, S. C. c-9 
Personnel: E. W. Proctor 


TENNESSEE PRODUCTS & CHEMICAL CORP., 
Nashvill Tenn Cc-3 
Personnel: Eldred Cayce, ‘‘Push’’ LaGrone, Steve Williams 


TIFFANY MANUFACTURING CO., Miami, Fla. K-6 


JOHN L. UNDERWOOD CO., INC., Atlanta, Ga. H-3 
Personnel: John L. Underwood, Bill McCoy, Marc Delarue, 
Harold Strickland 
UNITED STATES GYPSUM CO., Atlanta, Ga. D-1 
Personnel: W. T. Castle, C. J. Bell, Z. A. Godwin, W. D. Burch, 
S. R. Foy, W. K. Palmour, C. D. Baker, A. §. Colvin 
UNITED STATES PLYWOOD CORP., Atlanta, Ga. D-3 
Personnel: G. R. Lindley, Tom Stanford, Bob Wood, Bob Smith, 
John Striplin, John Furman, Gerry Lehman, Tony Pappas, 
Wallace Williams, Buck Cantrell, Ed Myers, Jim Matheis 
(Continued on page 80) 





2 new improvements 
versatile Anderse 


New Bar-Lock 
—$— ae Operator” 


Here’s a bar-type operator that combines 
tight sash closure, exceptional strength, 
and operating convenience at low cost. 
Secret of new operator is exclusive Deflec- 
tion Bar attached to bottom rail of sash, 
providing a favorable bow that causes 
corners to close first. Operator arm is 
hinged permitting three open sash positions 


without extending into room. 
AA. deflection bar on sash bottom rail 


spring steel operator arm 


C. zinc die cast housing on frame 


removable screen 


Andersen\Windowalls. are quickly available 


ALABAMA KENTUCKY MARYLAND 


Birmingham Sash & Door Co Huttig Sash & Door Co. Morgan Millwork Co. 
Birmingham / 
Louisville Baltimore 
FLORIDA 
Huttig Sash & Door Co. LOUISIANA MISSISSIPPI 


Jacksonville 
Davidson Sash & Door Co 
: k h . 
GEORGIA {lexandria, Lafayette, Lake Charles sag er wy & Door Co 


Huttig Sash & Door Co. 
t{ilanta New Orleans Sash & Door Co. 
KANSAS New Orleans MISSOURI 
United Sash & Door Ge P United Sash & Door Co. American Sash & Door Co 
— corm Wholesele Co Baton Rouge Kansas City 
whita 





o00ost sales appeal of 
lexivent windows 


New Seal- 
Tritn’ textesion 


Andersen Seal-Trim is a complete exterior 
trim package with casing, subsill, aluminum 
flashing and a vinyl sealing gasket. All 
parts are pre-cut and pre-fitted at the 














factory to fit most standard Flexivent group 
installations, and to provide an easy-to- 
install, highly weathertight joining with 
any type of wall. Wood parts are treated 





with toxic, water repellent preservative, 


GA. specially milled and horned subsill 








b. vinyl sealing gasket in casing 
y Zz g 


C. aluminum flashing at head 


% Patent Pending 


from complete stocks of these distributors: 


Huttig Sash & Door Co. TENNESSEE Lubbock Sash & Door Co, 


St. Louis ' Lubbock 
Huttig Sash & Door Co. 


Toombs & Co. Knoxville and Nashville VIRGINIA 
Springfield , 
Memphis Sash & Door Co. Huttig Sash & Door Co. 


NORTH CAROLINA Memphis Roanoke 


Huttig Sash & Door Co. TEXAS Morgan Millwork Co. 
Charlotte irlington 
Davidson Sash & Door Co. 
OKLAHOMA Austin WEST VIRGINIA 


General Sash & Door Co. Huttig Sash & Door Co. lron City Sash & Door Co. 
Tulsa Dallas Huntington 


WW ANDERSEN CORPORATION + BAYPORT + MINNESOTA 





FINGER-TIP OPERATION 
/ 














PL 


LiF LOX. 


BALANCED WINDOWS 








Pressure of the fingers that's all it takes to open 
and close the beautifully balanced LIF-T-LOX window 


sash And, self-contained Lif-T-Lox window balance 




















stays put automatically when sash is removed. 


There's nothing like it! The removable feature alone 








sells LIF-T-LOX fast because painting and cleaning 


are made easier and breakage during construction 





is reduced. 


In fact, LIF-T-LOX window units practically sell 





themselves. You simply let the builder or prospective 
homeowner step up to a LIF-T-LOX display unit and see 
how easy it functions with light finger pressure. Once 
you see how this demonstration makes sales, you'll 


agree that LIF-T-LOX is the greatest window advance 








ment in 50 years! 


In normal position (right) LIF-T-LOX lock-tab balances sash for easy 
operatior Upon removal of sash lock-tab grips channel automati 


cally and stays locked in position until sash is replaced You can 





replace sash in any position and spring plunger will automatically 


reengage when it is above lock-tab. 


Detailed information about our merchandising 
plan will be gladly furnished upon request. 


MANUFACTURED BY 


(LIF .LOox | Uisatributo-rva 


Rocky Mount, Virginia 
Formerly known as R*O+W Distributors) 
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merican 


The Curnsliin Roofing and Siding Line 


& ASBESTOS 
COLOR-TEX 


xclusive Duroc” finish. Seals out 
eals in color. Autoclaved 
nt shrink ever 


VITRAMIC SIDING 


buked finish. Repels dirt, needs n 


STONEWALL BOARD 


board for farm, industry. Easy to 











LEADERS IN 


ASPHALT 
» Lox be BOOr 


(Pat. No. 2,659,322) 

Wind-s es Straight line design! Bottom 
edge k o 1 on 
Range - he autiful ¢ 


CHIEFTAN 
ROOF SHINGLES 


Extra heavy de luxe strip shingle. Hand 
some “shake” texture 











-4-------4---------------------- 


! 
L 








HEAVY TAB noo: SHINGLES 


a ible, fire-resistant. Wide color ran 
to match any home 





ROOF 


SHINGLES 
T I T E ™ LO K I" aoe Secured by 
ROOF SHINGLES er ie Vlei id ide oan hor re finish 


Interlock, basketweave de 
makes one piece wind-safe root! 
Long-lasting beauty 














DUBL-COVERAGE 


ROLL ROOFING 


iVailable for cold proce 
t-up roofing application 


a. OTHER BUILDING PRODUCTS 


ROOF COATINGS AND CEMENTS 
Cold Bond Ce nt to-use, quick-setting adhesive for 


—— iy to ement hingle t 


“ 





REINFORCED weer rears PAPERS 


isulation for all building paper 


INCREASE Your Profit! 


These Old American building products have 


FIBERGLAS* BUILDING INSULATION 


1 blanket vith or without alu 
1 foil pouring wool penm 
let 


been consistently popular best sellers for deal ‘Reg. TM OCF Corp 


ee eee ee 


ers. Cash in now on the acceptance of thi +s 





quality line among builders and roofers in yo 


area. Call the man from Old American toda Old American 


ROGrnee heamaprel 
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75) WILEY EQUIPMENT CO., Atlanta, Ga. B-6 
Booth Space Personnel: E. V. Wiley, R. D. Phelps, W. L. Bartlett, Pete 
Faust, W. K. Gunnell 


WOOD CONVERSION CO., Atlanta, Ga. F-6 


WALLA MANUFACTURIN - : 
oe — on tie G CO D-9 Personnel: J. D. Fischer, R. J. Gailagher, F. S$. Burgen, Dale Bush 


Personnel: R. G. Keller, H. DePaul Darrall WRENN BROTHERS, Atlanta, Ga. A-11 


: s Personnel: Paul Wrenn, Ronald H. Flood, Frank D. Lilly, John 
WEST COAST LUMBERMEN’S ASSN., Portland, Ore Austin, Dick Jernigan, William J. Hill, George Lee 


Personnel: C. A. Luce 


WESTERN PINE ASSN., Portland, Ore 
Personnel: Douglas H. Pryne 


(Continued from page 
Exhibitors 
VULCAN METAL PRODUCTS CO., Birmingham, Ala. F-9 


ZEGERS, INC., Flossmoor, Ill. H-1 


ZUBER LUMBER CO., Atlanta, Ga. F-15, 16 
Personnel: Charles H. Chase Jr., Marion H. Harris, Marlin H. 
WEYERHAEUSER SALES CO., New Orleans, La Gilbert, Weems D. Jones, Tom Goodman, Fred Johnson, Jim 
Personnel: George V. Fredrickson, W. J. Caisse Chandler, Bruce Byrd, Bill Zuber, Joe Vaughn 





Approves Gluing 


New Marlite Sales Builders |: ts 


Adhesive application of ceramic, 
a plastic, and metal tile to gypsum 
will help you cash in on O.H.I. plaster has been approved by the 


Gypsum Assn. after several years of 


f | orm | ; 
ih ‘m\Ts research, according to General Man- 
Z\ - ager Lloyd H. Yeager 
pi) LAG The new recommended specifica- 


tions are designed to supplement 
those included in the “Standard 
Specifications for Lathing and Plas- 
Tie in 0.H.1. Marlite tering” of the American Standards 
ad mats & radio spots Assn. Heretofore, Yeager explained, 
architects have required the applica- 
tion of tiles to portland cement 


E 


New Marlite O.H.I. ad mats and 
radio scripts will help you tie in with 
Marlite’s extensive national adver plaster 
tising program and establish your He cited the following advantages 
yard aS modernization headquarters P alia 2s a - 
hese sales aids will create custom of the adhesive application of tile 
ers for Marlite and other building to gypsum plaster, as recommended 
products build profitable sales, in the new specifications: 
~~ 1. The same lathing and gypsum 
] plastering specified for the re- 
his] a Mederwing on, | ‘ ¢ 
al || = mainder of the building can be used 
i ey") behind the adhesively applied tiles, 
iil a = | thus eliminating the inconvenience 
~atite of using additional types of lath and 
plaster 
Colorful home ' 2. Where portland cement plasters 
remodeling wall poster have been specified, heretofore, a 
creed or divider strip has been re- 
modeling wall poster tells customers quired at the Junction of the two 
you have Marlite, sells Marlite's fea plaster rhis, sometimes, created an 
tures and benefits. Use this new opportunity for cracks due to differ- 
poster with your Marlite sample dis ential expansion and_ contraction 
play to create on-the-spot, sales- . * . 
Under the Gypsum Assn. specifica- 
tions, this potential source of crack- 
‘ ing has been removed 
A really profitable product 3. In addition to inherent cost 
for your 0.H.I. remodeling sales — avings indicated by these two ad- 
l /} Full-color vantages, further saving is achieved 
i sound slide film in that a more economical plaster 
base can now be used throughout 


Dramati full-color residential re 


producing interest 


Marlite has always been one of your most 
profitable building and remodeling prod 
ucts and fits perfectly into the natlon-wide [J pramatizes the com- 


OHI program Marlite, one of the spon } = plete Marlite stor Use the building 
“ha! { as i flectiv les d : » « or (ceccar 
sors of O.H.L., offers you many profitable a = : te . a seniehan 4. Since it is no longs r necessary 
Opportunities to sell homeowners, do-it . “Ss, schools, do-it-yourself under the new specifications, to set 
builder-meet ceramic tile in the wet base-coat 





slime —— 
yourselfers, contractors and builders in Bea IT) clini 
L ings, and other cu plaster, application of the facing tile 


your community. Capitalize now on your” fa | 1/° . 
omer group rrange 


O.H.1. opportunities with Marlite! 2 pa teen crepe seadiier yoan 
Marlite representative 


may be made any time after the 
gypsum plaster is dry 
“There is nothing unusual or diffi- 


ee ® } cy cult about the adhesive application 

Us of tile to gypsum plaster in accord- 

Fr. i e e J ance with the Gypsum Association’: 
recommendations,” Yeager empha- 


plastic-finished wall paneling ee ee 


be obtained from the manufacturers 





ANOTHER QUALITY PRODUCT OF MASONITE RESEARCH of gypsum products 


NOVEMBER, 1956... . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





aa Hi AINB iG, aces > cGy. ans 
vag 4 45 hapten 


Georgia Assn. Provides Low-Cost 
Group Insurance Program for Dealers 


THIS MONTH, members of the dealer association 

3uilding Material Merchants of With the insurance availal 

Georgia will enjoy still another all BMMG member employee 

helpful service from their associa- their dependents, the policy in« 

tion as a new group life and welfare life insurance double indem: 

insurance program goes into effect dismemberment or | 

Written by the John Hancock Mutual benefit; hospital, surgical, and 1 

Life Insurance Company, this group cal expense 

insurance policy provides the most insurance 

liberal protection of any coverage Total active and ;% clate 

now in effect for a building supply bership in the Juilding Mate 
Merchant of Georgia during 
last 12 months increased 10 to rea 


2925 according to Counselor J 


G. Rowell 

Most of these new membe! 
igned up by President Charl 
Peek Jr. of Cedartown, who ha 


f 


tended two or more meetings of ¢ 





Georgia dealer district group 
A new group was organized i! 
Waycross area last month unde! 


leadership of Jimmy Burge of 


(Continued on page 84 


Joseph G. Rowell is the veteran coun 
selor of the Building Material Mer 
chants of Georgia and also of the 
Southern Woodwork Institute. He i 
exhibit director of the Southeastern 
dealer convention and is in charge of 
general arrangements for the building 
material show. His office-residence is in 


Atlanta’s Briarcliff Hotel. 


FIRST TIME EVER OFFERED 
TO A DISTRIBUTOR! 


COMPLETELY RE- DESIGNED! 
ALUMINUM SLIDING GLASS DOORS 


NEW design in mill or satin anodized finish 
NEW concealed spring lock 
NEW Schlagel wool pile weatherstripping 


NEW silent finger-tip movement on nylon 
SE 


NEW —faster installation than ever before 


NEW —custom-made to fit any type 
Construction 


AND NOW ar tHe LOWEST 
PRICES EVER QUOTED! 


| with Shower Magic, the world-famous 


th enclosure with unusual fluted design 





oller action, and removable 


panel features 


Dealers in the Wayeross area got first-hand information on the new group life 


and hospitalization insurance program made available through the Building 
Merchants of Georgia at a dinner meeting on September 18. Among thos¢ WRITE TODAY FOR DETAILS! 
present in the above picture were, seated from left: Charles W. Peek Jr.. BMMG Catalog, Brochure and Price List 
president of Cedartown; Jimmie Burgess of Waycross; John Clos, group polis sent immediately, 
manager of the John Hancock Mutual Life Insurance Co., Atlanta; L. Libbe 
and Paul Hendricks, Waycross dealers. Standing, from left, are Bill Meret 


of Waycross; O. D. Johnson of Blackshear; Scott Johnson of Folkston; Tom DARYL PRODUCTS CORP. 


Hamilton of the insurance company; and Cleotis Lee of Wayeross. 7240 WE 4th AVE, MIAMI, FLORIDA 
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ROOFING © Simarte 


color in even readily 


Always-popular Thick Butt 
or Saf-T-Loks, real selles 
areas; or Woodtex®—only 


xives you this heavy-duty 


These popular 
“Improvement 


projects 


home- 


* i A 
ADDED ROOMS ff 


mean profit for you 
with Certain-teed products 


t blend 
accepted 
lor instance; 
in high wind 
Certain-teed 
hingle with the 


di tinctive bavilt up praininy 


No doubt about 
rooting, siding and insulation 
that builders, 


important sale 


ol homeownet could a for, 


it when 


advantage 


you can offer 















































SIDING 


every budget 













































































You can meet every taste INSULATION — Widely advertised 


with Certain-teed’s colorful Certain-teed Fiberglas* Insulation has tre- 


weather-resistant sidings. Asbestos ce mendous consumer acceptance, You get 
ment or asphalt shingles in striated de just the type you'll need — blankets, batts, 


ign; asphalt ro 


I] siding in stone or brick pouring wool or the neu Foil Enelosed 


patterns; insulating sidings to keep your Fiberglas Insulation wrapped in reflective 


customers’ homes snug all year “round iluminum foilthatgivestwo-wayinsulation, 


stock Certain-teed textures for smart, distinctive outside decorating, 
all the 
applicators 


Kconomy. Sturdy, weather-resistant Certain-teed 
roofings and sidings give long, trouble-free service 


with a minimum of maintenance. Certain-teed 


Quality. All Certain-teed products are nationally Fiberglas Insulation pays for itself in fuel savings 


known and accepted for their consistent quality and over just a few years, 


dependability, They make home-improvement expen Make the most of home-improvement opportunities 


ditures pay off 


more comtlort table 


Beauty. Certain-teed roofings 


tn terms 


living 


wide range of attractive 


) sel] ‘ olors. 


resale value 


sidings come 


| Cortain-teed & 





atu. vd 


Pat. of, 


NOVEMBER, 


PRODUCTS 





in your area. Sell quality, beauty and economy. Sell 
Certain-teed! For ¢ omplete details and prices, contac { 


ina vour nearest Certain-teed supplier _» OF Write 


styles and direct to us. 


*T'rade-mark OCKTC Orp. 


Products of Certain.teed Products Corporation 
SOLD THROUGH 


BESTWALL CERTAIN-TEED SALES CORPORATION 


120 East Lancaster Avenue, Ardmore, Pa 

EXPORT DEPARTMENT: 100 fast 42nd St., New York 17, N.Y 

ASPHALT ROOFING e SHINGLES e SIDING e ASBESTOS CEMENT SHINGLES AND SIDING 
FIBERGLASS BUILDING INSULATION « ROOF INSULATION e SIDING CUSHION 
PAINT PRODUCTS—ALKYD e LATEX e CASEIN « TEXTURE ¢ PRIMER-SEALER 


“es 
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IT PAYS TO SELL Genuine 


SIS ALK RAE: 
PRODUCTS 


superior 
Quality 


support 


Line” 
P “the Sisalkraft 
Here's why you money? 


can make 


Nationally Advertised 


Your customers, builders, 
farmers, nurserymen are con- 
stantly bombarded with How 
and Where Sisalkraft Products 
save them money. 


Our Field Men 
—@ Make Sales for You 


y 


e 
c Sisalkraft salesmen are on the 
- Ss road contacting Architects, 
County Agents, Builders . . 
preselling the line and seeking 
new and more ways to help you 
sell 


Support of Your 
Association 


Active participation . . . con- 
ventions, advertising in As- 
sociation magazines, coopera- 
tion means intimate con- 
tact with your business prob- 


Firm Dealer Policy 


For your protection, American 
Sisalkraft will not sell “‘direct’”’. . . 
our advertising and selling efforts 
all work toward one familiar 
phrase ‘‘See your Lumber or Build- 
ing Supply Dealer’. 


FOR 
DEALERS 
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These Quality Products mean 
prestige, extra profits for you: 
ORANGE LABEL SISALKRAFT | SISALKRAFT MOISTOP 


Toughest, all purpose water- | New permanent vapor bar 
proof building paper made | rier. Polyethylene backed, re 
| enforced, impregnated kraft 

SISALATION | 


Fast selling reflective insula SISALITE 


tion and vapor barrier | Polyethylene film for protect 
| ing materials, closing-in, etc 


COPPER ARMORED } Rip-resistant, transparent. 
SISALKRAFT SISALKRAFT VAPORSTOP 
Low cost, pure copper for per- | Fungicide-treated. Used un 
manent waterproofing and der concrete siabs and as 
concealed flashing ground cover, for dry floors 


american SIS ALKRAFT corporation 


Chicago 6 + New York 17 «+ San Francisco 5 





The TRUE ECONOMY unit 
preserving high quality 


with the same frame 
ind materials as Uni- 
fine Premium Units 


Grade-A Ponderosa 
nes and sash 


1 Aluminum Weather 


UNIVERSAL 


WINDOW CORP. 


3200 SOUTH BOULEVARD, CHARLOTTE Ww ¢ 


69 MANGUM STREFT Sw. ATLANTA 
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Enterprise Manufacturing Company 4 ° 

Other groups in the state imiude  henMnessee Assn. Hires Field Manager: 

the Savannah Lumber Dealers Assn., P 

the Knot Hole Club in northwest Off N WwW k | Pl 

Georgia, the B & Better Club in ers ew or men S nsurance an 

northeast Georgia, the Two-By-Four 

Club in the Macon area, and the SINCE IT was first made available allied savings programs on ware- 

Southwest Georgia Lumbermen’: to members of the Tennessee Build house liability, automobile, and other 

Assn. in the Albany area ing Material Association last spring, forms of casualty insurance were 
These clubs have held a total of 50 firms have taken their workmen’s first offered to the Tennessee asso 

42 district meetings during the past compensation insurance through the ciation members last February at 

year, with association officers and Casualty Reciprocal Exchange serv the annual meeting in Chattanooga 

directors present at each. Counselor iced by Bruce Dodson and Co. of This organization now has a new 

Rowell recently described and show- Kansas City. Fifty other Tennessee (Continued on page 86) 

ed to the clubs the colored slide dealers are expected to sign up for 

presentation on “How to Sell Build- this lower cost way of keeping ade 

ing Materials with NRLDA Display quate protection by January | 

Panels.” The reciprocal insurance plan and 








HO ial ERS Andersen 
WANT... \\indowalls 


COMPLETE WOOD WINDOW UNITS 


Robert O. Brownlee, above, is pro- 
gram director for the 1956 South- 
eastern dealer convention. He also is 
NEW FLEXIVENT with casements awning, fixed and hopper responsible for convention entertain- 
ment. Brownlee is secretary-manager 


WINDOW BEAUTY BOOSTS HOME SALES — YOU PROFIT! of the Tennessee Building Material 


Assn., which recently employed a new 





field representative. This experienced 


Show Your Builders man is Riley C. Cooper, pietured below. 
DOWALLS than any other brand. They Andersen Windowalle: ; 


More home buyers want Andersen WIN- 


like Andersen weathertightness, easy oper- CASEMENTS 

GLIDING WINDOWS 

, oa? ' ; FLEXIVENTS 

practical combinations. Builders like the Awning, Hopper, Fixed, 
Casement 

- : PRESSURE SEAL 

demand. Order Andersen Window units DOUBLE HUNG UNITS 

Combinations To Fit 

Most Plans, Budgets! 


ation, low cost, and the choice of many 


easy, low cost installation. Cash in on the 


from our complete stock. Contact your 








nearest Huttig office, today! 





FOR QUICK SERVICE FROM COMPLETE STOCKS ... 


iW SASH & DOOR CO. 


Since 1885 St. Louis 10, Mo. 


Quality Millwork... Nationally Known Building Products 


AREA OFFICES & PLANTS 


Atlanta, Ga. + Charlotte, N. C. + Columbus, Ohio « Dallas, Texas * Jacksonville, Fla 
Knoxville, Tenn. « Louisville, Ky. * Miami, Fla. « Nashville, Tenn. « Roanoke, Va 
Birmingham Sash & Door Co., Birmingham, Ala. « Memphis Sash & Door Co., Memphis, Tenn 
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MR. WILLIAM H. PEARCE 
Executive Vice President of Pearce & 
Pearce Co, Inc. builders of Greer 


Acres Village 


SS 
earcemenecrne of 
eee 
eects 

4 





lg, a aya, nae 


Nee 


reen Acres Village, largest development in Buffalo, New Yor 


COMPLETE WINDOW UNITS 
equipped with MONARCH METAL WEATHERSTRIP 


‘Anderson Flexivent windows... without a doubt, are more po; 
than any other window we have used,”’ says William Pearce 
find unusual home buyer acceptance and they’re very ea 


economical to install.”’ 


From coast to coast, Builders, Dealers and Jobbers who have 
erated on countless projects, enthusiastically endorse the 


advantages of precision-built, ready-to-install Complete Wi 


Units. In addition to the savings realized by the eliminati 
, MR. HENRY HILFERDING 


on-site assembly and the prevention of wasted material 
Vice President of River Road Lumber 


drastically cut Dealer handling costs and investment in invent 
OU 
More than this, they give the owner far more for his mon san Dosiee att: fasaleiead Vienivant 
sounder, quality construction. windows for Green Acres Village His 
comment make it possible to 
. offer customers a wide selection with 
Ask Your Millwork Jobber For Complete Information Sc temmamaiaied™ ie op tation 
Oe eM | and 
inventory that can be achieved by 
Dealers who promote the use of Com 

plete Window Units 


METAL WEATHERSTRIP CORPORATION 


6343 ETZEL AVE. « ST. LOUIS 10, M 
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field representative, Riley C. Cooper and carry out district workshop: ‘'B G B 
The former owner of the Clinton The Tennessee Building Materia! ama roup usy 


Lumber Company in Clinton and Assn. has increased its active mem 
Jumber buyer for the Oak Ridge bers from 180 to 205 in the past 12 on Buildin Code 
community project, Cooper joined months. It also has 43 associate mem G 
hands with Secretary-Manager R. O bers among the dealer supplier 
srownlee to increase personal assist During the past year, the Tenne TO OBTAIN a more practical build 
ance to association member ee dealers and their employees in ing code that will recognize the con 
Cooper has already signed up 30 the association’s group life insurance truction values of lumber, the Ala 
member and | now introducing and ho pitalization program have bama Building Material Exchange 
members to the insurance program been paid a total of $55,000 in bene has a committee working closely 
and helping them to step up their fits. Only $5,000 of this was a death with the City of Birmingham govern 
home improvement sales by tapping claim. The insurers are the Johr ment on desirable changes in the 
adequate FHA Title I lending in Hancock Mutual Life Insurance local code 
titutions. Later he will help plan Company of Boston, Mas: Exchange officials also have been 
working closely with local FHA and 
VA representatives in the interest 
of more realistic appraisals on new 
house plans and projects 
President Louis Meer reports that 
members have found the service: 
of the body’s credit bureau more 
valuable than ever during the recent 
months of ebbing income and falter 
ing accounts brought about by a 
prolonged steel strike and _ other 





economic stresses 

Mrs. Mary Harless, exchange secre 
tary, issues regular credit bulletins 
to members at the second and fourth 
j Tuesday meetings. Then, members 
e le ; 
FIRST CHOICE for quality, for sty discuss mutual problems and solu 


ccellency ... for ready sale-ability. tions. Weekly bulletins of the ex 
e change cover current trends and 


market conditions 
/ rR Many members are till talking 
INTRODUCING = about their good luck at the fishing 
| rodeo in Panama City last July. This 
a “ } ; organization chooses this type of 
ast as | on ra fellowship gathering over the usual 


ics tin j convention. The Alabama Building 
Material Exchange elects officers and 


. transacts other business at an annual 
’ banquet in Birmingham in February 
THE NEW 


CONTEMPORARY CLASS 


SERIES OF 
TUBULAR LOCKSETS 


for entrance door, pas 


sage, patio and porch, 
bath and bedroom 


“LITTLE POWERHOUSE” 
MAGNETIC CATCH ong 
10 Ib. pull EARLY AMERICAN 
HARDWARE 


with an amazing 


in Forge Black 
Antique Coppel 
Swedish lron 
Antique Brass 


Mrs. Mary K. Harless is executive see- 


Builders Hordware Since 1877 retary of the Alabama Building Mate- 
rial Exehange. The association office 


PENN -AKRON HARDWARE CORP. bd WOODSIDE 77, N.Y. is in Birmingham's Chamber of Com 


PICK THESE WINNERS AT; merce Building. Mrs. Harless serves as 


Goutheastern Dealer Convention & Bldg. Material Show registration director of the Southeast 


Vow, 27-29, Atlanta Biltmore Hotel, Booth D-4—D-5 ern dealer convention-show. 
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Florida Dealers Offered Collection, Payroll Services 


Jim Greear Is New has offices in Orlando at 2218 Kd ‘ of the Florida association. He 


i, water Drive along with the asso o attended a meeting in each of 

Field Representative tion, are given a brochure of cred he 14 districts, including sessions 
control material f the several educational activities 

THREE NEW services and a broad For $1.00 each, special collect luring the year 
ened and intensified menu of educa service mailings are sent to select Three two-night courses in “sell 
tional activities are making Florida delinquent accounts. Plus a non were sponsored by the organ 
dealers happier than ever over the percentage of the amount act ation in Miami, St. Petersburg, and 
value of their membership in the collected in each case, thi West Palm Beach. Approximately 
Florida Lumber and Millwork Asso full cost to the dealer 10 dealer personnel attended these 
ciation During his administration, ret ession They were conducted by 

Active dealer membership cur President DeWitt Dawkins o ’. Frank Goodwin, marketing pro 
rently totals 220 up three from a sonville called on ey y i 1 ri Continued back on page 67) 
year ago. Associate members (in 





cluding manufacturers, wholesalers, 
and allied service agencies) total 
103. Mr Marie Bennett is the 
veteran secretary of the group and 
the only full-fledged feminine man 
ager of such a dealer group in the 
nation 

Services added during the past 12 
months for Florida dealer nclude 
a survey of payroll schedules, «redit 
control and collection service, and 
employment of a new field repre 
sentative, Hubert D. (Jim) Greear 

Greear began work on October 15 
assist members of the Florida 





association in taking more advan 
tage of the association services and 
benefits, to help directors plan and 
execute regular district meetings, 
and to secure more members 

The new collection service wa 
launched for Florida dealers in July 
through the Lumber Credit Protec 


fon wae bie ae Seco Gee MARBLES and 
WOOD GRAINS 


SOUTHEASTERN 


DEALER CONVENTION AND 
BUILDING MATERIALS SHOW 


BILTMORE HOTEL 
ATLANTA 


NOVEMBER 27, 1956 


Promotion and publicity for the 


oe A & F TILEBOARD CO. 


the Florida Lumber and Millwork | ALEXANDRIA. LOUISIANA 


Assn. in Orlando. 
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For siding, sheathing 


and subflooring, choose 


workable, decay-resistant 


Incense Cedar 


one of the woods from the 


Western Pine mills 


Durable and lightweight, this pleas- 
antly fragrant softwood is in demand 
for a wide range of residential and 
industrial construction work where 
resistance to decay and workability 


are important, 


Write for rree illustrated 
Facts Folder about Incense 
Westenn Pine A 

MTATIO Yeon Building 


tland 4, Oregon 


The Western Pines 


' and these woods from 


idaho White Pine the Western Pine mills 
WHITE FIR 


Ponderosa Pine | INCENSE CEDAR 
; RED CEDAR - DOUGLAS FIR 


Sugar Pine | ENGELMANN SPRUCE 
| LODGEPOLE PINE - LARCH 


ave manalactured to high standards of seasoning, grading, measarement 


TODAY'S STERN PINE TREE FARMING 


GUARANTEES LUMBER TOMORROW 











NOVEMBER, 1956 


There’s no problem with slow- 
moving sales when you stock 


the National line of windows. 


NATIONAL Quality 
Seal Windows offer 


OVER TWO DOZEN 
STANDARD SIZES 
AND LAYOUTS 





NATIONAL 
Panel Windows can be... 





The quality twins, National Panel Windows and 
Quality Seal Windows, give you a window line that 
can fill the needs of any builder customer. 

You'll gain more profits with the National line, 
too. All National units are delivered “Job-Ready,” 
with sash, operating hardware, and weather-stripping 
in place. Installation is quick, easy, and costs are held 
to a minimum .. . still more reasons for fast turnover 
of National windows. 

In addition, National window units are precision, 
factory-made and chemically treated to prevent costly 
“callbacks” to the job-site. Builders like them because 
they offer highest quality at a competitive price. 
You'll like them because they sell fast...at a top profit! 





National also has READY-HUNG DOORS,® Packaged 
W. P. P. Trim, Aluminum Window Screens, and Door Frames. 
Write for complete catalog and prices. 


NATIONAL 
WOODWORKS 
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» OR pricey ae ae 
os ie wi 


practically all 


ubjected to an 


Western Pine Revises 
Molding Grading Rules 


New ‘Standard’ for sana aaa 
Hardwood Plywoods 


casional thorough wetting and dr 
ing 

Type III contains a moisture The Western Pine Association’ 
resistant bond which must reta ard of directors recently approved 
practically all its strength whe eral changes in and additions to 
occasionally subjected to moisture the association’s grading rule 

Good grade, recommended for uss \ printed supplement containing 
where a natural finish is desired, ha tl revisions may be obtained by 
moothly t ting the Western Pine Assn., 
veneer containing the natural cha kept. SBS, Yeon Building, Portland 
marking inherent 


Hardwood plywood passed an 
other milestone of progress last 
month with promulgation by the 
U. S. Department of Commerce of 
a new commercial standard for the 
material, says Charles E. Close a face made of tight, 
managing director of the Hardwood 
Plywood Institute 

The new standard, CS-35-56, is 
based on quality production prac- 
tices encouraged by the institute 
through its quality control program 
backed by testing and research at 
its Atlanta, Ga., laboratory. It re- 
flects advances in the industry since 
the previous standard, CS-35-49, 


in { +, Oregon 
Effective Octobe! 15 1956, most 
Sound grade i intended mportant changes pertain to mold 
smooth paint finishes. The face g stock. These rules now read 
free of open defects, thus offeri 362) Each piece to contain not 
sound, smooth surface than two-thirds (up from 50%) 
Utility grade, designed fo1 \ f its area of such rips of the grade 
where appearance is not an I! permissible in standard molding: 
portant factor, may contain vario 163) Up to 15% of the stock 6 foot 
was promulgated in 1949. natural characteristics such as } 9 foot may be included, provided 
The standard provides minimum holes up to %-inch average diamet« each piece contains two-thirds (up 
specifications for three types of and splits or open joints up to 3/lf mm 50%) of its area o1 
hardwood plywood in four standard inch full-length molding rip 
grade It also sets forth test re- Backing grade i recommended (365) In rough 4/4 molding stock 
quirement and establishes grade for uses where appearance is not lding the term “4/4"), up to 10% 
names which have been in use by consideration, It may contain a nu! f the material may be less than 7% 
many member of the Hardwood ber of natural characteristi ch thick, provided %-inch mold 
Plywood Institute allowed in the higher grade can be manufactured from the 
The types of hardwood plywood Custom grade embraces the n thinner stock 
are distinguished by the difference luxurious of hardwood plywood 665A) Rough molding stock 5/4 
in performance of the glue bond i elected on the basis ¢ h and thicker shall be the same 
between veneers. Types in the new upon by the thickne a elects 
tandard are classified as Type | buyer and the seller. These ma except that not more than 5% of 
Type II, and Type III. A special clude, for example, specially mat material may contain these mini 
type, called Technical, is also pro ed panels of hardwood plywood f im thicknesse 9/4—1-3/16", 6/4 
vided architectural use 1-7/16", 7/4 1-%”", 8/4 1-%” 
Grades are Eleven standard thicknesses ra lolding tock thinner than these 
factors of the faces or the faces and ing from %-inch to 1 inch are nimum hall be included and 
backs of panels. The standard grade in the new A plus « tallied as of the next lower thickne 
are designated Good, Sound, Utility minus tolerance of 1/32-inch is } 365B) Excessive waste caused by 
and Backing. A special grade, called mitted for unsanded panels and pitch, shake, rot or wane due to 
Custom, also is provided 1/32-inch minu mproper trimming or edging, which 
Type I has a fully waterproof sanded unit reates a total loss of 10% or more 
bond that withstands full weather Widths of 24, 30, 36, 42, and 4 f the area of the piece to the nearest 
exposure and is unaffected by mi- inches are pecified, along t quare foot, shall be sealed off and 
cro-organisms. Type II is produced tandard lengths of 48, 60, 72 ich scale-off shall be marked on 
with a water-resistant bond which and 96 inche the piece 


acter 


pecies 


more of 


pecially 


specifications agreed other grades of 


based on appearance 


pecification 


tolerance only 








SEE THE ALL-NEW LINE OF COLOR CABINETS 
by TIFFANY 


AT THE ATLANTA DEALER SHOW — NOV. 26-29 — INQUIRIES INVITED 


Display the all new medicine cabinet 
line by Tiffany and watch their eyes 
light up at its beauty, construction 
and low price. 


Beats Competition 


CABINETS 
by 
TIFFANY 


¢ Priced to Beat Competition 
e Sturdy Lifetime Aluminum Construction 
¢ Modern Functional Styling 
¢ Copper Back Mirrors + Quiet Glide 


e Flush Wall Molding - Easier to Install 


Tiffany 7 Your Assurance of Quality ° Fully Factory GUARANTEED 


WRITE TODAY FOR INFORMATION 


¢ Strict Dealer Protection 


* Factory is Your Warehouse || ow |: 


' 
wal 


ventory) 


TIFFANY MANUFACTURING COMPANY, INC, 2744 N.W. 35th ST., MIAMI, FLORIDA 


NOVEMBER, 1956. . . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 89 





A go Note-you’ve seen good 


sash balances — perhaps 
youve seen good weatherstrip 


— now Caldwell brings you 
good combination unit 


io 5, hye 
ai ie 


The NEW SPIRAFLEX is the only | 
Weatherstrip— Balance Combination 
that can offer ALL these features... 


. SPIREX SPIRAL BALANCES—Prevent creeping; assure smooth, easy 


operation. 





- FULLY ADJUSTABLE—-Easily adjusted, if necessary, even after 


installation. 


- ENCLOSED BALANCES—Provides protection from moisture, and 


gives neat appearance. 


. 1-PIECE ALUMINUM JAMB STRIP—Eliminates need for individual 


parting bead, and assures plumb installation. 


- COMPLETELY PREASSEMBLED-—Complete unit, weatherstrip, bal- 
ances, stops, etc., preassembled in our factory. Reduces costly handling 
and installation time. 


» NOISELESS OPERATION—Assured by silent Spirex balances. No adel: 


balances 
messy flocking. pala 


. DOUBLE-RIBBED LOWER SECTION—Provides additional weather 
tightness and rigidity 


- OUTSIDE PRESSURE FLANGE—-Prevents sash from becoming paint- 


stuck and provides extra weather seal. 











- CONCAVE DESIGN —Compensates for swelling and shrinking of sash; 


assures snug fit at all times 


. FITS STOCK FRAMES AND SASH—Requires no special frame mem- ob ri Outside pressure flange 











bers or machining, and fits ordinary sash with regular % x % spiral 


balance groove. 


Spiraflex units are made in sizes to fit any window up to 6’6” in height (1 %” , ”r" or ¥%” parting bead). 


CALDWELL MANUFACTURING CO. 
63-E£ Commercial St., Rochester 14, N.Y. 


Gentlemen: Please send me full description and details on your 
new Spiraflex. 


pee if in Atlanta 


SOUTHEASTERN BUILDING 
MATERIAL SHOW 
BOOTH NO. K-3 


A fil 


FIRM NAME 


ADDRESS 
CITY & STATE 


ia ica agacitaiaaaaay 


, Ee 2» L we SPIREX 


The Most Dependable Name in Sash Balances — Since 1888 








$40,000 wa caused recently 
DEALER NEWS © °.:o:osu50 
f Burton and Hanlon, In 
troyed by fire 


\LEXANDRIA: The Temple Hard 
‘ : ire and Lumber Co. recently held 
GEORGIA ne side Ap , my rand openin A special sale and 
a me n ~ ‘ =e a f r prize heralded the opening 
ATLANTA: John Carswell ha ro. oe oe f the former Lee Groffs, Inc., firm 
been appointed purchasing agent of Glenwoo oe wae nder the new name and manage 
tandall Brother Inc retailers and i Delt — wai ! 
wholesaler of building material = aon 
He ucceeded Dwight L. Hollowell AVONDALE ‘ 
who resigned. Carswell had been Bi head of Lumb Servi l KENTUCKY 
ale representative for Randall’ n Aiken, S 
wholesale division in south Georgia Avondale Lumber a Suppl | LOUISVILLE: John C Newel 
for three year 3efore that he wa it 1250 Farr , I Via 
: : : been elevated to president of 
a salesman for the Central Sash and by W. A. Mosk ( arleston the Norman Lumber Co. A. E. No: 
Door Co. He | a raduate of the it speciall: in tl al yf in-d wn. bal uncle resigned the post 
Brewton-Parke! Institute at Mt Southern in imber to devote all his time to en afilietes 





Vernon, Ga mpany, the Norman Kiln Drying 
SAVANNAH: T. Lawrence (Larry) He ha been president of both 


Palmer Jr. is now full owner of VIRGINIA mpanie ince 1922. The younge1 
the Savannah Planing Mill Co. He Jorman formerly was vice-president 
bought the nterest of the retiring NORFOLK I hi P f both compani« James C. Pollock 
president, Frederick L. Dimmick and Millworl naking as} ales manager of the lumbe! 
The firm was established by the late effort to na ( t-Your f mpany, was elevated to vice-presi 
Percy G. Judkin ina €¢. C. Can tomer A recent newsp: r ad ent and secretary 

bridge in 1912 tisement it { 


tore to meet 


DECATUR: D. T. and C. W — ccgadnramnpiastee. eaptahih 
sonnel! brother! developer of the W Z — cu a n wii ' TENNESSEE 
Charle Bu ham, cred 
3elvedere Plaza shopping center and , P Winel 
veral housing projects, this month scala i — IURFREESBORO: Willard Peer, 
foreman 


lave opened up a new lumber yard been named manager of the Bell 


and building suppl tore at 792 E SOU’ OS N amage Brothers Lumber Co., recently pur 


HOPE?’S isis xancn winpows 


STEEL WINDOWS HAVE THE STRENGTH AND RIGIDITY THAT NO OTHER WINDOW CAN MATCH 








pe Roto Ly pe Ranch Windo otter 


e advantage 











een roto Operators ‘ 














easily quick ly 





creens vith) 


er be touched 





muntins are in | leasin 


inequalled 














Ranch Window shown above 


ith worthwhile quantity 


HOPE’S WINDOWS, INC., Jamestown, N.Y. 


THE FINEST BUILDINGS THROUGHOUT THE WORLD ARE FITTED WITH HOPE'S WINDOWS 


Bulletin 145-SB for Full Informatio 
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chased by the Martindale 
Formerly was sales representative 
for Lever Brother and assistant 
manager of the Huttig Sash and 
Door Co, in Nashville 


brother 


TEXAS 


JUSTIN: Henry T. Davis has re 
igned hi post with the Justin Lum 
ber Co to become 
Justin 

HARLINGEN: Warren Jackson 


istant manapyer of the South 


po tmaste! for 


now a 
Texas Lumber Co 


EL PASO: The Milliken Lumber 
Co,., headed by Richard H. Milliken 
will oceupy about half of a new 
4,000-square-foot building on Ala 
meda Avenue. The firm also ha 
announced plans for extensive im 
provements to its adjacent lumber: 
yard heds, and warehouse 


DEL RIO 


Jerral Taylor is nev 


manager of this branch of the Eagle 


Pass Lumber Co., with headquarter 
at Eaple Pa He wa 
from the headquarters yard 

PARIS: Doyle Meador ha 
the Center Street 
ales manager. He has had 21 year 


transferred 


joined 


Lumber Co a 


of experience in the lumber busine 
having formerly worked for the Mar 
tin Lumber Co. in Commerce and for 
the A. B. Anderson Lumber Co. in 
Greenville 


KANSAS 


GALENA: The Galena Builde1 
and Supply Co. opened here recent 
ly. Its attractive store front was de 
scribed by the local newspaper a 
“a fine improvement to the approach 
of the city.” J. C. Dodson is manager 


DOUGLASS: Roy Hurst and Jim 
Taylor have bought the Long-Bell 
Lumber Co. yard in Dougla Hurst 
will manage the yard and continue 
in the construction busine 


LIBERAL: The Paul W. Light 
Lumber Co, has a new building that 
adds 2,340 square feet to the former 
facilitie An 
is included, with a pla 


howroom 
front 38 


attractive 


long 


NORTH CAROLINA 


CHARLOTTE: Wade O. Wilkinson 
has opened the Wilkinson Builder 
Supply Co. on the Old Pineville 
Road at Diamond Point. Wilkinson 
has been associated with the build 
ing material busine: in Charlotte 
for 30 years 

RANDLEMAN: The D. B. Hilliard 
Lumber Co. has added a 48° x 48 
wing to its building to take care of 
expanded busines: 


GREENVILLE: The C. L 


Lupton 


92 


97 


Co. held “open house” October 25-27 
for its remodeled store 


CHARLOTTE: The Home Lumber 
Co. has a new office and store build 
ing. The firm is a subsidiary of the 
H and S Lumber Co., also in Char 
lotte 


MEBANE: The Mebane Lumber 
Co. has completed its new show room 
and office under the old roof. A ma 


terials warehouse also was added 


ALABAMA 


MONTGOMERY: Jack Bear ha 
moved back from Tallahassee, Fla., 
to rejoin the Montgomery firms of 
the Bear Brothers Construction Co 
and the Bear Lumber Co. He former 
ly headed the Bear Construction Co 
in Tallahassee 


MISSOURI 


WASHINGTON: Leonard Vollmer 
has been promoted to manager of 
the C. J. Harris Lumber Co. Former 
ly he managed a yard at Pilot Grove 
and Warrenton 


OTTERVILLE: Mrs. Maurine 
Bluhm of Smithton has bought the 
Otterville Lumber Yard and Hard 
ware Store from Robert Murray 


BOONVILLE: Earl] R. Porter, who 
has been in the lumber business in 
Joonville since 1923, retired as man 
ager of the Long-Bell Lumber Co 
here October 1, Succeeding him wa 
John Sallman, who was transferred 
from Topeka, Kan 


OKLAHOMA 


MUSKOGEE: Ivan L. Fyfe ha 
been made manager of the Long 
Jell Lumber Co. in Muskogee. He 
has been with the firm 17 years and 
was most recently in Kingfisher 


TIPTON: Bill Rose has taken over 
the duties of manager of the 
Mitchell-Goodwin Lumber Co. He 
has been with lumber firms in Hugo 
ton, Kan., and Childress, Tex. He 
succeeded John Harris 


MIDWEST CITY: John H. Johnson 
is new manager of the Long-Bell 
Lumber Co. He joined the company 
in 1940 at Watonga, Okla. In 1950 he 
was transferred to Dodge City, Kan.., 
where he was promoted to manage! 
in 1952. Succeeding him in Dodge 
City is W. E. Sallaska 

GUYMON: Eldon Schuermann has 
been transferred from Oxford, Kan., 
to manage the Guymon yard of the 
Long-Bell Lumber Co. He has been 
with Long-Bell since 1948, having 
worked at Medford and Dodge City 


EL RENO: John Carroll has been 
promoted from assistant to manager 


of the Yukon Lumber Co. He 
ceeded Leland Wolf J1 
KINGFISHER: E. E. Wells ha 
been transferred to Kingfisher a 
manager of that Long-Bell branch 
He joined the firm in 1952 and ha 
erved at Henryetta and Lindsay 


Missouri Yard Foreman 
Wins Plywood Contest 


Albert F. Pummill, yard foreman 
at the S. P. Johns Lumber Co., Se 
dalia, Mo., was one of three winne1 
in a national contest among all lum 
ber yard employees 

He received a $100 check from 
W. E. Difford, managing director of 
the Douglas Fir Plywood Assn., for 
submitting a story describing a sale 
of exterior-type fir plywood to a 
customer for use as siding on hi 
nome. Robinson desired a wider lap 
iding than is available in existing 
wood siding patterns. Specification 
for that type were obtained by the 
Johns Lumber Co. from DFPA 

Robinson also was a winner—hi 
home was Grand Sweepstakes win 
ner of the Sedalia Chamber of 
Commerce Yard of the Month con 
test for homes built since 1950 

Pummill has been an employee of 
the Johns Lumber Co. for 27 year 





OBITUARIES 





BRUCE CORBIN, 59. President, John 
E. Quarles Lumber Co., Fort Worth, 
Tex 

JOHN E. QUARLES, 81. Founder, 
John E, Quarles Lumber Co., Fort 
Worth, Tex 

JOHN D. MUNNERLYN, 62. Store 
manager, H. J. Munnerlyn, Ine 
building supply firm, Bennettsville, 
5. -¢ 

J. BROWN GRIER, 56. Vice-presi 
dent, Doggett Lumber Co., Charlotte, 
N.C 

C. N. SEIDLITZ SR., 66. Chairman 
of the board and founder, Seidlitz 
Paint and Varnish Co., Kansas City 
Mo., and Seidlitz Paints of Texas, 
Inc., Houston 

GEORGE ROGERS. President, Rusk 
County Lumber Co., Henderson, Tex 
E. RUSSELL McCULLOCH, 5! 
Owner, McCulloch Lumber Co., At 
lanta, Ga 

JOHN H. EUSTLER, 74 
Eustler Brothers Building 
Co., Grottoes, Va 
WALTER E. ROGERS, 75. Secretary 
treasurer, Independent Material Co., 
Tulsa, Okla 

ROBERT A. WHITLOCK, 84. Lum 


ber wholesaler of El Paso, Tex 


Owner, 
Supply 
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Dealers Must Serve More to Survive, Oklahomans Told 


OKLAHOMA LUMBERMEN have By BARON CREAGER, Southwestern Editor 
reached a multiple intersection and 
to make further progre they must 
decide which way to go—both in A companion merchandise } 54, there won't be more than 450 
economik de elopment within the did not produce quite the reve! t tate next October. {t 1 the 
tate and management within the of last vear, Morgan said, but t ponsibility of those that remain 
Dusine and, furthermore, must In circumstance he consider offset ! < the tore attractive and 
ject more ervice into their busi increased general interest dem Vice if they intend to 
ne , according to principal speaker trated by attendance ti! as a factor in the distribu 
at the annual convention in Okla President JT J Hughe of t of lumber and building mate 
homa City, October 18-19 Hughes Lumber Co. of Cushing Oklahoma 

It was the 10th annual convention, one peaker who perceived a cr esident Hughes then turned hi 
rounding out nine years of existence road requiring ignificant dec ( ttention to the water problem, a 
for the Oklahoma Lumbermen’ by lumber and building supply d tuated not only in Oklahoma, but 
Assn. and registration again et a el “We have reached the pe ighout§ the Southwest by the 
new record—2,304 compared with where there are going to be le lu tracted drought 
2,200 last yeal ber yards, he predicted ‘Oklahe I northeastern Oklahoma, where 

W. M. (Bill) Morgan ecretary in 50 years of existence, has reache have an abundance of im 
manager, credited recent rains with the point whe! the original ¢ led water busine i good 
the urge n attendance Long pansion is over. Our frontier-t { industri are coming in,” he 
needed precipitation lifted Oklahoma boom 1s no more ted sut areas that depend upon 
morale “Of the 550 al ! 1 culture are not doing good. So, it 








TRINITY WHITE a true portland cement 


meeting all Federal and ASTM specifications. Sell it for 
architectural concrete units, terrazzo, stucco, high light re- 
flective purposes. This whitest white gives purest colors when used w rments. 
A Product of GENERAL PORTLAND CEMENT CO. + Chicago + Dallas + Chattanooga + Tampa * Los Angeles 
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is the obligation of every dealer to 
work for impounded water over the 
whole state 

He said Oklahoma ha 
fast there has not been time to de 
velop a state pride with a historic 
appeal to tourists. Oklahoma has all 
natural resource to 
but doc 
them, he contended 

J. Lee Johnson III, president of the 
Cicero Smith Lumber Co. of Fort 
Worth, Tex., declared 
have inescapable responsibilities and 
that first on the list 1s determination 
of the nature of a busine 

“T say that the decision can be 
made from among only two alterna 
tives,” he continued 

“On the one hand, are we going 
to perform a service and satisfy the 
wants of the consuming public? On 
the other hand, are we simply going 
to act as middlemen and inventory 
keepers, merely as a source of 2x4’s? 

“The answer is obvious, But the 
function requires us to make a defi 
nite and decisive break with current 
lumber dealer direction, We have 
passed the fork in the road, but have 
taken the wrong lane,” 

Johnson insisted that profits be 
long to those and only those 
who add value to a raw resource and 
make it available at a constantly 
decreasing price, to the public. But 
dealers perform an inconsequential 
service, he added, merely by pre 
senting, often in terrible disarray 
hundreds _ of “Standing 
alone, what unattractive 
than a 2x4”” he asked 

“As I have tried to analyze lum 
ber dealer activities of the present 
and immediate past, my conclusion 
is that we so-called dealers have not 
been retailers at all but, in reality, 
wholesalers; and not very good 
wholesale! either, By ‘not good 
wholesalers,’ | mean that we have 
failed to provide the service 
sary to that sort of operation. I say 
that we've been wholesaler 
our activity has been largely limited 
to that of stocking or warehousing 


grown so 


the necessary 


attract tourist not de velop 


lumbermen 


product 
l more 


nece: 


because 


94 


New and retiring officers of the Oklahoma Lumbermen’s Assn. are seen 


above following the election at the 


City last month. From left, they 


10th annual meeting in Oklahoma 
include Vice-President Bob Fraley of 


Ardmore; retiring President T. J. Hughes of Cushing; new President Ira 


Crews of Tulsa; new Treasurer Art Hatcher of Oklahoma City, and retiring 


Treasurer Ival Gleason of Oklahoma 


City. Gleason is with Long-Bell. 


All others are with local lumber yards bearing their own names. 


building materials, and of aiming our 
sales at the volume purchaser. We 
can't truthfully say we've been con 
umer-minded 

“This sort of busine has muddled 
our thinking and seriously harmed 
our perspective, We've offered very 
little and, consequently, have be 
come like sitting ducks 

“We have been unable to demand 
a profit, because we've offered noth 
ing in return,” 

The third speaker, in two busine 
sessions, was Ray DeVille of the De 
Ville Lumber Co. of Canton, Ohio 
He discussed “Services a Lumber 
and Building Material Dealer Should 
Render Today.’ 

He said the top service is finane 
ing, in a manner that makes it 
easy for the customer to buy on time 

He urged dealers to sell a house 
plan service. He identified built-in 
equipment in a home as one of the 
greatest profit producer: 

Other ervice in the essential 
column, DeVille said, are adverti 
ing, helping homebuilders, and di 
play, especially of finished piece 

Association director assembled 
the morning of the first day and 
elected officers, That evening there 
was a party especially to entertain 
ladies while heavy male attendance 
was attracted to a stag party and 
Hoo-Hoo concat. Nine kittens were 
initiated. Principal ente! 
tainment was the annual banquet 


general 


floor show, and dance 

The convention arrangements were 
unde! upervision of co-chairmen 
3111 Chaffin, Chaffin Lumber Co., 
Oklahoma City, and Vaile Henry, 
Perks Lumber Co., Tulsa 


Texans Adopt New 
Work Insurance Plan 


Member of the Lumbermen’s 
Assn. of Texas are fast switching 
their workmen’s compensation in- 
urance coverage over to the new 
association-arranged group recipro- 
cal plan 

The workmen’s compensation in- 
surance program is now handled by 
gruce Dodson and Co. of Kansas 
City, Mo through the 44-year- 
old Casualty Reciprocal Exchange 
Among other associations using thi 
coverage are the Southwestern 
Lumbermen’s Assn. and the Tennes- 
see Building Material Assn. 

Jenefits of this plan include sav- 
ings returns due to the low cost of 
reciprocal coverage; immediate sav- 
ings on other forms of liability 
automobile and other casualty in- 
urance; local claim’ service, and 
safety engineering service 


Training Courses for 
Southwestern Personnel 


Southwestern dealers will have 
two opportunities to send personnel 
to retail lumber training institute 
courses early in 1957 

Southern Methodist University, 
Dallas, Tex., is offering a hort 
January 14 to February §&, 
in cooperation with the Lumber 
men’s Assn. of Texa Either the 
association or C. H. Shumaker, di 
rector of the Institute of Building 


course 
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Material Distribution, SMU, Dallas 
5, Tex., can be contacted for regis 
tration 

The University of Misscuri, at 
Columbia, ha: cheduled a= short 
course February 11 to March 1 
Interested dealers can contact D1 
R. H. Westveld, Department of 
Forestry College of Agriculture, 
University of Missouri, Columbia 


SLA Workshops Tackle 
Ways to Boost Profits 


The Southwestern Lumbermen’ 
Assn. ha cheduled six two-day 
management workshops for dealer- 
membet during November. The 
workshops are to be conducted by 
Paul Hollenbeck, president of the 
Lumber Service Co., Burbank, Calif 

Hollenbeck will demonstrate to 
dealers from Arkansas, Kansas, Mis- 
ourl, and Oklahoma a new concept 
for increasing profits based on the 
rate of turnover, operating costs, 
and a pre-determined gross profit 
margin 

The workshops have been sched- 
uled for Wichita, Kan., November 
9-10; Muskogee, Okla., 12-13; Tope- 
ka, Kan., 15-16; Jefferson City, Mo 
19-20; Springfield, Mo., 26-27, and 
Little Rock, Ark., 29-30 


CALENDAR 


Assn., Greenbrier Hotel, White 


CONVENTION cr ice we ae 


Sul 


Viarch 12-14: Carolina Lumber and 
Building Supply Assn., Charlotte 





Southeastern 


Dealer Convention and Building Ma 
Hotel, Atlanta March 21-22: Mississippi 


Southern Sash and 
Door Jobbers Assn., 


January 23-25 
bermen’s Assn., 


ing Material Assn., Nashville 


| Hote 


liseum, Charlotte, N. C. Exhibit 


March 13-14: Louisiana Building 


Material Dealers Assn., Jung 
ew Orleans, La. Exhibits 


Lumber Dealers Assn., Buena 
Hotel, Biloxi, Mis Exhibits 


\pril 14-16: Lumbermen’s 


Hotel, 


Retail 


Vista 


Assn. 


of Texas, New Dallas Auditorium 


Retail lallas, Tex. Exhibit 
Buildi: \pril 25-27: Florida Lumber and 
Internatio! Millwork Assn., Daytona Plaza Ho 
Exhibit tel, Daytona Beach, Fla 

Retail lay 13-15 Building Material 
Kentus Merchants of Georgia, Genera! 


pe Hotel, Savannah, Ga 


Southwestern Lum 
Audit 
Exhibit 
Atlantic 
Lumbermen’s Assn., Chalfonte-Had 


Ogle 


Nailing Tool for Doors 


I Representative of 29 manufac 


ers of Ready Hung door 


tl in Cineinnati at the 


from 


Build ections of the nation met re 
Ten! 


Acme 


h and Door Co, for the unveiling 


Virginia Building i new automatic nailing machine 
Material Assn., John Mar: The designer, Ed L. Guerrant, who 
president of the Ready Hung 
Virginia p. of Fort Worth, Tex., explained 


Lumber and Builders Supply Dealer vy the machine will cut cost 


Door 











We also manufacture America’s most outstanding 
Bath Enclosure in both the Custom and Rival Series... 


Write for full details 








Buy the Brightest Anodized 
Aluminum Glass Wall Units with 
the Exclusive Chromalum Finish 


@ ALL DOORS BY-PASS 

@ WALL JAMBS ARE ADJUSTABLE 

@ FULL WALL JAMB FOR EACH OPENING 
@ NEWLY IMPROVED HANDLE AND LOCK 


@ TOP GUIDE CHANNEL PROVIDES 
DEFLECTION ADJUSTMENT 


@ GLAZING TIME CUT IN HALF 
4 SCREWS DOES IT ALL 


@ COMPLETELY WEATHERSTRIPPED 
FOR CLIMATE COMFORT 


KD KITS ONLY 


ts are shipped K D in compact, easy to 
cartons, Frames are designed to take 
67/32 crystal or ‘4% inch plate glass 


i pat applied for 

Ta) 

i Sliding D 
MANUFACTURING } COMPANY 





2415 N.W. 75th Street, Miami, Florida « Phone PL 8-3314 
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en Your Sales Picture 





SILENT SALESMEN ALUMINUM ROOFING 


This traffic-stop 





ply ll a ping floor display 
5 2 3 incorporate a 
. | piece of actual 

a few of each type of nail. The hig! ; roofing sheet. The 
trength aluminum alloy nails range 7 
in size from &6-penny sinker wood 
iding nails to 1%” screw-thread 
nail 

Contact: Nichols Wire and Alumi 
num Co., Dept. SBS, 1725 Rocking 
ham, Davenport, Iowa 


colorful man “ap 
plying” the sheet 
i nearly full 
ize 
Such advan 
tape as the 48 
width greater 
heat reflection 
lack of mainte 
SIGNS PROMOTE ‘OHI’ ’ nance, and speedy 
' application are 
This sign proclaims the deale tore pointed up by 
as headquarters for home improve ; copy on the di 
ments and modernization and for — play , 
. ‘ P P ASec dace 
TOOLS FOR CHRISTMAS arse = paratitla. gr geo 
Suspended from a bright metal amples of aluminum materials for 
bracket, the weatherproof 13%” x farm purposes and holds plans for 
17%” sign is used inside or outside varlou farm tructure Typ.cal 
dual purpose decal featuring the plans are for a portable hog house 
milking barn, and livestock range 
helter 
Contact: Kaiser Aluminum and 
Chemical Corp., Dept. SBS, 1924 
Broadway, Oakland 12, Calif 


To make Christm: hopping for 
Dad easier thi ear, Stanle Tool] 
offers a full line of tools in a plastic 
tocking with Christmas pift card 
A Christma tree of cardboard 
tanding 30” high, holds these and 
other tools for di play 

The tool in plastse tockinps are 
two kinds of plane three rule two 
ets of chisels, bit set, expans on bit i 
10” bit brace piral serewdrivet sige "IKt POWER TOOL SALES AIDS 
utility Knife, 12” combination square HEADQUA! 
4” aluminum level, two hammet Home Improveme,,, A revolving tool crib and an Add 
a hand drill Vise and pu h drill 


A-Tool Box comprise new merchan 


Also in time for Christmas promo , dising programs announced by the 


tion are a new router pift kit, with iz ‘ Sunbeam Corp 
free D-I-Y project patterns; a “Car The revolving tool crib avail 


free when a dealer purchase 


Pack” consisting of plier adjust able 


able wrench, and three sere river 


one of two big Sunbeam extra-profit 
pocketed in a plastic roll; and 


introductory deals. The crib display 


‘Quick-Fix” tool kit for women, con the full line of Sunbeam power tool 
taining hammer, pliers, four screw 


drivers, adjustable wrench, trimming 
knife, nail set, putty knife, awl, and 
tube of glue 
Contact: Stanley Tools. New Bri ame design is available for use on 
tain. Conn vyindows and door It measures 7’ dave fe. ones oan 
© i 
Large, colorful display posters and 
banners also are available for tying 
ALUMINUM NAILS Insulite ale in with Operation 
Home Improvement 
Plastic-box packaging and a. self Contact: Minnesota and Ontario 
replacing display rack are aiding Paper Co., Dept. SBS, 500 Investor 
dealers in selling Handi-Pac alumi Building, Minneapolis 2, Minn 
num nail 
Ihe small boxes of nails appeal to 
the home handyman who needs onl 


PAINT BRUSH DISPLAY 


A balanced line of 11 popular size 
of Maendler “Provenbest” paint 
brushes can be displayed on a new 

ales-tested display unit. The brush 

range from 1 to 4 in width in only two square feet of counter 

The wire-rack type of display pace 
occupies less than two square feet The Add-A-Tool Box offers three 
of counter space and can be used profitable combinations of tool 
in ways other than as a counter di either of two Drillmasters, complete 
play. The rack is topped with a with Sunbeam high-speed drill bit 
poster that reads: “For a better paint or a new electric hand saw complete 
job, use the best brush.” with rip guide and blade 

Contact: Maendler Brush Manu Contact: Sunbeam Corp Dept 
facturing Co., Inc., Dept. SBS, 138 SBS, 5600 W_ Roosevelt Road, Chi 
Kast Ninth Street, St. Paul 1, Minn cago 50, Ill 
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HOOo-HOoOo 
Actiwities 





OKLAHOMA: Ten Kittens were St SOF @ Dit 
initiated at the concat held by the al eae 
Oklahoma City Cats on October 1% ie 
in connection with the OLA conven 
tion. Snark of the Universe Cliff 
Schorling, 45533, and Supreme Gut 
don R. E. Gallagher, 52499, part: 
pated in the ritual team. Initiates in 
cluded James Thurmond, Bill Wil William Pe 
on, Donald Burton, Johnnie Bellan , woodwo 
Edwin Schroeder, and Troy McCarty high-school 


nne\ 


ecretal 


FLORIDA 


all of Oklahoma City; Richard Thu prize $50 sec 


man of Midwest City; John Carroll prize, and al 


of Yukon; and Forrest Gibson and the vinner fron 


Sam Elzo of Tulsa pating chool 


DISTRICT OF COLUMBIA: Fif 
teen Kitten vere processed by 
Washington Club No. 99 at the Ox 
tober 17 meeting. L. A. (Bud) Quinn 
is the new ce-gerent snark. The 


a concat tn! 


{LY 
oe ay ne 
fall dinner and dance are cheduled Weave! 


for November 30. New club officer 
include President Harry Hanlein 
$5465 Vice-President Charle 
Blackburn, Secretary-Treasurer Neill 
W. Dumont J1 ind Asst. Secretary 
Treasurer E. C. Worden Jt 


Bothner J! 
retary 


AT 
club NO 1s) 


ALABAMA: New Officers of the 
Birmingham Hoo-Hoo Club include 


Baltimore ( ‘ 
neat on Noven ' tallings, Charl Wrenn, and Lin 


lub No. 1 WV Reed, all of Columbia New 
resident; Ver hee include President Lynwoot 
dent: Robert H Vaughn, Vice-President John M 
Gould, tre: 


Robert M. Roge 


tended the October 
ma’s Kitchen of 
eple 


each of 15 I 
vere to comp! 


of St. Petersburg Hoo-Hoo Clut 
64 were instal it a lad 


dinner on September 19 Art re 
‘ Al 


door prize bu 

to the club 

efficient n 

officers of Tamp ites report, at the October 
, ; 


October dinner! 
clude President 
$8287; Vice-Pre 
Secretary Don A 


d Jone 
| I ) Swingte 
ns OUTH CAROLINA: New 
— nstalled and four Kitten Ve 
club " ited by Columbia Hoo-Hoo Club 
oF each 162 on September 17. The new 
bers are Robert E. Burt, Willian 


j 


Treasurer James M. Cash, 
i Secretary Henry G Jedingel 
wo membe Four member of the Savannah 


9 meet in Gra b were guests at the meeting 


Miami « ce rEXAS: New Officers for Dallas 
nnouncec ial 


contest among 


Hoo Club No. 75 were installed 
the October 15 meeting at Casa 
1a Lodge A floor how drew a 
crowd of Cats. The new officer 
ement meda ; . : 
: ide President G. V. Frederick 
»-President Charles T. Boyle 

etary-Treasurer Lloyd Talley, 


vith a $100 1 


prize, S25 tft 


past-pre 


the ritual tean om 
; 1 I 


Asst. Secretary-Treasurer G 
Directors include Jim Wil 

toy Pender, John Moore, Ira 
Jim Walliser, J¢ A. Lamm 


NJ { 
INCW O 


Carmichael, Crone and 
dent von : 
I Roger 


GEORGIA Membe1 of Atlanta 
ev 1 Hoo Club No. | heard three de} 


-meet 


turned hi pot” « 
xcheque! W 


nstalled at the highlights of the national 


meeting rhe mnvention in San Francisco. Chan 
Wilber R. Da 
dent Hugo Sc! on plans for the 1957 national 


Sam Houston briefed the mem 


ention to be held in Atlanta 








for PROFIT MAKING 
IDEAS.....it’s a must! 


SrdaNNUAL 


“PRODUCTS 
IN ACTION” 


EXPOSITION 


at Chicago! 
Dec. 10 thru 13 





A national product and 
equipment show for retail lumber 
dealers! Iour full days, packed 
with action and discussion clinics! 
Get your registration in NOW! 
~—Write: 


NATIONAL RETAIL LUMBER DEALERS ASSOCIATION 
18th and M Streets N.W. « Washington 6, D.C. 
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the most versatile 


JOIST HANGERS 


ever developed — 


Teco IriplL rip Framing Anchors 


ELIMINATE heavy strap hangers, 
notching, shimming, toenailing. 


One size fits joists from 2” x4” to 2” x12” 
STOCK ONE SIZE ONLY! 


Write today for DEALER ARRANGEMENT 
TIMBER ENGINEERING COMPANY 


Dept. 56-J 
1319 18th Street, N.W., Washington 6, D. C. 
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PRODUCT BRIEFS 





PLASTIC -COVERED DOOR. The 
Weldwood Custom Royal door i 
urfaced with Micarta 
make it virtually immune to stain 


cleaned 


plastic to 


chipping, or corrosion. It i 
with a damp cloth. The door is idea! 
for hotel hospital chool and 
churche United State Plywood 
Corp Dept SBS, 55 West 44th 
Street, New York 36, N. Y 

Write P486 on reply card, page 100. 


STEEL GARAGES. A line of Do-It 
Yourself announced 
by the Steelcraft Manufacturing Co 
Dept. SBS, 9017 Blue Ash Road 
Rossmoyne, Ohio. These fire-resist 
ant, weathertight garage are made 
in models for 1, 1%, and 2 cars. The. 
have ectional overhead type doo! 
with lock 

Write P487 on reply card, page 100. 


SLIDING-PANEL PULL. The Engi 
neered Products Co., Dept. SBS, 129 
Smith Street, Flint, Mich., has intro 
duced a finger pull for %” thick 
liding panel whether of gla 
hardboard, or plastic. Made of ex 
truded aluminum in anodized satin 
finish, the pull is 2%” long with 
beveled ends. The pull is applied to 
the edge of the panel over friction 
tape and held by spring-like tension 
Write P488 on reply card, page 100. 


HOUSE NUMBER. A cast aluminum 
house number has been introduced 
by the Macklanburg-Duncan Co 
Dept. SBS, Box 1197, Oklahoma City 
1, Okla. The number stand 54” 
high, are % thick with beveled 
edges, and have a _ painted black 
finish. Each number comes with two 
pacer blocks to be used behind the 
numbers to give a shadow effect 
Write P489 on reply card, page 100. 


SLIDING GLASS DOOR. Fleet of 
America, Inc., Dept. SBS, 1985 Wal 
den Avenue, Buffalo 25, N. Y., ha 
introduced a sliding gla door with 
double weatherstripping and inter 
locking construction, Single or dou 
ble doors are available up to 48 
in width, which interlock with glas 
picture walls of any size. Plate gla 
or double insulating gla can be 
used, Supported from the top, the 
doors glide on ball bearing 

Write P490 on reply card, page 100, 


8” CIRCLE SAW. The TA-8A mode] 
circle saw, made by Shopmaster, 
Inc., Dept SBS, 1214 S. Third Street 
Minneapolis 15, Minn., is said to be 
heavier than others in the line. It 
has a 16” x 33” cast-iron table with 
extensions, The 8” blade 


914 


teel garages 1 


webbed 
tilts to 45 degre 
maximum depth of cut. Shopmaste: 


and has a 


also announces a new 24” radial arm 
drill press, for use in a_ greate! 
variety of drilling jobs on large ob 
jects. Both tools have the “safety 


98 


key’ feature and can not be turned 
on unle the key is inserted and 
turned “on.” 

Write P491 on reply card, page 100. 


RADIANT HEAT PANELS. Heat 
more vertical - mounted ceramic 
radiant heat panels provide “sun 
like” warmth in kitchens, dressing 
room bathrooms, or any _ place 
where wall space is narrow or limit 
ed. They are made in 500-, 750-, o1 
1,000-watt models. Heatmore, Inc., 
Dept. SBS, 59 Throop Avenue 
Brooklyn 6, N. Y 

Write P492 on reply card, page 100. 


PRUNING SHEARS. Packaged as a 
Christmas gift item are two Seymour 
Smith hand pruning shears labeled 
“Matched Pair His and Her 
These models No. 119 and No. 118 
are 8” and 6” shears for “him” and 
“her” respectively. The package also 
includes a 28-page book, “How to 
Prune.” Seymour Smith and Son, 
Inc., Dept. SBS, Oakville, Conn 
Write P493 on reply ecard, page 100. 





DO YOU WANT more in- 
formation on any of these 
new products? Mail the 
reply card on page 100. 
Fill in the product num- 
ber shown with item. 











PORTABLE HEATERS. The Silent 
Glow portable “recirculating” heat 
ers for the light and heavy construc- 
tion fields and industrial uses are 
aid to be considerably lower in 


price than similar heaters. The line 


of Cub portable heaters furnishe 
from 120,000 to 300,000 BTU of re- 
circulating heat. Silent Glow Oil 
Burner Corp., Dept. SBS, Hartford 
Conn 


Write P494 on reply ecard, page 100, 


LARGER HARDBOARD. The Ma 
sonite Corp., Dept. SBS, P. O. Box 
777, Chicago 90, Ill., has announced 
that its exterior products now come 
in standard sizes of 4 x 9 and 
4’ x 10’. These panels include \% 
and 5/16” Tempered Presdwood, 
4%” and 5/16” Ridgeline, 5/16” Panel 
grove, and 5/16” Ridgegroove 

Write P495 on reply card, page LOO. 


PERMANENT CONCRETE FORM. 


Milecor Ribform is a rigid-type cen- 
tering material that acts as a per- 
manent form for concrete floor and 
roof slabs poured over steel joist 
xr beams. The sheets are made from 
high-tensile steel in a new square- 


ribbed design that provides greate 
trength. Inland Stee] Products Co 
Dept. SBS, P. O. Box 393, Milwaukee 
1, Wis 

Write P496 on reply card, page 100. 


METAL LEVELS. The Simplex 
Level Co., Dept. SBS, Box 329, Jack- 
on, Mich., announces an all-metal 
line of lifetime precision levels 
Made of feather-weight magnesium, 
extruded into I-beam shape with 
flanged edges turned down full 
length for added rigidity, the level 
has Pyrex vials mounted with ano- 
dized brackets 

Write P497 on reply card, page 100. 


RANGE HOOD. Development of a 
twin-blower range hood is announ 
ced by the Swanson Manufacturing 
Co., Dept. SBS, Ososso, Mich. Called 
the Swanson 400, the unit features 
a nap-out, washable aluminum 
filter to trap all grease. Lights can 
be turned independently even when 
fan is not operating. The unit comes 
in eight standard sizes from 24” 
through 48” 

Write P498 on reply card, page 100. 


PLASTIC WALL PANE. Lustro 
Panelok is a plastic wall paneling 
with the appearance of striated ply- 
wood but the durability and wash- 
ability of plastic. The thin material 
is easily applied to any smooth wall 
with mastic adhesive. Corner pieces 
implify application. A wide range 
of colors is available. Lustro Tile 
Products Corp., Dept. SBS, 1066 
Home Avenue, Akron, Ohio 

Write P499 on reply card, page 100. 


CIRCULATING HEATERS. The 
Electromode radiant circulating elec 
tric heaters come in = automatic 
models, with thermostat, and _ in 
manual models. The heating element 

called the “Tri Core,” and radi 
ates two-thirds heat forward. A pol 
ished reflector circulates heat radi 
ated from the third side. Commercial 
Controls Corp., Dept. SBS, 45 Crouch 
Street, Rochester 3, N. Y 

Write P500 on reply card, page 100. 


LADDER ‘SAFETY ARMS.’ Al-Re 
Ka bracket arms fit on ladders for 
greater stability and to provide a 
resting place when the top of the 
ladder can not rest against a spot 
uch as a window. Made of 1” x 1” x 
%” structural aluminum angle, the 
arms are tipped with rubber bump 
ers to prevent sliding. Write Al-Re 
Ka Products, Inc., Dept. SBS, 16 W 
Utica at Main, Buffalo 9, N. Y 
Write P501 on reply card, page 100. 


RESTORES PLASTIC LUSTER. Res 
olac is an air-drying liquid lacquer 
that is applied directly to the surface 
of fiber-glass-reinforced plastic pan 
els to restore the original luster. It is 
applied either with a low-pressure 
spray gun or ordinary paint brush 
Resolac will not peel, crack, or chip 
and is made in clear and seven 
colors. Resolite Corp., Dept. SBS 
Zelienople, Pa 

Write P502 on reply card, page 100. 
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J-1. INSULATING BOARD, “How to 
Use Homasote” is the theme of a re- 
vised edition of the Homasote Hand- 
book. The enlarged pocket-size booklet 
gives complete data on _ insulating 
building boards for sheathing, siding, 
roof decking, interior walls, and under- 
layment. Homasote Co., Dept. SBS, 
Trenton 3, N. J. 


J-2. V-GROOVING MACHINE AND 
PANELING, The Hi-Grane Board Co., 
Dept. SBS, P. O. Box 7013, Fort 
Worth, Tex., offers a folder on its 
self-feeding plywood V-grooving ma- 
chine, which enables dealers to pre- 
pare their own paneling, and a full- 
color folder showing Hi-Grane and Pli- 
Grane wood paneling. Hi-Grane is a 
pre-finished “etched” pine paneling, 
and Pli-Grane is “etched” Douglas fir 
plywood paneling. 


J-3. ALUMINUM DOOR, SCREENS. 
National screen doors, window screens, 
and combination doors are described 
and pictured in catalog sheets. Com- 
plete specifications and general in- 
formation on construction of these and 
related products are included. National 
Sereen Co., Inc., Dept. SBS, Suffolk, 
Va. 

jJ-4. BATHROOM CABINETS. A con- 
sumer folder is offered on Tiffany alu- 
minum bathroom cabinets, showing 
models with swinging or sliding doors. 
Tiffany Manufacturing Co., Inc., Dept. 
SBS, 2744 N. W. 35th Street, Miami, 
Fla. 


J-5. ALUMINUM SHOWER DOORS. 
The Modern Shower Door Manufac- 
turers, Inc., Dept. SBS, 2415 N. W. 
75th Street, Miami 47, Fla., offer an 
illustrated catalog folder showing the 
various types of glass enclosures made. 
These include models for recessed 
showers, corner showers, showers with 
several sides. Decorative doors also are 
pictured. 


ONIN DOOM 
% sept Gat Racy, 


gt 
For more 


“i 
A> A al 
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Use This Handy Card 
NO POSTAGE REQUIRED 


Write in the code numbers of the HELP- 
FUL BOOKLETS of which you wont FREE 
copies—and also the code numbers of 
the NEW PRODUCTS on which you want 
more information. Fill in your name, 
position, firm, and address. Tear out 
and mail today! 


information 
7 





Helpful Booklets FREE! 


On this and the following pages is an excellent selection of 

literature on new Building Materials and Products. For free 

copies of the helpful booklets offered, just fill in and return 
the handy reply card below. 


G-1. ALUMINUM SCREEN, Three Con- 
wire products — Burns aluminum 
tension screens, full-frame screens, and 
screen cloth are described in an 
envelope-size folder. Catalog sheet 
shows advantages of the aluminum 
frame unit. Consolidated Wire Prod- 
ucts Co., Dept. SBS, 249 Spring Street 
S. W., Atlanta, Ga. 


GA, WOOD AWNING WINDOW. The 
Woodeo E-Zee Loc wood awning win- 
dow is presented in a catalog for deal- 
ers, architects, builders, and home 
owners. A technical section shows vari- 
ous window layouts and design data. 
Photographs show typical installations. 
Woodeco Corp., Dept. SBS, Box 31, 
North Bergen, N. J 

F-1. ALUMINUM SCREENS, EXTRI 

SIONS. Loxereen catalog pictures and 
describes aluminum tension screens, 
aluminum frame screens, extrusions, 
rolled form sections, and moldings. It 
shows how easily screens are installed 
by mechanic or home-owner. Loxcreen 
Co., Ine., Dept. SBS, P. O. Box 5133, 
Columbia, 8S. C, 


F-2. GLASS DOORS, ENCLOSURES. 
Two brochures cover Patio Magic alu- 
minum glass sliding doors and Shower 
Magic bath enclosures. Both show 
attractive installations, list selling 
points, and give sketches of product 
details. Daryl Products Corp., Dept. 
SBS, 7240 Northeast 4th Avenue, Mi- 
ami, Fla. 


E-1, FLUSH DOORS. As a sign of 
quality, a permanent harmonizing 
wood plug with the “Mengel Man” 
symbol now marks the side of each 
Mengel flush door, A brochure and 
envelope-size folder are offered to 
point out this symbol and the quality 
it assures. The Mengel Co., Dept. SBS, 
Louisville 1, Ky. 


Postage 
Will be Paid 
by 
Addressee 


D-1. ASPHALT ROOFING, SIDING. 
Flintkote shingles and asbestos-cement 
sidings are shown in full color in a 
catalog for dealers and customers. 
Complete data are given for strip 
shingles in various shapes, individual 
shingles, asbestos-cement sidings, in- 
sulation products, built-up and roll 
roofing and accessories. Flintkote Co., 
Dept. SBS, 30 Rockefeller Plaza, New 
York 20, N. Y. 


D-2. DECORATIVE DOORS, WIN- 
DOWS. Rimeo Styldors — doors with 
panel designs for originality in paint- 
ing — are described in a consumer 
folder and catalog sheet. Uni-Vent and 
Uni-View operating and fixed-light 
window units are shown in a folder 
and brochure, which also show vari- 
ous stacking combinations. Rock Is- 
land Millwork Co., Dept. SBS, Rock 
Island, Ill, 


D4. ASBESTOS - CEMENT PROD- 
UCTS. Complete selection of bro- 
chures, folders, and envelope stuffers 

several in full color—show Century 
No. 5 asbestos-cement roofing shingles; 
Apac all-purpose asbestos - cement 
board; Linabestos and Sheetflextos 
wallboards for interior and exterior 
use; lightweight corrugated asbestos 
sheet. Keasbey and Mattison Co., Dept. 
SBS, Ambler, Pa. 


D-5. PANEL WINDOW BROCHURE 
shows how National panel windows are 
used as fixed picture units, large case- 
ment windows, single awning units, or 
stacked for multiple-operating awning 
units. Another brochure shows Na- 
tional double-hung wood units and 
their simplified installation. National 
Woodworks, Ine., Dept. SBS, Box 
5416, Birmingham 7, Ala. 


C4. ASBESTOS SIDING, ASPHALT 
ROOF. Two full-color consumer fold- 
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ers show Ruberoid color-grained Auto- 
claved asbestos siding and asbestos 
shake siding. Both show all colors 
available and list selling points. A third 
full-color folder shows colors of Rub- 
eroid asphalt shingles with wind-proof 
“Lok-Tab” application. Ruberoid Co., 
Dept. SBS, 500 Fifth Avenue, New 
York 36, N. Y. 


B-2. VITRIFIED CLAY PIPE. Concise 
folder describes advantages of Dickey 
Perma-Line pipe for house sewers and 
drains. Pietures show how built-in, 
self-centering lugs speed up installa- 
tion. W. S. Dickey Clay Manufacturing 
Co., Dept. SBS, P. O. Box 2028, Kan- 
sas City 42, Mo. 


B-3. PLASTIC STRUCTURAL PAN- 
ELS. Filon reinforced fiber-glass and 
nylon plastic panels, their uses, and 
application methods are described in 
a profusely illustrated folder for archi- 
tects and builders. It suggests many 
uses, Consumer folders on “How to 
Build with Filon” and ideas for build- 
ing patios also are offered. Filon Plas- 
ties Corp., Dept. SBS, 55 Marietta 
Street N. W., Atlanta 3, Ga. 


B-4, SHUTTER PANELS. Catalog No. 
156 shows sizes of panels and opening 
widths for Fit ’n’ Finish shutters. These 
are used in windows, doors, and for 
interior decorations. Sam A. Wing Co., 
Inc., Dept. SBS, 5039 Willis Avenue, 
Dallas 6, Tex. 


B-5. PLASTIC COMPOUNDS. Arm- 
strong glazing, sealing, and caulking 
compounds and adhesives are shown 
in colorful catalog sheets. They ex- 
plain superior qualities of these elastic, 
plastic compounds, Armstrong Co., 
Dept. SBS, 1001 East 103rd Street, 
Chicago 28, Ill. 


B-7. WINDOW CATALOG, Hope's line 
of products for light construction is 
pictured in a 1956 catalog. It covers 
basement sash, casings, doors, inside- 
outside trim, installation details, pie- 
ture windows, ranch-type windows, red- 
wood surrounds, residence casements, 
storm sash, and utility windows. Hope’s 
Windows, Inc., Dept. SBS, Jamestown, 
Ns ¥e 


B-9. WESTERN PINE SOURCES, 
USES. The 1956 Directory of Mem- 
bership of the Western Pine Assen. 
lists by states some 375 member mills 
with their species handled and major 
products. Two full-color consumer 
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folders show attractive installations of 
pine paneling in homes. Western Pine 
Asen., Dept. SBS, Yeon Building, Port- 
land, Ore. 


B-10. INSULATING GLASS. Thermo- 
pane insulating glass catalog gives 
charts and other technical data on the 
insulating properties of this double 
and triple glass with hermetically 
sealed air space. It shows formulas for 
calculating fuel savings and savings in 
cooling loads, for both standard and 
heat-absorbing Thermopane. Separate 
pocket-size folder shows Thermopane 
sizes. Libbey-Owens-Ford Glass Co., 
Dept. SBS, Toledo 3, Ohio. 


B-13. INCINERATORS., Donley incin- 
erators for h » apart ts, institu- 
tions, commercial buildings, and in- 
dustrial plants are shown in a new 
catalog. Complete technical data is 
given for each type. It covers flue-fed, 
floor-fed, garden, and prefabricated 
steel models. Donley Brothers Co., 
Dept. SBS, 13932 Miles Avenue, Cleve- 
land 5, Ohio. 


B-14. TENSION SCREENS, New sales 
manual gives the dealer ammunition 
with which to sell screens. It outlines 
22 reasons for using Tension-tite ten- 
sion screens and shows photographs of 
a dealer making a sale, with his ex- 
planation to the customer. Rudiger- 
Lang Co., Dept. SBS, International 
Trade Mart, New Orleans 12, La. 


B-15. LUMBER PACKAGING. “How to 
Protect Lamber with Waterproof Paper 
for Shipment and Storage!” is a book- 
let explaining methods and advantages 
of protecting lumber with paper for 
shipping, storage, and sales. It includes 
a section on packaging by the dealer, 
when lumber is received from a box- 
car. American Sisalkraft Corp., Dept. 
SBS, Attleboro, Mass. 


B-18. WALLBOARDS., Literature is 
offered describing Plastergon’s com- 
plete lines of laminated fiber wall- 
boards, along with Lockaire Paintcote 
interior and Asphaltic sheathing in- 
sulating boards. Free samples offered. 
Plastergon Wall Board Co., Dept. SBS, 
Station B, Buffalo 7, N. Y. 


B-19. PANEL WINDOW UNIT. The 


Zuber Beauti-Vue panel window unit 





is described in a two-color folder. 
Sketches show how this ponderosa pine 
toxic-treated unit can be used singly, 
in groups, ribbons, and stacks. The 
folder also gives sales advantages of 
Dixon Weather-Lok double-hung units. 
Zuber Lumber Co., Dept. SBS, P. O. 
Box 964, Atlanta 1, Ga. 


B-20. PLYWOOD PANELING. “Harbor 
Plywoods for Homes Give More Value 

- Inside, Outside” is a consumer 
brochure with photographs of installa- 
tions of Harborite lapped siding, groov- 
ed panels, smooth panels, and Super 
Hardbord select cabinet panels. A con- 
sumer folder shows installations of 
Harborwave brushed plywood for 
paneling and cabinets. Harbor Plywood 
Corp., Dept. SBS, Box 940, Aberdeen, 
Wash. 


B-23. PIPE INSTALLATION, “Tips 
for Installing Orangeburg Pipe and 
Fittings” gives information on prob- 
lems encountered in various types of 
soils and lists six tips on trenching and 
backfilling. It shows how Orangeburg 
fiber pipe is easily sawed to fit. Orange- 
burg Manufacturing Co., Inc., Dept. 
SBS, Orangeburg, N. Y. 


B-24. ASPHALT ROOFING MATE- 
RIALS. Four-page catalog insert gives 
complete specifications, descriptions of 
uses, and directions for using both cold 
and hot applications. It covers asphalt 
roofing and coating, plastic cement, 
primer, cements, and asphalt metal 
coatings. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Arkansas. 


B-28. WINDOW SASH BALANCES. 
Full catalog, which appears in Sweet's 
Architectural File, shows Caldwell 
clock-spring, Helix spiral, and Spirex 
spiral sash balances for residential 
windows. Specifications and _ installa- 
tion steps are included. Caldwell Manu- 
facturing Co., Dept. SBS, 64 Com- 
mercial Street, Rochester 14, N. Y. 


B-33. MASONRY WALL REINFORCE- 
MENT. Bulletin shows Dur-O-WaL 
masonry wall reinforcement with cavi- 
ty, bonded, coursed, or stacked course 
masonry wall, and wall with plaster. 
It includes joint reinforcement specifi- 
cations. Dur-O-WaL Products of Ala- 
bama, Inc., Dept. SBS, P. O. Box 5446, 
Birmingham 7, Ala. 


B-34. PLASTIC-FINISHED PANELS. 
Full-color catalog shows complete line 
of Marlite plastic-finished wall and 
ceiling panels. Shown are eight Wood- 
panel patterns, five marble panel pat- 
terns, and 11 Hi-Gloss colors. Marsh 
Wall Products, Inc., Dept. SBS, Dover, 
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B-26. CONCEALED SASH BALANCE. 
The Hidalift concealed sash balance 
for double-hung windows is fully de- 
scribed in a_ two-color’ brochure. 
Sketches show how the home-owner 
can install his own with only three 
screws. Turner and Seymour Manu- 
facturing Co., Dept. SBS, Torrington, 
Conn. 


B-35. LOCKSETS, HARDWARE. 
“Matching Beauty” is a colorful bro- 
chure showing the Weslock 500 series 
of locksets, concave cabinet hardware, 
and matching exterior door tiers. West 
ern Lock Manufacturing Co., Dept. 
SBS, 211 N. Madison Avenue, Los 
Angeles 4, Calif. 


B-37. EXTERIOR PLYWOOD. “Cata- 
log of Douglas Fir Plywood Farm 
Plans” offers a selection of 33 plans 
for use of exterior plywood in farm 
buildings and equipment, made avail- 
able by leading state agricultural 
schools, the Midwest Plan Service, and 
plywood manufacturers. Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 2, 
Wash. 


B-39. METAL MOLDINGS. A 20-page 
illustrated catalog shows the many 
types of Premier aluminum and stain- 
less steel moldings and trims. It gives 
their uses, application, and dimen- 
sions. A price list is included. Metal 
Trims, Ine., Dept. SBS, P. O. Box 
1072, Youngstown, Ohio. 


B-43. FARM BOOK, Sixteen-page book 
shows uses of Celotex products in 
service buildings and the home. Fully 
illustrated, it includes detail drawings 
of application. For selective distribu- 


tion to farm building or remodeling 
prospects. The Celotex Corp., Dept 
SBS, 120 S. LaSalle St., Chicago 3, Il! 


G-2. ENTRANCE DOOR’ DESIGNS 
Visador catalog pictures 16 different 
light designs for insertion in flush 
doors. The units are prefabricated and 
easily installed. Doors also are easily 
converted to louver doors with inser 
tion of louver units. Visador Co., Dept 


SBS, P. O. Box 10312, Dallas, Tex 
B-44. LAMINATED PANELS. Novoply 


an unusually stable, mosaic-textured 
all wood panel of many uses, and 
Plankweld, prefinished hardwood ply 
wood panels edge-grooved for easy wall 
installation, are described in two fold 
ers issued by United States Plywood 
Corp., Dept. SBS, 55 West 44th St 
N. ¥Y. 36, N. ¥. 


B-45. MORTAR CEMENT. “Facts and 
Tables for the User of Mortar Cement 
is a booklet covering Penn-Dixie prod 
ucts and uses. Much helpful data for 
buyers of cement are offered, includ 
ing ratios for mixing mortar, and esti 
mating guides. Penn-Dixie Cement 
Corp., Dept. SBS, 60 East 42nd Street 
New York 17, N. Y 


F-3. AWNING WINDOW, JALOUSIES 
Catalog sheets tell advantages of Look 
aluminum awning windows and 4 
louver jalousies. Windows come in 
both standard and modular sizes, as 
sembled or KD, glazed or unglazed 
Jalousies are completely weather 
stripped. Dodge Window Corp., Dept 
SBS, 249 Spring Street, 8.W., Atlanta 
Ga. 


I-t. WINDOW AND CASING, Two con 
sumer brochures describe the Altex 
Carolina aluminum vertical glide win- 
dow unit and the Altex Alum-A-Wood 
combination aluminum and wood cas- 
ing for flange-type windows. Specifica- 
tions and detailed sketches show the 
advantages of both products. Altex En- 
gineering Co., Dept. SBS, 120 Indus- 
trial Road, Summerville, 8. C. 


c-l. ALUMINUM PRODUCTS. Four 
consumer folders describe Wepceo all- 
aluminum adjustable window awnings; 
Iriple-Track extruded combination 
double-hung windows; Duo-Dor alu- 
minum combination storm-screen doer, 
and the Duo-Dor’s “Kangaroo” self- 
storing compartment that changes for 
summer or winter ase. Weather-Proof 
Co., Dept. SBS, 1407 East 40th Street, 
Cleveland 3, Ohio. 


kK-l. METAL LATH, ACCESSORIES. 
Colorful catalog brochure pictures and 
describes metal lath types, accessories, 
and partition systems of the Alabama 
Metal Lath Co., Dept. SBS, P.O. Box 
992, Birmingham, Ala. Tables show 
fire test data and sound transmission 
loss for the partitions. 


kK-2. WINDOW, DOOR PRODUCTS. 
Vuleo aluminum screens and jalousies, 
Caseking screens, Superior storm sash, 
Ideal storm sash, Dura-Bilt’ sereen 
Dura-bilt combination storm 
doors, and hardware and tools are 
described in the “Versatile Vuleo” 
catalog with removable sheets. Vulean 
Metal Products, Ine., Dept. SBS, 2801 
Sixth Avenue South, Birmingham, Ala. 
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MULLER MACHINES 


combine 
high quality with 
low price 


Five sizes, 2 to 10 cu. ft. Electric 
or gasoline. Muller Lifetime Pad- 


"geen often express 
surprise that Muller 


Mixersand Power Trowels 


tional. 


of such excellent quality 
can be sold for such low 
prices. There are four rea- 
sons: (1) long experience 

16 years), (2) speciali- 
zation, (3) best materials, 
4) best distributors. 


me Three models, 3 to 6 cu. #1, tilting 


(MueR type. Ample drums, fast mixing 
. action. Timken Bearings, electri- 


cally welded construction. Elec- 





tric or gasoline 


4 BLADED POWER TROWELS—Sizes 24", 


PLASTER and 
MORTAR MIXERS 


die Shaft Seal. Power throwovuts 
on smaller models, disc clutch on 
larger. Rubber scraper blades op- 


CONCRETE MIXERS 


Dur-O-wal preserves beauty, 
adds structural soundness and 


prevents cracking. 








Butt-Weld e Trussed Design 





Dun-D-wal, 


> 





Phone, wire or write Dept. 2B today for com- 
plete dealer information .... you have a market 
for Dur-O-waL in your town. Act now, 


29°, 34° and 44” dia, B&S Engines 


Stationary guide ring Clutch and speed Dur -O-wal Prod, 


is Block Co.,, CEDAR RAPIDS, IA, 
Dur-O-wal of Ill, 119 N. River St., AURORA, ILL. 

Box 5446, BIRMINGHAM, ALA, 
BALTIMORE, MD, Ovr-O-wal Div., Frontier Mfg 


Dur-O-wal, Inc., 165 Utoh St., TOLEDO, OHIO 


Dur-O-wol Div., Cedor R 


controls on handle 


Inc., Box 628, SYRACUSE, N_Y 


Ask tor prices and name of local dealer. You will be agreeably surprised with Muller's low prices Dur-O-wol Prod. of Alo ne Dur-O-wal 


MULLER MACHINERY COMPANY, Inc. 


Metuchen 20, N Cable Address MULMIX 


Prod., inc., 4500 E. Lo 


Co., Box 49, PHOENIX, ARIZ. 
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PRODUCT PARADE 





WOOD FOLDING DOOR 


— ic Sine EOS: 


mn 


| pte 


The jeautywood folding door, re 
$24.90. is de 
Inc., Dept 


tailing for as low a 
igned by Panelfold Door 


SBS, 1090 East 17th Street, Hialeah, 


Kla., for the budget-wise builder 
These consist of 


olid panels of real wood, connected 


door: vertical 
by color-fast, flame-resistant, non 
cracking Geon, Each panel is hinged 
with a series of pantagraph self 
aligning, aluminum mounting unit 
for smooth action. No floor guide 
or bottom tracks are needed 

Write P5083 on reply card, page 100. 


PACKAGED PORCH 


To make it 
to add their own jalousie o1 
enclosed porch, the “Airoom” ha 
been introduced by the Alson Manu 
Dept SBS, 5110 N. W 
Miami, Fla 


sold in a package, 


simple for home-owne! 


screen 


facturing Co 
Second Avenue, 

The Airoom | 
approved for FHA financing. Struc 
tural members are easily adaptable 
to any They are used with 
tructural 


home 
jalousies or sereens. The 
members are made of Alson’s “Be 
teel” specially treated to defy wear 
ing and rusting 

Write P504 on reply card, page 100, 


SPECKLED ENAMEL 


Dura-Flex is a one application 
enamel that leaves a color-on-colo! 
peckled effect. It was introduced by 
the U. S. Paint, Lacquer and Chem 
cal Co., Dept. SBS, Singleton at 21st 
Street, St. Louis 3, Mo 

The novel enamel consists of a 
base color in which specks of variou 
colors are scientifically suspended 
They form the texture appearance 
of the paint and come in a variety 
of texture: 

Dura Fiex hides scratches and 
abuse. It is washable and come 
ready to use, It is available in auto 
quality architectural and 
industrial grade; 

Write P505 on reply card, page 100. 


motive 


FOLDING STAIRWAY 


The “Champion Model” Huntington 
Metal-Fold safety stair is offered at 
a price said to compete with wooden 
tairs. It is made by Huntington 
Industries, Inc., Dept. SBS, 2368 
Prospect Street, Memphis 9, Tenn 

The stair has such safety features 
as one-piece die-formed side stiles 
with riveted treads, sturdy steel 
handrail, and balance bar 

Write P506 on reply card, page 100. 


TWO-OPENING FIREPLACE 


To meet the popular demand for 
fireplaces with a view from two 
rooms, the Superior Fireplace Co 
Dept. SBS, 1708 East 15th Street, 
Los Angeles 21, Calif., has added 
a two-opening model to its Heat 
form line of fireplace forms 

This model “D” eliminates the 
disadvantages of no sloping walls 
to reflect heat into the room, which 
can cause loss of up to 95 per cent 
of the heat in such double-room 
installations 

The unit has air-heating chamber 


above and below the firebox, with 
connecting heating chambers lead 
ing from the lower to upper cham 
bers. Air inlets from each 100m 
assure circulation of warm al 
Write P507 on reply card, page 100. 


OUTSIDE DOOR STOP 


The Ideal rod door stop and shock 
absorber is a new device for protect 
ing storm and screen doors from 
wind damage, It is made by Ideal 
3rass Works, Inc., Dept. SBS, 250 
East 5th Street, St. Paul 1, Minn 

Two rods slide through a temper 
ed shock absorber spring, allowing 
easy door opening. At 90 degrees, 
the rods engage the spring and slow 
the opening to a stop in the next 
15 degrees. The unit is installed with 
just four screws. 

Write P508 on reply card, page 100. 


V-GROOVES PLYWOOD 


The Myers self-feeding plywood V 
grooving machine is said to “pay 
for itself in a few short months.” 
It is made by the Hi-Grane Board 
Co. Dept. SBS, P. O. Box 7013, Fort 
Worth, Tex. 
The machine occupies a_ space 
about 12’ x 5’, plus room to feed 
and stack plywood. Two unskilled 
employee: one stoking, one stack 
ing can V-groove 10,000 feet of 
plywood in four hours with it. One 
man can do the job in more time 
Grooves are made deep or shal 
low, narrow or wide. Edges can be 
beveled. Simple adjustments permit 
handling panels of any thickness 
Write P509 on reply ecard, page 100. 


‘LOCKING’ SHINGLES 


Imperial-Lock asphalt shingles fea 
ture a new hook-type lock, which 
grips the lower edges of the shingles 
mortise-and-tenon-like joint 
with the courses below. The shingles 
are made by the United States Gyp 
sum Co., Dept. SBS, 300 West Adams 
Street, Chicago 6, III. 

In tunnel tests, the shingles have 
demonstrated ability to withstand 
winds of tornadic proportions 

Even though the shingles offe 
double coverage protection, their use 
requires fewer shingles per square 


in a 
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than standard strip shingles. They The modificatio: nclude 


are made in a variety of colors, Rite channels, which are deep v: 
including blends, deep tones, and cal lines on the upper portio1 
pastels er locking lots and tab 
Write P510 on reply card, page 100. hingle design 
Super-Lok 
complete line of 

SQUARE-BUTT SHINGLE tional color 
rigid, impartia 
rain test 


Pleasing to the eye Write P5I11 on re ply ecard, page 100 
© vertigrain “ 
Super-Lok a tu ‘o., Dept. SBS, 211 


Square Bult Shingles ~¢ AWNING WINDOW ! AVN nu Lo Ange 





North 
le H 
om drain-rite CHANNES pa _ ; 

The Lenahan Aluminum VV 1 The ne Sunray DeLuxe” desig 
Co., Dept. SBS, 1612 East 8th, J tur the 


ame nverted cone it 
sonville, Fla., now produce 


nob as the popular “Sunray 
minum awning-type window italog sheet with complete spec 

the “Duval.’ it 
The window complete! 


LMU erstripped. No lubricants are need Write P513 on reply card, page 100. 
7 . ; 
J 


ons is offered by the manufac 


because of the nylon inti-! 

brackets and bushin, Window 

be : le _ - and | creens and st ‘WIND-PROOF’ SHINGLE 
asn intercnangee irom tne I 


[he window com« in sta nproved, self-sealing, hurricane 
tant asphalt strip shingle ha 
en introduced by the Flintkots 
Globe’s Super Lok, a quare butt Lye pt SBS, 30 Rockefeller Plaza, 
shingle that combines straight-line v York, N. Y 
styling with a positive locking de ‘BUDGET’ LOCKSET Called Seal-Tab, the 
vice, has been modified by the manu pecial adhesive and an ex 
facturer, the Globe Roofing Prod A lockset design for the “bud e 1% aluminum strip that 
ucts Co., Inc., Dept. SBS, Whiting, residential market has been t tends acro its top and acts a 
Ind duced by the Western Lock Ma protective parting agent The ad 


and modular size 


Write P512 on reply card, page 100 


new shingle 
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When you sell LUMBER... 


the sale 


PRIMES 
FINISHES 


/ 


The sale isn’t finished until 
you’ ve sold the right finish. 


Il should 


have a finish coat of some kind. Add 


Every piece of lumber you s¢ 


to your sale by simply asking this 


question 
“How do you plan to finish it?” 


If a natural finish is wanted, the 


natural finish to sell is 


deft wood Finish 


@ it's a finer interior finish 
e it seals, primes and finishes 
@ requires no thinning 
@ dries in 30 minutes 
@ anyone Can use it 
with professional results 
@ misses may be spotted in 
e curtaining may be steel wooled 
e final coat may be steel wooled 
e it may be rolled on, brushed or sprayed 
Deft is nationally advertised and 


offers many sales helps Consult your 
distributor, or write for information 


| Desmond Brothers 
| 1826 W. S4th St., Los Angeles 62, Calif 


| Please send me complete details about 
| Deft Wood Finish 
Name 


| Address 


| Clty ce — 
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hesive is factory-applied to the back 
of each asphalt shingle tab 

Full drainage of any water or 
moisture that may accumulate under 
the tab averts attack from rain or 
melting of snow on the felt base, 
extending its life expectancy 

Write P514 on reply card, page 100. 


IMPROVED PUMP LINE 
A deep-well working head, designed 
to pump water from depths ranging 
from 22’ to 200’, has been added to 
the Rapidayton line made by the 
Tait Manufacturing Co., Dept. SBS 
500 Webster Street, Dayton 1, Ohio 





Known as the Rapidayton mode] 
6000, the pump delivers up to 462 
gallons an hour. It features a pump 
body cast in one piece, machine-cut 
gears, and automatic lu 
Motors are of “%-HP or 


reduction 

brication 

4%-HP 
Write P515 on reply card, page 100. 


LARGER SHINGLES 


The Philip Carey Manufacturing 
Co., Dept. SBS, Lockland, Cincin 
nati 15, Ohio, announces Fire-Chex 
‘400, a roofing shingle with four 
times the color exposure of ordinary 
shingles 

The shingle is not a strip shingle 
but a giant individual unit measur 
ing 18%” x 24”. It gives an unbroken 
color exposure 1012” x 18% 

Like other Fire-Chex shingles, it 
has a cla A fire-safety rating. It 
is made in four shade; 

Write P516 on reply card, page 100. 


FOIL INSULATION 


Sisalation Foil-type is an insulation 
recently introduced by the American 
Sisalkraft Corp., Dept. SBS, Attle 
boro, Mass 

The new product 
sheet of pure aluminum foil laminat 


consists of a 


Tell our advertisers you saw 


ed to a sheet of aluminum-coated 
kraft paper. It is used primarily for 
sidewalls, floors, and ceilings in 
residential construction, to reflect 
about 95 per cent of radiant heat 
flow 

A double layer of crossed fibers 
gives the product the extra strength 
necessary to resist tears and rips 
It comes in roll form in 36” and 48 
widths. 

Write P517 on reply card, page 100. 


PLASTIC-WOOL SEALING 


The Schlegel Manufacturing Co., 
Dept. SBS, Rochester 7, N. Y., has 
introduced a line of plastic-backed 
woven-wool pile weatherseal for 
prime and secondary win- 
every style of door 
including plate 


use on 
dows and on 
o1 liding panel, 
gla 

This is the same weatherseal used 
in automobile windows and it offers 
a sure seal against wind, rain, snow, 
and insects. It is impervious to arctle 
cold, summer heat, strong cleansing 
olutions, and will not corrode, rot, 
or mold. It is said to cost as little 
as, or less than, the average weather- 
eal. 

Write P518 on reply card, page 100. 


IMPROVED HAND TRUCK 


Valley Craft Products, Inc., Dept 
SBS, 770 Jefferson Avenue, Lake 
City, Minn., has introduced the Ezy 
Tilt hand truck designed for easy 
tilting of loads as heavy as 1,000 
pounds. It is also available with 
two-wheel safety brakes 

Designed primarily for handling 
bagged materials, the truck has a 
special shoe that automatically locks 
it into tilting position as the truck 
is moved vertically against the load 
and allows the tipping action to be 
accomplished with a minimum of 
effort 


When the load is tilted to about 45 
reaches a balance point 
load will actually rest 

operator touching the 


degrees, it 
where the 
without the 
truck 

Write P519 on reply card, page 100. 
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aluminum. The 


plastic 


handles are of Lu 


Write P520 on reply card, page 100 


I'w oO elec tr iC 


The ovens 





countertop 
two-burne! 


All units come 


white porcelain enamel, or antig 


copper finishe 


comprise the 
of built-in range 
Whirlpool-Seeg 
St. Joseph, Mich 


talled in kitchen 
ly in kitchen wall 
Surface unit 


BUILT-IN RANGES 


three ga mode 


‘A Whirl pool 


inounced | 


fame Dept 


line na be 


cabinets or dire 


be buult 


are available 


husner fs is made in .080 gauge in both 
quare tiles and 45”-wide roll 


tainle - 
Write P522 on reply card, page 100, 


Write P521 on reply card, page 100 


SLIDING GLASS DOOR 


sritt Industri Inc., Dept. SBS, 
2501 Wroxton Road, Houston 5, Tex., 
has introduced a sliding glass door 


with frames and vent members of Triple-Tone i 


extruded aluminum terrazzo-type 
Aluminum backed, woven wool 


pile fabric installed around the deeply into 


entire perimeter of the opening vent flooring is made 
provides smooth, silent operation Tire and Rubber 
Vents are glazed with 7/32” heavy Akron 16, Ohio 


crystal sheet. Screens are of extruded Available 


combining chip 


TOWEL RINGS 


N-Sta towel rings are attached 


VINYL FLOORING an adhesive contained on the 


They are made by Citation 
| flooring wit lousewares, Inc., Dept. SBS, 16 Park 


n achieved | \venue, Mount Vernon, N. Y 


pure color Requiring no tools, screws, 01 


round hue lr} les to install, the Stik-N-Sta ring 


the Goodye merely pressed to the wall. They 

0. Dept. SB idhere to tile, metal, glass, wood 
illboard, and tileboard 

colors, Triy Write P523 on reply card, page 100, 








OUTER 


INSIDE 
CASING 


CONSTRUCTION 
ON THE JOB e 


CIRCULATOR 


with e Designed with the mas 


mind ! 
“di e Full smoke dome cuts 
fj ~ time 
e Non-warping forme 
BL A ) ‘ay damper valve 
e Deep smoke apron for 
the HEATING _ guard protection 
- e Pressure-control arm 
fireplace $8 gamper at any opening 
phere close gap betweer 
+ your Majest'c masonry and fireplace front 
Comte inolesaler © Radiant Blades add heating st 
ep” face, guide 


rothen fire 
trengthen firebox walls 


The Majestic Company, Inc. 


414-B Erie St. 
Huntington, Ind. 


b 
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Fit ’n’ Finish 


MOVEABLE — INTERIOR 


SHUTTERS 


e FAST SELLING e HIGH PROFITS 
NO LARGE INVENTORY! 


big demand for Interior Shutters can mean 
NEW PROFITS for you! Shutter panels can be 
urried in stock for immediate delivery to your 


Sales display and ad material available 


| 
| 


e Dealers Send 
For Intormation 


P e list, panel 





sele tor chart and 
plete informa- 


ailable 


e EASY TO INSTALL 
Shutter Panels ne assembled 
and sanded, ready to be fitted 
and painted or stained, Easy-to 
follow installatio nstructions 
provided 


The Sam A. Wine Company, 7xc. 
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One of the oldest names 
in steel windows — 


VENTO 


now manufactures 


ALUMINUM 
WINDOWS 


@ Our first product in this field is the 
VENTO automatic locking alumi 
num awning window. Residential 
casement, double hung and com 
plete commodity lines of aluminum 
windows are now being developed 


Exclusive Features in 


VENTO 


. ALUMINUM 
AWNING 
WINDOWS 


AUTOMATIC LOCKING . No 
gadgets to turn, no gimmicks to oper 
ate, nothing to get out of order 
WEATHER TIGHT VENTO 
alone keeps metal to metal contact 
plus metal to weatherstrip 
UNLIMITED ADJUSTMENT 
Unique in ability to be quickly 
returned to proper adjustment 
POWER PLUS OPERATOR 

Screw not worm geared operator 
working in self-lubricating nylon 
journals 

EFFORTLESS OPERATION , 
Nylon roller blocks at all friction 
points permit finger tip operation 
ENGINEERED SIZES We are 
able and eager to make any special 
window of this type. You will never 
hear “we can't do it” here at VENTO! 


rélse ask about 


VENTO Stee! Casement Windows, Basement 
Windows, Industrial and Commercial Win 
dows (projected, pivoted and security types 
Utility and Barn Windows, Formed Steel 
lintels for Block and Brick Construction 


Write us for full information. Some 
desirable territories are open for repre 
sentatives and distributors. Write for 
full particulars 


STEEL PRODUCTS 
CO., Inc. 


253 Colorado Street Buffalo 15, N. Y. 
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STRICTLY 
WHOLESALE 





NORTH LITTLE ROCK, ARK 
Norman C. Hendrixson is managet 
of the new sheet metal and warm 
air heating department of the local 
warehouse branch of the Fischer 
Lime and Cement Co., which is sup 
plying materials throughout Arkan 
sa John Ingram i the branch 


manager 


ATLANTA, GA.: Allyn C. Banker 
has opened the Ladder Distributing 
Co. at 1744 Lakewood Avenue, S. E., 
here. He is wholesaling a full line 
of wood and aluminum ladder 


DURHAM, N. C.: The Dealers Sup 
ply Co. has been made a wholesale 
distributor of Insulite building prod 
ucts, The firm’s warehouse is at 3113 
Hillsboro Road 


MACON, GA.: Flooring Distribu- 
tors, Inc., has opened a new ware 
house at 310 Clinton Street. With a 
torage area of 7,500 square feet, the 
warehouse wil! serve middle Geor 
gia. The firm handles products of 
the Mastic Tile Corp. of America 
B. F. Goodrich Co., Sloane-Delaware 
Floor Products, and Mannington 
Mills, Inc 


JACKSON, MISS.: A. D. Wright 
has joined the sales staff of the Colp 
Wholesale Co. He will call on the 
firm’s building supply customers in 
Jackson and south Mississippi, ac 
cording to Manager Jay Lawrence 


HOUSTON, TEX M. A. (Wig) 
Erwin, local commission lumber 
alesman and active member of the 
Hoo-Hoo fraternity, has joined the 
sales staff of the Detering Co., mill 
work and building material distrib 
itor 

FORT WORTH, TEX.: The Build 
ing Products Wholesale Co., Inc., ha 
been made distributor of Insulit 
building product: 


ATLANTA, GA.: New distributor 
for Republic steel kitchens in thi 
area is the Deep South Supply Co., 
with a warehouse at 675 Whitehall 
St S. W. The franchise include 
the State of Georgia. A staff of seven 
men will handle sales of the new 
kitchen cabinet line 


CHARTERS OF INCORPORA 
TION: Allstate Wholesale Builders 
Supply, Inc., Elizabeth City, N. C 

PITTSBURGH, PA.: The Dravo 
Corp. has been appointed distributo 
for the United States and Canada for 
floor joist bridging made by the Rite 
Tye Steel Bridging Co. The Rite-Ty« 
bridging system of interlaced high 
trength braces between joists pre 
vides greater support and gives floor 
higher load-bearing characteristi 


PORTLAND, ORE.: Robert S. Mee 
has joined the Morrill and Sturgeon 
Lumber Co. He will promote sales 
and distribution of Douglas fir, white 
fir, and fir and larch common. In 
the wholesale lumber business since 
1942, Mee formerly was with the 
West Oregon Lumber Co., Sage Lum 
ber Co. Atlantic Lumber Co., and 
Dant and Russell, Inc. 


CHARLOTTE, N. C.: Distributors, 
Inc., are now distributors of Moultile 
asphalt and vinyl floor tile in the 
Tar Heel state. This firm has a 
Greensboro branch 


Biasella Heads Miss. 
Branch of Binswanger 


BINSWANGER AND CO. of Missis- 
ippi has purchased the Dickson 
Paint and Glass Co. in Jackson, 
Mis and will continue to operate 
the glass warehouse under the Bins- 
wanger name. It is located at 863 
South State Street 

P. N. (Pete) 
the manager of this new Binswanger 
branch. Transferred from Memphis, 
Tenn., he has been with Binswanger 
for 21 years. 

Milton S. Binswanger Jr., presi- 
dent of Binswanger and Co., said 
the new organization would offer 
complete stock and service to cen- 
tral Mississippi. Major products in- 
clude automobile glass, store fronts, 
plate glass, sliding glass doors, 
hower doors, tub enclosures, jal- 
ousie window glass, and allied 


Jiasella, above, 1 


item 

Binswanger said that Wade Miller 
who had been Binswanger’s Jackson 
manager, will continue to represent 
the firm in the Jackson territory 
H. T. Ware, formerly with the Dick- 
son firm, continues with Binswange1 
as contract sales manager 
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Millwork Jobbers to 
Convene in Dallas, Tex. 


A record attendance is in prospect 
at the 17th annual winter meeting 
of the Southern Sash and Door Job- 
bers Assn., forecasts Secretary-Man 
ager Tom Birchfield of Memphis, 
Tenn. The meeting will be 
held at the swank new Hilton Statler 
Hotel, December 3-5. Ruel Wedding 
ton of Waco, new prexy, will pre 
side 

Open house will be held for 
“early birds” Sunday evening 

All registered men will be eligible 
to play in the day-long golf tourna 
ment Monday at the Dallas Athletic 
Club’s country club. The ladies will 
attend a brunch-fashion show at 
Neiman-Marcus Monday morning 
They will join the men at a cocktail 
reception at the Statler in the eve 
ning 

An open business session will start 
the day Tuesday. Speaker at the 
men’s luncheon will be the humorou 
barber from Hearne, Tex., Cayce 
Moore. Committee meetings in the 
afternoon will be followed by a 
buffet dinner, floor show, and danc 
ing 

The closed SSDJA membership 
meeting will held Wednesday 
morning. A meeting of the director 
will precede a men’s luncheon at the 
hotel and a fashion show luncheon 
for the ladies at Neiman-Marcu 


jobbe! 


the 


be 


AFCO Dealers Named 


The A 
appointed 
state 
prefinished 
orie 

They include the J. Wilton Jone 
Co., Lafayette, La.; Jeanerette Sash 
Door and Plywood Co., Jeanerette 
La Lumber Dealer Supply Co., 
Baton Rouge, La.; Pitman Brother 
Montgomery, Ala.; Binswanger Co 
Macon, Ga.; Georgia-Pacific Ply 
wood, Columbia, S. C., and Krister 
Supply Co., Amarillo, Tex 

Kermit Tate, Springfield, Mo., 
been made sale 
the A and F 
Missouri, Kansa 
Arkansas 


Tileboard Co. ha 
dealers in a five 
AFCO 


acce 


and F 
seven 
to distribute it 
wall panels and 


area 


ha 
for 
for 


and 


representative 
Tileboard firm 
Oklahoma 


IBI Study Reveals 
Wall Insulation Need 


The Insulation Board Institute ha 
tudy of typical uninsulated 
two-story dwellings with basement 
to find what parts of the structure 
were most vulnerable to ummer!r 
heat transm! 
It wa 
hot day 
33.6% of 


The 


made a 


On 
mined that on 
the Wall 
the heat 


celing 


deter izzling 
ounted for 
within the 


roof were 


act 
Palin 


home and 
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24.2 ot the 
totaled 26.4 


floor 


responsible for 
window 
infiltration 
These figures would apply conve: 
ly for heat loss in cold weathe: 
As a result of the study, mar 
facturer members of the Insulati 
Board Institute tepped uy 
promotion of their insulation bs 
sheathing in the national mar] 
The IBI manufacturers claim tl} 
insulation board sheathing 
heat loss through the walls a 
as 24%, which facto! 
fuel bills during cold 
keeps the house 
Sol blisters in 


and doo! 


12.1 


ana 


have 


reau 


conserve 
weather! 
cooler wher 


umme! 








Another good reason why 


if pays to be a 


BTU Ratings Certifie 


The Room Air Conditioner s¢ 
the Air Conditioning and Re 
Institute has announcec 
of 22 manufacturer 
air-conditioner 
ratings as an 


ition 
cision 
blish 
ling capacity 
ending public 
small 


room 


im ha ¢ of 

These rating will be 
ding to the A.R.I, Standard 
6 testing method 
Manufacturers are now 
ask for the 


ating before bu 


irchasers to 


ertified BTU 


confusion in 
air-conditioners 
certified ac 


urging 


A.R.1 


d 


‘ction 


‘frig 
i the 
S to 
BTU 
ean 

the 
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Your customers are told 


why Dickey 


Plumbers, home builders, a: te 


tractors, and all others who 
want to get the most for 
vertising in their trade | 
Perma-Line pipe is longer 
trouble-free service. Dickey 


90 specialized trade and indu 


ing helps pre-sell Dickey vitrif 


Pipe is better 


ts, building and heating con 
fy and buy Dickey clay pipe 
joney. Dickey’s extensive ad 
itions tells them that Dickey 
to install, and gives years of 


ertisments appear in more than 
y publications 
read by many of your customers 


the magazines 
This pin-pointed advertis 
salt-glazed clay pipe for you 


Providing improved sanitation for better living 


W. S. DICKEY 


CLAY MFG. CO. 


Ala 
Kansas City, Mo 


Chattanooga, Tenn, 
Meridian, Miss., 


Texarkana, Tex 


Birmingham 


Tole. alielill ea Ark 


If it’s made of clay it’s good 


Dickey Sanitary 
Salt-Glazed Clay Pipe 


ALWAYS IN DEMAND 


f it's made by Dickey it’s better 
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Long-fell/ 


BARN POLES 


put more profit 
in your pocket 


" 


Demand continues to grow for pole- 
type jobs for dairy and beef cattle 
pole barns, for machinery storage, in 
fact for scores of farm and small 
industrial operations 

Jobs put up with Long-Bell Pressure- 
Treated poles last longer, look better, 
sell easier and put more profit 
in your pocket 

Manufacturers of these other “life- 


time” products 


CREOSOTED SOUTHERN YELLOW PINE & 
DOUGLAS FIR 
POSTS + POLES «+ PILING 
LUMBER . CROSS ARMS . TIES 
WOLMANIZED™ DOUGLAS FIR LUMBER 
UNTREATED FABRICATED TRUSSES 


There Is No Substitute 
For The L-B Brand 


The Jonc-Reir 
[ymber Company 


Established 1875 + Kansas City, Missouri 
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Test Program Determining Costs for 
Air-Conditioning Homes in 33 Cities 


A TOTAL OF 130 houses throughout 
the United States have been com- 
pleted or are now in the planning 
tage for use in a two-year test 
program to find the average cost 
of heating and cooling a “comfort 
engineered” house in all climate 
Some 51 utility companies and 133 
builder in 38 cities are already 
cooperating in the program pon- 
ored by the Owens-Corning Fiber- 
la Corp 

Tyler S. Rogers, technical con- 
Sultant, reports that records cal- 
culated thus far on the first 40 house 
indicate that the average house in 
the program can be heated and air- 
conditioned all year for an average 
of $11.66 a month or a total of $139.89 
a yeal 

Had the houses been constructed 
merely to meet FHA minimum prop 
erty requirement: the average 
operating cost would be $209.08 and 
could run as high as $276.29. The 
“comfort engineering” enables the 
year-around comfort expense to be 
reduced an average of $25 for heat 
ing and $43 for cooling in all eli 
mates of the U. S. Thus the modern 
practices, on the average, will net 
a savings of 33 per cent to the 40 
home-owner!r already in this test 
program 

The outstanding feature regarding 
these houses is that they have been 
“comfort engineered,” Roget re- 
ports. That is, the houses have been 
adequately insulated, have proper 
roof overhang to provide maximum 
shading proper attic ventilation 
and specific orientation of the house 
on the lot. The direction in which 
each house faced and the location 
of window: 
trolled o far a 


in each house was con 


practical, under 


the program to have large glass 
areas face the north or south. Glass 
areas facing the east or west were 
required to be properly shaded by 
the roof overhang or by solar screen 
ing 

Adequate insulation minimums 
specified under the program are 
three - inch thick, paper - enclosed 
fiber-glass insulation in all outside 
walls; six inches of blowing wool 
for ceilings in colder climates; three 
inches of foil-enclosed insulation 
for ceilings in warmer regions; and 
in moderate and cold area con- 
crete slab and craw! space perimeter 
insulation was specified 

Preliminary cost studies indicate 
that the initial cost of “comfort 
engineering” is largely or complete- 
ly offset by the ability to use a 
maller and lower-cost heating and 
cooling unit. Operating savings are 
estimated to average from $2.62 per 
month in the north to $6.02 per 
month in the south, after deducting 
for the slight increase in monthly 
mortgage charges 

Some of the houses entered in the 
program are located in Dallas, Fort 
Worth, Houston, Kansas City, Mem- 
phis, Chattanooga, Wichita, Jackson- 
ville, Greenville, S. C., Charlotte 
N. C., Knoxville, New Orleans, At- 
lanta, St Louis, 3altimore, and 
Miami. 

Of the 130 houses few are two- 
story houses, some are of the split- 
level type, but the majority are 
ranch-style dwellings. In regard to 
the method of heating and cooling 
the greatest number are heated by 
vas and cooled by electricity, fol- 
lowed in order by those heated by 
oil and cooled by electricity, com- 
pletely gas, and completely electric 


Engineers predict that this air-conditioned home at 10622 Lathrop Drive in 


Dallas, Tex., can be heated and cooled all year for an average of $13 a month. 


It is one of two houses in Dallas entered in a two-year national “Low-Cost 


Comfort Program,” sponsored by the Owens-Corning Fiberglas Corp. Adequate 


insulation, proper roof overhang to provide maximum shading, and placement 


of all large glass areas to face north and south are three features designed to 


return a savings of 45 per cent on heating and cooling costs to the home- 


owner. The three-bedroom dwelling has 1,400 square feet of floor space. 
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Besant en 
tin RE se sab oon 


MANUFACTURER NEWS 





ARDMORE, PA The Bestwall 
Certain-teed Sales Corp., sales organ 
ization for the Certain-teed Products 
Corp. and the Bestwall Gypsum Co., 
has combined its roofing promotion 
and merchandise departments. Head 
ing the combined departments will 
be Donald D. Burris, former roofing 
development engineer. M. F. Brown 
continues as merchandise manager 
and R. M. Shoemaker as commodity 
manage! 

WILMINGTON, N. C.: Construc 
tion is underway on a new $600,000 
plant for Carolina Forest Products, 
Inc. It will produce Chipcore, a medi 
um-weight wood composition board 


DETROIT, MICH Donald Foster 
made manager of dealer 
business management, a new depart 
ment created by the Stran-Steel 
Corp. The department will facilitate 
improvement of the business man 
of Stran-Steel’s 350 


ha been 


agement system 
dealer 
WAUKEGAN, ILL The Welch 
Brothers Co., formerly of North Chi 
cago, Ill., has moved into a larger 
new plant at Waukegan. The firm 
makes locks and builders hardware 
PITTSBURGH, PA 
Co., Inc., ha been made 
distributor for Fibergla 
sulation. The firm produces 
coal-tar pitch and saturated 
felt, with sales offices in major citi 
throughout the 
ST. LOUIS MO Thoma 1) 
Hearon ha made St 
district sales manager for the Zono- 
lite Co. The district covers Mi 
and parts of Kentucky, Tennessee 
and Illinoi 
ATLANTA, GA.: The Synkoloid 
Co., water paint manufacturers of 
Los Angele Calif., have leased a 
Atlanta to replace the 
public arrangement used 
for the past three year Wvyly Doty 
Southeast 
DAYTON 


of tne 


The Koppers 
national 
roof ir 
and sell 
tarred 


nation 


been Loui 


Our! 


warehouse 1n 


warehouse 


manager 


OHIO: President Loui 
Tait Manufacturing 
announced his firm’s $1,500 
vestment in new machinery 
( x pande d pl int facilitie 
earch. Establi 
pump wate! \ 
and water softener 
MEMPHIS TENN Albert L 
DeMontcourt, who often aid to 


bought more 


and eng! 
hed in 1908, 
tem 


neering re 
Tait 


cellar 


make 


draine! 


lumber than an 
retired 
as manager of the lumber division 
of the E. L. Bruce Co. After 35 year 
with the firm, DeMontcourt wa uc 
ceeded by Stephen A. Frazie1 


LOS ANGELES, CALIF The 


have 


one else in the world, ha 


SOUTHERN BUILDING SUPPLIES for 


Flintkote Co. has announced 

try into the chemical field witl 
acquisition of the United States Lir 
Products Corp of Lo Ange 
largest producer of produ 
in the West. Kennedy Ellswo 
present executive vice-president 
the lime firm, will direct the oper 
tion of the new Flintkote di 


DALLAS, TEX 
branch here of the 
has been expanded and relocatt 
the Trinity industrial district. W 
Clark Spruce manager of tl 
Southwestern sale 


CHICAGO, ILL 
industry research s 
taff of the Celo 


lime 


The direct facte 


/ 


division 


Gustave Bar 
k y Ww OC rd 
tist, has joined the 
tex Corp. 

BATON 
Stute ha 


ROUGE, LA EIlme 
appointed d f 
alesman in iana by the Ma 
sonite Corp. Until recently he 

} 


manager of a whole 


peen 


Loul 


general 


manufacturing compan 


lumbe! 


Fir Plywood Assn. 
Headed by Bill Agnew 


A. W. Ag 
the Pacific Coast Co 
was electe@l chairman of the n 
agement committee of the De 
Fir Plywood A n at it rec 
meeting in Tacoma. He 
Arnold Koutonen, plywor 
for 35 year and pl 
for the Oly 
and Tacoma Li 

Some 125 plywood leads 
Washington, Oregon, and 
attended the one-day busine 
lon The \ 
of the 
Henry Bacon Jr., vice-president 
general manager of the Su 
Logging C and Roy Gould, pre 
dent of the Diamond Lumber 

Re-elected were F. L. Fova 

tant general ale manage! 
the Long Lumber Ce 
Jackson aman, general mar 
of Southern Oregon Plywood 

Industry leaders heard 
b Koutonen and W. E. Diff 

DFPA 
plan for 

1957 witl 


rigid qu 


new, vice-president 


Sonoma, ( 


wood 
mpia mill of the 


imber Co 


elected a new men 


management committee 


adare 


managing director 
1938. The outlined 
tensive promotion in 
pecial emphas! ma 
ipervision program 
Difford aid that promotion p! 
ect range from new desigr 
churche 


farm buil 


home choo!} and 
approache in 


tructure 


fresh 
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DeVilbiss Co 


CHICAGO, ILL Thomas § 
Andrews has been appointed to the 
ew position of director of market 

for the Martin-Senour Paint Co. 
Former regional director in the East, 
Andrews will supervise advertising, 
erchandising, public relations, and 
irketing analysis 


CHICAGO, ILL.: The Electro En- 
gineering Products Co., Inc., make! 
f portable power tools and precision 
electrical rotary equipment, has 
bought the Du Wel power tool line 
ide by the Du Wel Manufacturing 


( 


DECATUR GA 
luckleberry, former proprietor of 
Lumber Sales and veteran 
ood products salesman, has 
ippointed Southeastern 
manager for the 
Products Co., Inc. This Cleveland, 
Ohio, firm manufactures Sanymetal 
toilet compartments and suspension 


Charles: J 


Bronco 
been 
pro- 
Sanymetal 


sales 


motion 


ellings. 


CHICAGO, ILL Raymond §& 
Chase has been promoted to 
iger of the engineering de 
partment of the Masonite Corp. H«: 
ined Masonite several years ago 
a dealer salesman in Spokane 
following his graduation in archi 
tectural engineering from Wash- 
ngton State College. Assisting Chase 
James H. Mein, who joined the 
ales engineering department early 
1950. 


man 
sale 


Plans Aluminum Fab. 
Center in Jacksonville 


Establishment of an aluminum 
fabrication center in Jacksonville, 
11.5-acre site in the in 
lustrial area, has been started by 
C. J. Lenahan, president of the Len 
ihan Aluminum Window Co 

Construction of buildings for hi 

firms will be completed first 

enahan said. His other company is 

he American Aluminum Window 

It makes jalousie windows and 

the Lenahan firm makes the DuVal 

ndow an improved aluminum 
iwning type 

Fight other buildings, to be com 
pleted by the end of 1957, are 
jlanned by Lenahan and his asso 

ates for lease to producers of alu 

num sliding sliding 

A wire and screening 

Excellent incoming and outgoing 
rail, truck, and water freight to 
ether with a labor upply 
prompted Jacksonville 


? 
manufacturing 


ria on an 


door win- 


good 
election of 
for the 
center 


aluminum 
Lenahan explained 


109 





Producers of Metal board of directors. D. H. Malcolm, Weyerhaeuser Changes 
Cite C Armco Drainage and Metal Products 
Buildings Organize Co was elected vice-chairman 
pase " Personnel] changes involving two 
Hunter-Thomas, Associates of Cleve- Prnathie ‘ ‘sy sadlal 
m land. Ot were selected as general Texas points for the Weyerhaeuser 
The organizational meeting of the an i, Were oom = we Sales Co. are announced by G. V 
Meta! Building Manufacturers Assn managers. The charter members of Fredrickson, Southern district man- 
was held in Chicago, IL. recently the association include the Behlen ager, Dallas, Tex 
The members of this group produce Manufacturing Co., Carew Steel Co., Robert F. Brown has been trans- 
metal buildings and component part Cowin and Company, Inc Inland ferred from Houston to Cleveland. 
for commercial, industrial, institu Steel Products, Martin Steel Build- Ohio. He has been replaced in Hous- 
tional, and agricultural use, accord Ings Inc Metallic Suilding Co ton by Charles B. Hopkins 
ing to the manufacturer’s own pub Pasco Steel Corp., Soule Steel Co The Meridian, Tex., representative 
lished standardized design Steelcraft Manufacturing Co., Stran- is now Ross Rolles. He succeeded 
W. B. Larkin, Butler Manufactu: Steel Corp., and the Wonder Build- J. W. Anderson who was transferred 


ing Co., was elected chairman of the ing Corp. of America to Rockford, II] 
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THE MOST COMPLETE LINE OF 
METAL WINDOW PRODUCTS 


EXTRUDED ALUMINUM WINDOWS 


Casement ¢ Awning e Vertical Slide 
Horizontal Slide e Twin-Lok e Basement 
Screens e Storm Windows 


STEEL WINDOWS 
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Utility e Security e Terrace Doors e Casings 
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America's Oldest Residential Window Manufacturer 
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Wood Cabinet Makers 
Stress Modular Sizes 


Increased membership and modu- 
lar planning for built-in appliances 
are two goals set by the National 
Institute of Wood Kitchen Cabinets 
at a recent meeting at Crawford 
Notch, N. H. Speakers emphasized 
that many appliance dealers have a 
lot of adjusting to do before they 
can expand to merchandise complete 
packaged kitchens 

Richard C. Chapman, secretary 
and advertising manager of the 
Mutschler Brothers Co., Nappanee, 
Ind., was re-elected NIWKC presi- 
dent 

New directors include H. J. Schei- 
rich, H. J. Scheirich Co., Louisville, 
Ky., and J. Arthur Stein, Whitehall 
Cabinets, Long Island, N. Y. Re- 
elected directors are E. H. Courtenay, 
Mengel Co., Louisville, and Ivan H 
Ramsey, Curtis Companies, Inc., 
Clinton, Iowa 


Gerlinger Co. Becomes 
Towmotor Subsidiary 


Acquisition of the Gerlinger Car- 
rier Co. of Dallas, Ore., by the Tow- 
motor Corp. of Cleveland, Ohio, re- 
cently was consummated through an 
exchange of stock. Towmotor manu- 
factures a full line of fork-lift 
trucks with capacities from 1,500 to 
15,000 pounds. Gerlinger makes 
fork-lift trucks and straddle-type 
industrial trucks with capacities up 
to 40,000 pounds. 

The Gerlinger Carrier Co. will be 
operated as a wholly-owned sub- 
sidiary of Towmotor. Towmotor’s 
president, C. E. Smith, is chairman 
of the board and chief executive 
officer. Victor O. Williams, formerly 
Gerlinger executive vice-president, 
becomes president of the Towmotor 
subsidiary 

To speed deliveries and effect 
economies, Towmotor parts will be 
made in Gerlinger’s Dallas plant and 
Gerlinger parts will be produced in 
Towmotor’s Cleveland plant. Sales 
and service of Gerlinger equipment 
will be expanded through Tow- 
motor’s 70 sales representatives 
and nine factory service branches 
throughout the nation 


Structural Aluminum Div. 


The Harvey Machine Co., Inc., 
Torrance, Calif., has formed a new 
division to engineer, fabricate, and 
erect aluminum structures. Appoint 
ed to organize Harvey Aluminum 
Structures is Dr. J. Morley English, 
eminent structures authority on leave 
from the University of California 

In the beginning, the firm will 
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make structural aluminum for bridg« 
structures, monumental signs, powe 
substations, transmission towel! 
large buildings, marquees, war 
houses, and related structural 
stallations incorporating unusuall 
large spans 


Insulite’s Fairfield 
Elected NMWA President 


M. C. Fairfield, sales manager 
the Insulite division of the Minn 
sota and Ontario Paper Co., wa 
elected president of the Nationa 
Mineral Wool Assn. at the recent 
annual meeting in Hot Springs, Va 
He succeeded Eldred Cayce, Tenne 
see Products and Chemical Corp 
Nashville, Tenn 

Meade M. Morris, merchandising 
manager of insulation products fo 
the Celotex Corp., is new vice 
president. Treasurer is P. A. Voigt 
of Johns-Manville 

Directors include J. R. Addingtor 
American Rock Woo] Corp E 
Kenneth Clark, Johns-Manville Sale 
Corp.; R. J. Denson, Perfect Sea! 
Manufacturing Co., Inc.; W. W 
Hildinger, National Gypsum Co 
E. W. Smith, Owens-Corning Fibe: 
glas Corp., and M. M. Wilson, Bald 
win-Hill Co 








SAVANNAH GF 





TURPENTINE & ROSIN FACTORS. INC 


South, Southwest Areas 
Lead in Homebuilding 


Twenty-two of the 51 leading 
ireas in homebuilding in the nation 
in 1955 were urban centers in the 
South and Southwest, an annual 
tudy of building permits by the 
U. S. Department of Labor reveals 
Joining the top 50 homebuilding 
areas for the first time in 1955 were 
Nashville, Tenn., Wilmington, Del., 
and Springfield-Holyoke, Mass 

The pace - setting South - South- 
vestern areas, their ranks, and per- 
centage of change in new dwelling 
inits in 1955 compared with 1954 
are: 7th, Washington, D. C., 71%; 
9th, Dallas, Tex., 15%; 10th, Miami, 
Fla., 1%; 12th, Baltimore, Md., —1%; 
14th, St. Louis, Mo., 7%; 15th, Hous- 
ton, Tex., —23%; 19th, Atlanta, Ga., 

8%; 23rd, Tampa-St. Petersburg, 
Fla., 9%; 26th, Kansas City, Mo 

8%; 28th, Louisville, Ky., 16%; 
0th, Ft. Worth, Tex., 5%; 33rd, 
Memphis, Tenn., 1%; 35th, San 
Antonio, Tex., 0% 

37th, New Orleans, La., 3%; 38th, 
Norfolk - Portsmouth, Va., 12%; 
10th, Birmingham, Ala., 10%; 4lst, 
Wichita, Kan., 15%; 42nd, Jack- 
onville, Fla., —4%; 45th, Richmond, 
Va 15%; 46th, Oklahoma City, 
Okla 17%; 49th, Nashville, Tenn., 
4 5lst, Wilmington, Del., 3% 





increase sales with 


drotine 


Economical 
Proven in use 
High Flash Point 
Slow Drying 
Long Leveling 
Pleasant Odor 
Fast Turnover 


Greater Markup 
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HELPFUL LITERATURE 





POLE-TYPE CONSTRUCTION. The 
Dow Chemical Co., Dept. SBS, Mid 
land, Mich., offer a booklet that 
shows the many uses being made 
of pole-type buildings, entitled 
“Low-Cost Pole Buildings for In 
dustry.’ 


HOME PLAN BOOK. “Approved 
Homes” contains 43 home plans by 
12 leading architect The 50-cent 
booklet also serves as a guide to 
reading floor plans and saving on 
taxes and other features. Blueprints 
for the plans shown can be ordered 
Associated Plan Service, Dept. SBS, 
364 New York Avenue, Huntington, 
, © 


METAL DOORS, FRAMES. A 12 
page bulletin describes the stand 
ardized modular-dimensioned metal 
doors and frames made by United 
Stee! Fabricators, Inc., Dept. SBS, 
Wooster, Ohio. Shown are some of 
the production steps in their preci 
sion forming, complete specifications 
on the doors and frames, and illus 
trations of the various styles, both 
swinging and sliding 


MINERAL WOOL INSULATION. 
Spintex home insulation is the sub 
ject of a well-illustrated folder offer 
ed by Johns-Manville, Dept. SBS, 
22 East 40th Street, New York 16, 
N. Y. The folder explains the 6-4-2 
specification which recommends 6 
of insulation for the ceiling, 4” for 
walls, and 2” over unexcavated crawl 


spaces 


AUTOMATIC GUN TACKERS. A 
new booklet describes how Arrow 
tackers cover 10 times the nailing 
surface in the time it takes a ham 
mer to drive a single nail. Shown 
with full specifications are the T-50 
all-purpose tacker, T-32 tacker for 
light duty nailing jobs, and HT-50 
hammer tacker. Arrow Fastener Co., 
Dept. SBS, 1 Junius Street, Brook 
lyn 12, N. Y 


HOME IMPROVEMENTS, “32 Ideas 
for Improving Your Home” provides 
a check list of the various project: 
the home-owner can undertake to 
improve his property. It ties in with 
the Federal Urban Renewal Pro 
gram and with Operation Home Im- 
provement. Sample copies free from 
the Channing L. Bete Co., Inc., Dept 
SBS, Greenfield, Mass 


SLIDING DOORS, WINDOWS. To 
furnish builders, dealers, and archi 
tects with complete information on 
its products, the Sliding Glass Door 
and Window Institute, Dept. SBS, 
7421 Beverly Boulevard, Los An 
veles 36, Calif., offers a descriptive 
brochure, It includes photograph 
of many installations, showing the 
advantages of sliding glass doors in 


homes, schools, commercial build- 
ings, apartments, and the institute’s 
own headquarters 


AMERICAN STANDARDS DATA. 
Three pieces of literature are offered 
free from the American Standard: 
Assn., Dept. SBS, 70 East 45th Street, 
New York 17, N. Y. “How American 
Standards Are Made” is a booklet 
telling how standards become ac 
cepted and the purpose of the group 
Also offered is “American Standard 
Suilding Code Requirements for 
Minimum Design Loads in Building: 
and Other Structures.” The third 
piece is a directory of members of 


the ASA 
LIFT TRUCKS. The latest trends in 


lift-truck design are shown in a cata 
log-brochure offered by the Hyste1 
Co., Dept. SBS, 2902 N. E. Clackamas 
Street, Portland 8, Ore. The booklet 
is designed for quick reference of 25 
different industrial truck models, 
ranging in capacity from 1,000 to 30 

000 pounds 


THREADED NAILS. “Better Con 
struction With Threaded Nails” i: 
a report by Research Professor E 
George Stern of tests made by the 
Wood Research Laboratory of Vir 
ginia Polytechnic Institute. Photo 
graphs illustrate the text. Independ 
ent Nail and Packing Co., Dept SBS, 
Bridgewater, Mass 


INSULATION FACTS. The Wood 
Conversion Co., Dept. SBS, First 
National Bank Building, St. Paul, 
Minn., offers a colorful booklet on 
the uses of Balsam-Wool] insulation 
It points out yearly savings achieved 
in test houses through use of. thi: 
insulation, Step-by-step details are 
given for installation in walls and 
ceilings 


MODULAR PLANNING. As an aid 
to builders and architects, “Modular 
Grid Lines” in a recent issue in 
cluded a planning grid for house 
Brief descriptions shows how to use 
it. Modular Coordinator, American 
Institute of Architects, Dept. SBS 
1735 New York Avenue, N. W 
Washington 6, D. C 


“WOOD SHEATHING vs. Substitute 
Sheathing” is a reprint of an article 
by John Reno, utilization enginee1 
for the Pacific Lumber Co., Dept 
SBS, 35 East Wacker Drive, Chicago 
1, Ill. The article deals with the 
“surprising superiority of horizontal 
wood sheathing” and makes com 
parisons in strength and other quali 
ties between wood and substitutes 


LOCKSETS, Aligna locks are de 
scribed in a consumer booklet, which 
has space on the back for deale1 
name imprint. The full line of en 








Classified Advertising 


Terms — Cash With Order 





Minimum Charge $5.00 


RATES 
8.10 per word for each insertion 
Add #1.50 per insertion for blind ads bearing 
box number. Keplies provided without addi 
tional charge 
All ads for classified section must be in publica- 
tion office on the 18th day of month preceding 
date of publication 
Advertisements are set in uniform type of this 
size. No cuts or special borders allowed. Mail 
ad copy to 
SOUTHERN BUILDING SUPPLIES 
806 Peachtree St., N.F 
Atlanta 8, Georgia 





MANUFACTURER'S REPRESENTATIVE 





Manufacturer's Kepresentative covering Texas 
Louisiana, Mississippi calling on Building Mate- 
rial Jobbers, Steel Jobbers, and Industrial Ae- 
counts would like additional line or lines from 
small manufacturers on ng coverage of this 
type accounts, Please reply to P. O. Box 14235 


Dallas 34, Texas 





trance, passage, bedroom, bathroom, 
and porch locks is pictured. The 
booklet points out that good hard 
ware is a symbol of the well-built 
house. Sargent and Co., Dept. SBS, 
New Haven 9, Conn. 


TIMBER CONNECTORS. The Tim 
ber Engineering Co., Dept. SBS, 1319 
18th Street N. W., Washington 6, 
D. C., offers a condensed description 
of timber connectors and their uses, 
in both heavy and light construction 
Called Pocket Catalog,” it 
extracts the essentials from the or 
ganization’s annual full-size catalog 


STORM DAMAGE PREVENTION. 
The National Board of Fire Under 
writers, Dept. SBS, 85 John Street, 
New York 38, N. Y., has published 
a 40-page booklet on how to prevent 
windstorm damage and to help save 
lives and property. Entitled “Wind 
torm Damage Prevention,” the 
booklet gives helpful information 
about various types of storms, their 
occurrence, and characteristic: 


TWO HOME-PLAN BOOKS. The 
Nationwide Plan Book Co., Dept 
SBS, P. O. Box 404, Northridge, 
Calif., offers two books of prize 
winning home designs. They are 
“Prize Homes,” which contains 96 
de igns accenting contemporary and 
ranch styles, and “Award Homes,” 
a compilation of some of the best 
and newest ideas in building. Each 


sells for $1. 

HARDBOARD PROMOTION. A 
long range program to promote 4 
tempered Presdwood as an all-pur 
pose farm building material is an 
nounced by the Masonite Corp 
Dept. SBS, Box 777, Chicago 90, Ill 
Tying in with the promotion is a 
kit for dealers, including newspape! 
ad mats, posters for indoor and out 


“Teco 
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door display, bundle and panel la equipment and methods in a colorfu tic and uses of each wood. The 
bels, and an application sheet in brochure. It explains the reasor actual slicings make _ identification 
each bundle behind advantages of the hot-spra easy and exciting 

method. Catalog folders show h [hese two volumes are available 
RESILIENT FLOORS. “How to Use equipment works. DeVilbiss Cé t ubseribers for $15 per volume 
Resilient Floors to Make Houses Sell Dept. SBS, Toledo 1, Ohio f the 15-volume set of “Hough's 
Faster” is a 48-page booklet offered Encyclopedia of American Woods.” 
by the Armstrong Cork Co., Dept ‘rder from Robert Speller and Sons, 
SBS, Lancaster, Pa. The booklet dis Publishers, 1201 W. Chapel Hill 
cusses what flooring to use where, Helpful Yew Books treet Durham N.C 
compares costs, resiliency of floors ; 
grease and alkali resistance, light 
reflectivity, and related topics Furniture Plan Book 


CLAY PIPE JOINT. Ambit jointed U. S. Woods Encyclopedia Modern Furniture You Can Build 
vitrified clay pipe is described in itains 200 pages of plans and in 
a well-illustrated brochure showing A long-out-of-print classic, Hough tructions for building furniture for 
uses in various parts of the country Encyclopedia of American Woods ery room of the house cocktat! 
Sizes range from 4” to 24”. Ambit has been revised and is now bei table desks, chair lamps, room 
is said to be infiltration and root published in 15 handsome volume lividers, end table dinette et 

proof and permits immediate back Each volume will contain actua inity desks 

filling and testing. American Vitrified wood slicings end grain, pl: Many special-purpose or multi 
Products Co., Dept. SBS, National awed, and quarter sawed ( rpose pieces are included, such 
City Bank Building, Cleveland, Ohio different specie 1 planter desk, radio-phonograph 


SCHOOL CABINETS. “School Cabi Volume I contain slicing il ['V combination, breakfast booth 


; , ” text ver] 25 initial niferou ewin table, and console-storage 
nets, Under-Window” is the name CXL COVE P SEESUAE =CUSEEA , a F 
of brochure No. 9, recently released 


pecies from Eastern white pine table. In addition to the usual living 
k the Architectural Woodwork In Port Orford cedar. Volume II cor m pieces, the book show how 
»y » £ Ite é NV 
titute, Dept. SBS, 332 South Mich tains actual wood slicings and tex! t make bamboo furniture, tile-top 
i re ; ee eT DI< N 
igan Avenue, Chicago 4, Ill. It pre 


sents numerous helpful suggestion 
for various designs in school cabi 


) 


covering 25 initial hardwood pect tables and lamps 

from Northern red oak to chestnut 4 chapter is included on modern 
Dr. Ellwood Scott Harrar, vrofe ng old furniture 

or of wood technology in the Scho Modern Furniture You Can 

of Forestry at Duke University, ha Build” is available for $2.95 from 

vritten the entirely new text for tl the Popular Mechanics Co., Dept 

PAINT SPRAYERS. DeVilbi de 375 wood speci It discusses the BS, 200 East Ontario Street, Chi 


cribes its hot-spray paint spraying geographical source, technica roy igo Il, 


nets and gives details of eight out 
tanding installations 

















Quick Service 


Fall and early Winter Construction and 
pay Repair Business requires Spot Shipments 
from Mills with ample diversified stocks. 


P Your Customers Will Demand 








Our production has been steady and our i } ; 4 
inventories are well balanced . os nase } 











We can supply your mixed car needs in 

SUGAR PINE, PONDEROSA PINE, ' rie 

DOUGLAS FIR, WHITE FIR, CALIFOR 

NIA INCENSE CEDAR and a limited 

amount of PORT ORFORD CEDAR in 
4/4 and 8/4 high grade commons 


Pine Mouldings can be included 
in your mixed car 


The Ralph Lt. 


=  § MA 4 T H | | | ae ¥ Irrecnuny 


Lumber Company 


PHIFER ALUMINUM SCREEN CO. 


Millis at Anderson, Red Biuff, Castelia, ‘on is 
~s WEAVERS OF ALCOA ALCLAD ALUMINUM SCREENING 


Wildwood, and Mt. Shasta, California 
TUSCALOOSA ALABAMA 





Sales Office at Anderson, California 
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FOR ALL VENTILATORS 


With the addit 
now brings y 


n of 4 new Gravity Roof Ventilators, LESLIE 
ymplete line—one source for top quality 
ventilators and vers. You can be certain you are selling 


sell LESLIE... and LESLIE has the accept- 
faster sales and repeat business. Prompt 


the finest when y 
ance that means 
service through ur Leslie Jobber assured by our increased 


production facilities. 


GRAVITY ROOF VENTILATO 


t Models—Two Rotary Turbines, 
Stauonary, and Revolving Head, 
in sizes to $4 


a 


Fit 4-12 through 
12-12 pitch sizes. All- 
aluminum construction 


wih » For any shingled roof. Exclusive 
———— patented design features, Alumi 
saan num, Galvanized Steel or Copper 


— in 4 sizes 


Flush Flange Type for frame, 
rick or veneer walls. Alum 
uum or Galvanized Steel 
i standard sizes to 
40” and 430” x 24” 


Self Cas 
«. Require no wallframing 


i ing Box Frame Type 
new construction ofr 
ling jobs. Aluminum or 

anized Steel. 8 standard 
to 24” x 30” 





2/12, 244/12, 3/12, 4/12, $/12 
pitches. Aluminum or galvanized 
steel, Base widths to 12 


UNDER-EAVE VENTILATOR 


Galvanized Steel or Aluminum 
4 sizes: 16x8, 16x4, 48x48 


See the complete LESLIE Line at %, 
Booth 515, NRLDA Show. 
Write for 


LESLIE LOUVER CATALOGS 


ELDING 


2941 W. CARROLL AVENUE + CHICAGO 12 


ILLINOIS 


. Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 








SLIDING ALUMINUM 
GLASS DOORS 


iy 


fil-Quality 
~ LO-Price 


ASTONISHING FEATURES 
—-FOR PRICES SO LOW! 


NO DRAFT WEATHERSTRIPPING (Schlege! Wool Pile) 


HOLLOW SECTIONS Scientifically planned to give great 
er rigidity to interlocking stile and locking jamb. Elimi 
nates torque at points of greatest stress 


NYLON BALL-BEARING ROLLERS 
design. Permanent finger tip operation 


Exclusive concave 


PLEXIGLAS HANDLE Combines Beauty and Utility. 
FLAT SILL Streamlined appearance. Easy to install 
TAMPER-PROOF NIGHT LATCHES. 


especially HI-LO is a product of Nudor Manufacturing 
adaptable Corporation, makers of the famous 
for NUDOR QUALITY SLIDING GLASS DOORS and 
project NUDOR HORIZONTAL SLIDING GLASS 
builders WINDOWS. Nudor is a member of the 
Sliding Door and Window Institute 
Priced as low aS ond its products are distributed by 
reputable dealers nation-wide. 
$ 45 Wherever you see the NUDOR TRADE 
am MARK, [Nua (e)) you may buy with 
; confidence. Look in your classified for a Nudor 
for 6 0° unit 


distributor or mail coupon for detail 
f.0.b. factory folder on all Nudor products. 


NUDOR MANUFACTURING CORP. Dept. S-1 

7326 Fulton Avenue, North Hollywood, Calif. 

Please send free literature 

{ } HI-LO { }] NUDOR NUDOR Name and address 


Sliding Quality Sliding Horizontal of nearest 
Glass Doors Glass Doors Sliding Windows Nudor Distributor 


Name 
Address 


City 
SSS 


ee 
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(ACME) puaune 


BY-PASSING DOOR HARDWARE 


Me get. 
FASTEST TURNOVER 
with half the inventory'' 


We've reduced stock — increased 
profits—with ACME DUALINE 
Interchangeable Hangers for both 
%," and 1%” By-Passing Doors 


These quality features in the 
NEW ACME DUAL PURPOSE 
HARDWARE mean cleaner profits 
for us...and customer satisfac- 
tion 


war eet it. ’ onan w 
—) id ; 


* 7 
ave 


SOLID ALUMINUM TRACK —Jump- 

Proof, Rust-Proof. Provides extra 

quiet, fingertip operation 

NYLON WHEELS — Permanently lubri 

cated for silent, efficient, lifetime 

service 

LOW HEADROOM—Only 11" required 

between door and header 
ADJUSTABLE SIDE MOUNT HANGERS 
Made of zinc lusteron plated steel 
Slotted for easy, accurate adjust 

ment 

‘ALL-IN-ONE’ No. 110 Adjustable 


rT 
/ 
(ACM) 
J 

Ae 
HANGER 8907 
On FRONT 
0008 foe &% 
INSTALLATION: 








Nylon Floor Guide included with 
race each set 


y 
(ACME) cee 7 
anueniaied Get full details from your 


ON Mian jobber. Ask him about 
coos roe 1% 
INSTALLATION 


Sales Displays, or write... 


16 thud adie 


ACME APPLIANCE MANUFACTURING CO. 


35 SOUTH RAYMOND AVE. + PASADENA. CALIF 
© 1956 Acme Appliance Manutacturing Co 


_ Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 
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RESIDENTIAL 
AWNING WINDOW 









































LOW-PRICED COMPANION OF FAMOUS 


Ualco center-located 
UALCO SERIES 200 AWNING WINDOW . ee operator. Hexagonal 
torque bar. Feather 


Ualco Aluminum Awning Window comes touch control 
home! Low-priced, yet precision engineered 


to same high quality that made Ualco Series WAREHOUSE AND SALES OFFICES 


SOUTHERN SASH OF MONTGOMERY 
506 North ourt Street Montgomery, Alabama 
SOUTHERN SASH OF NEW JSERSEY 
622 Pearl Street Elizabeth, New Jersey 
sales mean big dealer profits. All standard SOUTHERN SASH OF FLORIDA 

1035 East 261k Hialeah, Florida 
and custom sizes ready for quick delivery SOUTHERN SASH OF CALIFORNIA 
: 14923 Oxnard Street Van Nuys, California 
trom a warehouse near you. SOUTHERN SASH or ouHtO 
1205 Liberty Ave e, SE Canton, Ohio 


200 Awning Window a favorite of archi 


tects, contractors, homeowners. Big volume 


SHEFFIELD, ALABAMA 


WORLD’S LARGEST MANUFACTURER OF ALUMINUM WINDOWS 





NEW 


e designs... 
e displays... 
e packaging... 


NATIONAL LOCK 


"Contract-Pak" 


Ps 


for volume users of QUALITY HARDWARE 





skillfully styled in appealing good taste 


Featured in National Lock’s expanded groupings of select ‘Contract -Pak’’ pro- 


ducts are: CABINET HARDWARE (Pulls, Knobs, Hinges in Bright Chrome), 
CONCAVE HARDWARE (Knobs, Pulls, Backplates in contrasting finish com- 
binations), DECORATOR HARDWARE (Brass or Copper and Dead Black), 
FORGED IRON HARDWARE (Dead Black, Old Brass, Old Copper), MODERN 
HARDWARE (custom-styled Pulls and Knobs in Bright Brass, Old Copper and 
exclusive new ‘‘Pewter-Tone”) and PROVINCIAL HARDWARE TRIM (Antique 
English and Antique Gold). Individual groupings are attractively displayed on 
compact, free-standing boards. Items, including Sash Hardware and Cabinet Locks, 
are priced for substantial profit .. . are unmatched for quality and service. 


packaged for quick-handling convenience 


Hardware is packed, one piece or one pair, in individual envelopes containing 
necessary screws and parts for complete installation. Most items are packed 25 
envelopes to sturdy one-piece carton. Case contains 4 cartons and has illustrated 
labels. Write for new folder No. 756 describing the complete “Contract-Pak”’ line. 


CABINET HARDWARE 


re =a 
+ 


~~ 
‘——_ Te 


hp Whe MW 


12981908 carsay 


QUALITY HARDWARE all from 1 source 


PVatel P-¥ me mele Qe) 1 7-¥. bam 


Rockford, Illinois Merchant Sales Division 





